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Molly Stark 
Pattern 








Two of the Alvin 
“Best Sellers” 


The George Washington and Molly 
Stark patterns are “Best Sellers” because 
their design is actually patterned after the 
best art-craft productions of the 18th Cen- 
tury Masters. 

Tell your customers this. Every buyer 
of silver appreciates such well founded 
news about his or her silver. 

The “Molly Stark” and “George Wash- 
ington” have always been popular patterns, 
and the coming spring season ‘gives you a 
big chance to benefit by their popularity, 
which is still growing. 

Stock the Molly Stark and George 
Washington patterns and give them good 
display for bigger sales. 


ALVIN SILVER CO. 


Sag Harbor N. Y. 
New York Chicago 
20 Maiden Lane 6 So. Wabash Ave. 





























The 
George Washington 
Pattern 
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A Word on Seals and Signets 





By ‘Clement W. Coumbe 

















_——_ 


ICH as is our language with its prolific 
vocabulary, defined descriptive intent 

of many words is lacking. Thus, even to 
the highly educated, the word seal conveys 
the meaning signet or its impression. The 
Standard Dicticnary defines the intents 
thus: “(1) An instrument or device, * * * 
used for making an impression, * * *. (2) 
The impression made by such means. The 
Germans have this better arranged with 
their Siegel, meaning tne impression and 
the Petschaft referring to the instrument. 
The Latin sigillum originally stood for little 
images or images; by extension the word 
came also to define the seal with its little 
images, but they made themselves clearly 





ANTIQUE EGYPTIAN SCARAB SEAL RING 


comprehensible by defining their signet with 
the anulus signatori (signing ring). The 
ancient Greeks used the word sphragts. 
And from these two foreign words we de- 
rive our terms sigillography, meaning the 
study of seals, and sphragistics,‘ the study 
of engraved seals. 

The antiquity of the seal goes back be- 
yond our ken. The Babylonians used en- 
graved cylinders for seals, the Egyptians, 
for portability’s sake, strung their seals on 
wire to carry them on the person, soon 
evolving therefrom the finger ring (our sig- 
net). The seal was the first tangible proof 
of ownership, hence its large historic value. 
Creating the device to represent the cogni- 
sance of an individual or a family led up 
to the practice of heraldry. And it is to 
old heraldic seals that we are largely in- 
debted for much of our knowledge of cus- 
tom and costume of olden times. These sig- 
nets of authority shine forth much in his- 
tory. Joseph received the signet ring of 
Egypt’s king; one-of Solon’s (VI century 
B. C.) laws forbade the engraver to keep 
an impression of an engraved design on 
rings when once the ring had been sold; 
this law to prevent forgery was needed 
those days, for we read of the messenger 
of the Spartan regent Pausanias forging 





the regent’s signet before opening the let- 
ter entrusted to him. When Hannibal took 
the signet of the siain Marcellus it was 
feared he might use it, as he did, to deceive 
the Italian communities. Pliny bewails the 
need of using signet rings to circumvent the 
ingenuity of rascals. 

Philip of Macedon’s signet bore “a lion 
passant, with a club in the field above in 
allusion to Hercules, founder of the Mace- 
don line.” It was later used by his son, 
Alexander the Great, who, however, later 
used signets created by his own engraver, 
the great Greek artist Pyrgoteles. Ancient 
writings have given us the devices of some 
of the signets of historic characters. That 
worn by the Emperor Augustus contained 
the intaglio of a sphinx, but was discarded 
in favor of one bearing a figure of Alex- 
ander, later to give place to a signet with 
his own portrait engraved by the renowned 
Greek carver Dioscurides. Darius appears 
also to have had several signets; one in 
the British Museum carries the inscription 
“I Darius, the King.” The signet of Seleu- 
cus, king of Syria, contained an anchor. 
Suetonius, the Roman historian, tells us 
that Julius Caesar had on his signet a Venus 
Victrix, a device favored by his successors 
in the Empire. Pompey signed with a seal 
of three trophies, emblems of his victories 
in Europe, Asia and Africa, and, when he 
was killed the Roman Senate refused to 
accept the news until Caesar showed them 
the signet with the three trophies. 

Sulla, the Roman general and dictator, 
used a signet also engraved with three 
trophies celebrating three victories. But 
Pliny says Sulla’s favorite seal was the 
“Surrender of Jugurtha,” his first success. 
Maecenas used the device of a frog; Galba 
a dog springing from the forepart of a 
ship; Hadrian used his own portrait. Com- 
modus used the figure of an Amazon, in 
compliment to his mistress, Marcia. King 
says the only Imperial signet preserved, re- 
specting the first ownership of which no 
doubts can be entertained, is the celebrated 
sapphire of Constantius in the Rinuccini 
Cabinet, Florence. “The stone of uncom- 
mon beauty and the extraordinary weight 
of 53 carats, is engraved with the repre- 
sentation of one of the greatest exploits of 
the imperial Nimrod. The Emperor is 
spearing a monstrous wild bear, * * * in 
the plains of Caesarea, that city being typi- 
fied by a recumbent female * * *. In the 
field the Latin legend, Constantius Avg, 
makes it manifest that the destination of 


the intaglio was for the Emperor’s own 
use; a fact furthermore confirmed by the 
very careful execution of the work * * *, 
as well as by the enormous intrinsic value 
of the material.” Another signet of im- 
mense historic value is (or was before the 
war) in-the Vienna Cabinet. It is also a 
sapphire and is inscribed Alaricvs Rex 
Gothorvm; the bust is in front-face, and is 
evidently the gem of the Visigoth who con- 
quered Rome. The Mertens-Schaafhausen 
Cabinet held a great seal of Mauricius, en- 
graved in a large chalcedony, with bust in 
front-face, orb in hand. The legend reads: 
D. N. Mavritivs. P. P. Avg. M. Martigny, 
Paris, owned the signet of Phocas, the mur- 
derer of Mauricius, which was very similar 
in style to the before-mentioned seal but 
in lapis-lazuli. The De la Turbie Cabinet 
had a carnelian adorned with arabesques 
encircling the legand Komnhnoc Toy 
Cebactoy, “Comnenus, sone of the Em- 





A MODERN SEAL 


peror,” a sure signet of a prince of the 
house of Comneni (XII century). 

The signet of the Frankish king Childeric 
(V. century A. D.) was in the Bibliotheque 
Nationale but was stolen in 1831. This 
was found with other regalia (1654) when 
his tomb at Tournay was accidentally dis- 
covered. It had traces of the legend 
Childerici Regis in a gold bezel with an 
engraving of his bust in front-face and 
holding a spear. A peculiar common prac- 
tice of the Romans was to describe, at the 
end of a document, the kind of device it 
would bear as its seal; this, of course, to 
hinder forgery with some other seal after 
surreptitious opening and reading the secret 
missive. A clear proof of the antiquity of 
the office of Keeper of the Seal is given 
in the statement of Trogus Pompeius that 
his father held the position (Custos annuli). 

The signets of the earfy Christians con- 
tained such religious symbols as the fish, 
dove, cross, sacred monogram, etc. In the 
VI century Theodoric, king of the Goths 
and Romans, used the pommel of his sword 
as signet, on which the two first letters of 
his name were engraved. Charlemagne 
signed with an antique gem containing an 
engraved head of Jupiter. Hugh Capet, 
king of France (end of VIII century), used 





THE JEWELERS’ CIRCULAR 


January 12, 192). 























































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































i zi Hite 
satis eS By. SS Oe ne ee ae eM A S my i = f ae 
\ ts 7 : fy ‘ x i ; , i : 
i= 3 i Za 
sere \ , 
33 
4 
A Selling Suggestion 
The successful salesman emphasizes the fact 
that one’s character is often reflected in one’s 
choice of personal adornment. ° 5 
The original artistically carved shank and oN 
J beauty of finish, enhance the sharp symmetry & 
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picting himself seated on his throne, 
mber of his successors; from 
; es in style of costume and 
pa fe geen nasa Premier sealed 
tay a salamander, his family device; Louis 
ped * sed a sun. Impressions of the seals 
agent’ Saxon kings are still extant, 
a the Great Seal attributed to Edward 
the Confessor (1040-66). The most ancient 
Rnglish seal with armorial bearings as de- 
yice is said to be that of Richard I (1189- 
99) or of John (1199-1216). To add to the 
verification of a seal impression several hairs 
plucked from the beard were inserted. Be- 
sides portraits, devices, etc., seals frequently 
contain a legend. In the Middle Ages the 
legend was mostly in Latin; it was placed 
on the border and usually started with a 
cross so as to separate the first from the 
fast letter when the space was filled and it 
brought them contiguous. The word 
sigillum follows the cross frequently. _ 
Besides the seals of royalty and nobility 
there grew up later seals dedicated to cities 
and communities; the legal authorities also 
devised seals for the trade corporations 
(accompanying their charters); thus we 
have the London and Paris Goldsmiths’ 
Companies’ seals, of the XIVth and XIIIth 
centuries respectively. Individual com- 
moners also frequently had their seals, often 
consisting of a device alluding to their oc- 
cupation (allusive heraldry), such as a mill 
or a hammer for a miller or blacksmith. 
Noted French seal engravers were: Lautizio 
de Pérouse (XVI century); Etienne De- 
laulne and Jean Rondel (under Henri 
Deux) belong to the same century; the 
goldsmith Delaunay of the XVIIIth century 
and Warin were celebrated seal engravers, 
as was Duvivier in the XVIIIth century. 
In France white wax was used (as well 
as colored) till the XIIth century and in 
England till the middle of the XVIIth cen- 
tury. The present style of sealing wax, con- 
taining shellac, did not come into general 
use in England and the Continent till about 
1556. Other material, besides wax, has been 
used for seal impressions, such as plaster, 
clay, pitch, etc. Lead is quite commonly 
used, Red wafers for seals were introduced 
about 1624; they were not used for public 
seals until the XVIIIth century. 


a seal de 
qs did a nu 








Labrets 


QNE of the classes of jewelry which have 

found considerable favor since a long 
period back and which persists to some ex- 
tent. to this day is the labret lip adornment. 
It is of interest to us but is not likely to 
extend its cult into our midst. Of it Cyril 
Davenport, in Jewellery, says: “Among 
the jewels which necessitate some mutila- 
tions of the body before they can be worn, 
the most curious are the labrets. These 
vary much in size and material, and they 
are worn in slits cut in or close to the lips. 
To us they are very disfiguring; we do not 
so strongly object to earrings or ear-studs, 
or even nose-rings, but an ugly disk of 
wood, perhaps an inch and a half or more 





, in diameter, stuck in an underlip, causes it 


to project in a manner that, to any civilized 
The 
M Wearing of labrets, however, is not by any 


py 


we 
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means uncommon, neither is it very limited 
in its sphere of influence. From the 
Esquimaux to the Central Africans, and 
from Mexico to India, the remarkable cus- 
tom has been largely prevalent. Not only 
has it been considered as a desirable im- 
provement to the personal appearance of 
warrior or squaw, but it has also had some 
symbolical or semi-religious signification as 
well. It is worn by children, by women, 
and by men, so its meaning is not the same 
in all cases, but varies according to the age, 
sex, or nationality of the wearer. 

“Sir Francis Drake was at one time at 
war with the Brazilians, and they caught 
one of his fighting men, Peter Cauder, who 
presently escaped and rejoined his ship. He 
said that many of his captors wore several 
small green stones set into their lips, and 
every stone meant an enemy killed. In 
Mexico, on the authority of Purchas, it was 
the custom to load the lips with insets of 
gold and jewels to such an extent that the 
lower lip drooped so much as to expose the 
teeth. Such precious adornments were em- 
blems of rank, but persons of lesser posi- 
tion wore labrets of obsidian, a natural 
dark-colored glass. Labrets can be seen 
figured on some of the Mexican bas-reliefs. 


, The great lords in Mexico wore crescents 


of gold in their lips to denote some special 
rank, and a piece of polished crystal, with a 
backing of blue feathers, was also a mark 
of dignity. Other stones marked other 
ranks, and it seems altogether that in ancient 
Mexico the custom of wearing labrets was 
dene as ornamentally as it ever was any- 
where; they were commonly made of obsi- 
dian, crystal, jade or marble. In Mexico 
there was a very remarkable civilization, 
and labretifery everywhere else was prac- 
ticed only by races in a very early stage 
of development. Among the Tlinkits of 
Alaska small labrets of silver were worn 
by girls; but after they were married, much 
larger plates were substituted. A some- 
what similar change was made among the 
inhabitants of Lituya Bay, on the west 
coast of Alaska, where needles were set in 
the lips of young girls, and large wooden 
disks in those of grown-up women. Labrets 
of shell and bone were worn by the inhabi- 
tants of Cook’s Inlet and Prince William’s 
Sound, and are described by Captain’ Cook. 
To the labrets beads of glass or bone were 
sometimes strung, as they also were, and 
to some extent still are, by the Esquimaux, 
who also wear large oval studs of a grey 
marble. Marble, usually white, is also used 
for labrets by the natives of Queen Char- 
lotte’s Island, in .the Pacific. Some of 
these marble ornaments are delicately 
carved, with a small stud for insertion and 
a long curved plate for the decorative side. 
They were only worn by women. 

“In some parts of Central Africa small 
boys have pieces of turtle-shell, cut in the 
form of short beards, set in their lower lips. 
One tribe, the Botokudos, are so named be- 
cause of their wearing labrets almost uni- 
versally, ‘botoque’ being Portuguese for ‘a 


plug’ ” 


The Des Moines Curio Co., Des Moines, 
Ta., has moved to Cainesville, Mo., to be 
conducted under the style of the Cainesville 
Gem Co. 
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BURGLAR ALARM SAVES STOCK 





Quick Witted Clerk Gives Warning Which 
Frightens Two Window Smashers from 
New York Jewelry Store 


The coolness and quick action of a clerk 
in setting off a burglar alarm saved the firm ' 
of J. & E. Rundback, retail jewelers, 2232 
Third Ave., New York, many thousands of 
dollars’ worth of jewelry when window 
smashers visited the store last Wednesday 
night and succeeded in stealing only one 
ring valued at $1,275. At the time of the 
theft there was on display between $75,000 
and $100,000 worth of jewelry in the win- 
dow, which the thieves smashed with a 
brick wrapped in a newspaper. -Almost at 
the same moment the window was shat- 
tered, a clerk inside the store stepped on a 
burglar alarm device, recently made and 
paterted by John C. Rundback, one of the 
memters of the firm, setting off a big gong 
over the entrance to the establishment and 
frightening away the thieves. 

About 8.05 o’clock on Wednesday night, 
while both windows of the store were 
brightly lighted, two men, one ilescribed as 
a white man and the other a negro, walked 
to the window to inspect the jewelry on 
display. After a few minutes one of the 
men stepped back from the window and 
without the slightest warning hurled a 
brick through the glass, making a hole 
large enough for a man to crawl through. 
Before the sound of the crash had died out, 
the other man had his hand in the window 
and almost instantly one of the clerks inside 
the store set the burglar alarm in action. 
The big gong over the door started ringing 
and the thieves, evidently frightened by the 
noise and fearing that crowds would be 
attracted to the store, waited only long 
enough to snatch one ring and then made 
their escape. 

Two women who were passing in front 
of the store at the time were able to give 
the police a fairly accurate description of 
the men. 

Both of the men are described as about 
five feet six inches in height. The first 
reports indicated that both men were ne- 
groes, but later it was discovered that one 
of the pair was a white man. The ring 
stolen by the thieves is described as a man’s 
ring and was mounted with a large dia- 
mond. 

A few minutes after the theft occurred a 
large crowd gathered around the store, but 
Mr. Rundback experienced no difficulty in 
removing exposed jewelry from the window. 
A telephone call soon brought detectives to 
the scene, but as yet no arrests have been 
made. The case is in charge of Detective 
Cassidy of the East 126th St. station. 

The alarm device which saved the firm 
from a larger loss was described in detail 
in the Dec. 4, 1920, issue of the Scientific 
American. Beneath the counters all around 
the store are laid what appears to be metal- 
lic molding. This is connected with elec-* 
tric wires which are attached to a large 
gong on the outside of the store. In the 
event of a hold-up, swindle or window 
smashing, such as occurred last Wednesday, 
any clerk in any part of the store can step 
on any part of the metallic molding and set 
the alarm in action. 


. 
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LETTERS TO 


THE EDITOR 














Comment by the President of the Missouri 
Retail Jewelers’ Association on the Sur- 
vey of the Silver Trade Now 

Being Made 


Sr. Louts, Mo., Dec. 30, 1920. 
Editor, THE JEWELERS’ CIRCULAR: 

In your issue of Dec. 8, 1920, you state 
that the Sterling Silver Manufacturers 
Association contemplate a thorough in- 
vestigation of the manufacturing and re- 
tailing of silverware, and for that purpose 
they have made arrangements with George 
Battin & Co. National Advertising Co: 

As a member of the National Retail 
Jewelers’ Association, I would suggest 
the manufacturers to co-operate with the 
Bureau of Research of Harvard Univer- 
sity, as they have had under consideration 
for over two years the cost of doing busi- 
ness by the retail jewelers of the United 
States. In the past they also did research 
work for the retail shoemen and grocers. 

As I understand it, the manufacturers 
are inviting all retail jewelers, large and 
small, to assist this company by giving such 
information as to the cost and selling of 
silverware. 

When referring to the silver department, 
it is always spoken of as a whole, whereas 
the silver department consists of solid hol- 
lowware, flatware, toiletware, novelties, 
plated hollow and flatware. Each depart- 
ment should bear its own burden as to the 
operating expense, consequently the novel- 
ties should not carry any part of the ex- 
pense of the hollowware which is the most 
profitable of the two. This same reason- 
ing applies also that the diamond, jewelry 
and watch department should not carry 
part of the expense of the solid silver, 
hollowware departments. 

At our national convention in Louisville, 
I promised my brother jewelers that 1 
would make a thorough survey as to the 
actual cost of doing business in the vari- 
ous departments. This I have done and 
submitted my figures to the Harvard Bu- 
reau of Research, and they have found them 
correct. These figures are based on a well- 

balanced stock of merchandise, consisting 
of diamonds, watches, jewelry, silverware, 
clocks and stationery, also a very large 
watch and jewelry repair department. 

Every department, from the repairs to 
the diamonds, must bear its own burden 
of expense and must show a profit. There 
is no valid reason why the diamond, watch 
and jewelry should share some of the ex- 
penses of the hollow and flatware, such as 
buyers, polishers, ‘register clerks and other 
caretakers. 


For instance, I find that the difference 
in the expenses between the hollowware 
and novelties is 19.47 per cent. in favor of 
the latter. In some stores it is much 
larger, as all our hollowware is carried 
in the rear of our store, charging the hol- 
lowware department with an extremely low 
rent. If a hollowware wallcase or a coun- 
tercase extends to the front entrance of a 
store, and in this case tea sets are dis- 
played, tea sets should be charged with a 


higher rental basis than compotes ér meat 
platters in the rear of the store. The cry 
has been, tea sets will advertise your busi- 
ness by placing them there. That reminds 
me of some jewelers renting the most 
prominent corner in the city, paying enor- 
mous rents and then spending a fortune in 
advertising the corner. Is that good busi- 
ness? Yes, they do a large business, but 
what are the net results? 


The retail jewelers were compelled to 
sell their wares according to a schedule 
laid down by the manufacturer. Merchan- 
dise selling under $50, a larger profit was 
made than those over $50, and the costlier 
the article the smaller the profit, when in 
fact it should have been a reverse, the 
costlier the article, the greater the profit 
should be, on account of the slower turn- 
over and the chances of remaining in the 
showcase indefinitely. 


For the benefit of those retail jewelers 
who have not attended our national con- 
vention, I wish to state that at every con- 
vention a special time is set for the dis- 
cussion of this question, and a number of 
prominent jewelers have been advocating 
selling other wares which are more fprofit- 
able. A few very large jewelers told mé 
that they are seriously considering closing 
out their silver stock. 

How many jewelers, large and small, 
throughout the United States can answer 
the following questionnaire? 

Does your silver department pay? 
Yes or no, 

How do you know it pays? 

Do you know how much space your 
silver department occupies? 

Do you allot the rent to the indi- 
vidual section of your silver depart- 
ments, such as your hollow, flat, toilet- 
ware and novelties? 

Do you charge the silver department 
with window display rent? 

What are your expenses incident to 
the silver department, such as buyers, 
polishers, registers, checkers and other 
caretakers? 

What percentage of engraving does 
your silver department bear? 

Do you know that 95 per cent. of the 
hollowware and 75 per cent. of the flat- 
ware sales must be delivered, whereas 
only 5 per cent. of the diamond, 
watches and jewelry sales are deliv- 
ered? 


The leading jewelers throughout the 
United States should have the above ques- 
tion dissected, call a meeting for open dis- 
cussion. In doing so, we have something 
tangible to submit. It is not necessary to 
say figures, the percentages will do. Bring 
all your data so you can refer to it if 
necessary. 

In conclusion, I wish to state that we 
retail jewelers have been fooled, and have 
been fooling. ourselves long enough, and 
the time has arrived when the jewelers all 
over the country should get together and 
solve this vexing silverware question. 

Let us all lay the cards on the table, 
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play faif and show the manufacturer the’ 
actual cost of doing business; then let 
us boost the silver game, as we won't ac- 
complish anything by constant knocking, 
but we will make a success by all pulling 
together. That has been demonstrated by 
the Associated Retailers and Jewelers of 
St. Louis. Yours truly, 
FreD W. DROsTEN, 

President of the Association of 

Missouri Retail Jewelers, also of 

St. Louis Retail Jewelers’ Asso- 

ciation. 

s & * 

Col Shepherd Comments on the Jewelers’ 
Responses to the Bureau of Business 
Research 

PasaDENA, Cal., Jan. 1, 1921. 
Editor of the JEWELERS’ CIRCULAR: 

In all my experience with the jewelry 
trade I have never seen such valuable and 
instructive information as is contained in 
Bulletin No. 20 of the Bureau of Business 
Research just issued by the Harvard Uni- 
versity. 

It is to be greatly regretted, however, 
that only 251 jewelers out of 3,826, from 
whom information was sought, should have 
responded and that more than half of those 


responding made no distinction between the* 


receipt of their repair work, manufactur- 
ing departments and their sales of mer- 
chandise which made this report of no 
value to the Bureau. Therefore, this report 
is based upon the returns of 100 jewelers 
only. How much more comprehensive it 
would have been had all who were asked 
to make a report done so. 

Out of these 100 jewelry stores the sales 
of three of them were less than $10,000, 
while there were 27 whose sales ran from 
$100,000 to $887,000. This statement shows 
the value and necessity of the work of the 
Bureau to all jewelers, large or small, espe- 
cially when we realize that 50 per cent. of 
those reporting did not understand that to 
arrive at the true condition of their affairs, 
they must draw a line between sales of mer- 
chandise and manufacturing and repairing. 
It makes one wonder what the per cent. 
would have been if the 20,000 jewelers of 
America were to report. It would, I be- 
lieve, show that the average jeweler is a 
business man and not a mechanic. 

I take it to be a fact that a great majority 
of those not reporting have such a clear 
understanding of their business condition 
that they did not think it necessary to make 
answer. One jeweler said to me he did not 
care to make known the reason of his suc- 
cess to his competitors, as they would be- 
come real competitors. He did not realize 
that intelligent competition is a benefit to 
all, while it is the ignorance of his competi- 
tors that is the great curse of the trade. 

But we should not be discouraged. Prog- 
ress is a slow process. Remember that the 
world had been in existence a great many 
thousand years before the first man 
scratched a match upon the seat of his 
pants or anywhere else. But he finally did 
so and light and heat became the property 
of all, and it made the world a better place 
in which to live: Therefore, I say to all 
jewelers, scratch your intelligence upon the 
back of ignorant-tompetition and the result 
will be the same. Very truly, 

Joun L. SHEPHERD. 





f 
i 
} 
} 









THE JEWELERS’ CIRCULAR January 12, 199) 


























ALB 


Main Office 
Lorsch Building, 37 Maiden Lane 
NEW YORK 






















ERT LORSCH 

















IMPORTERS 
AND 
CUTTERS 

| OF 
DIAMONDS 














aC O 


Branch Office 
131 Washington Street 
PROVIDENCE, R.. I. 











January 12, 1921. 
CRIME WAVE IN CLEVELAND 


Citizens Aroused by Activity of Bandits— 
Window Smasher Caught After Rob- 
bing Store of Milton Shaw 


CueveLann, O., Jan. 6.—Citizens have 
started to take the law into their own hands 
in this city, following the realization that 
daily there is an increase in robberies and 
murders in which easily gained loot is the 
objective. Vigilance committees, soldier- 
police and other remedies are being talked 


about. Meanwhile officials of one of the 


largest manufacturing plants in the city. 


were murdered in cold blood this week, 
victims of assassins’ bullets, with $4,000 
payroll cash as the prize. This latest out- 
rage, following within a few seconds after 
the bandits had pulled a “fake” wreck, is 
what is arousing the citizens to what soon 
may be expected as real action. 

First demonstration of this spirit was 
registered when a would-be thief sought to 
get away with a $3,000-diamond ring from 
one of the prominent downtown establish- 
ments—and was pounced upon by a. score 
of enraged citizens. The culprit was caught 
virtually red handed, the diamond being 
clutched in his hand when he was tripped. 

Home-going crowds witnessed the rob- 
bery in which the diamond figured. In the 
store of Milton Shaw, near The Arcade 
entrance on Superior St., Ruben Coleman, 
clerk, was gathering precious stones from 
the window, preparatory to locking them 
up in the safe for the night. The center 
of attraction was a ring, in which a four- 
carat diamond had been set by Mr. Shaw. 
All day admiring onlookers had inspected 
the diamond, remarking its beauty and size. 

It was not surprising that a youth should 
stand at the window at closing time, watch- 
ing the array of stones being picked up by 
Mr. Coleman. As it was home-going-time, 
it was neither surprising that he should have 
a package under his arm. The police say 
that the youth had a brick in the package. 

There was a crash. Then a_ scream. 
Broken glass fell about Mr. Coleman. The 
big window pane had been shattered by the 
youth. The scream came from Mr. Cole- 
man. A grimy hand was reaching for the 
diamond. Before Coleman could recover 
from the shock of the rain of glass, dia- 
mond and hand were gone. 


Samuel Shaw, brother of the proprietor, 
was at the door almost as soon as the broken 
glass stopped falling. He saw a youth run- 
ning and knocking down people as he fled 
across the wide avenue. Sergeant Charles 
McCoy, of the traffic squad, who had been 
standing some distance from the store, gave 
chase, followed by a crowd. 


Toward the broad sidewalk the pursued 
ran. There is plenty of room to run in 
front of the post-office. From the post- 
office a man came down the steps of the 
post-office. He saw the youth and the 
crowd. He tripped the youth with the dia- 
mond. 

In a second the pursuing crowd had him 
thoroughly flattened out on the sidewalk, 
and it was with difficulty that the police- 
man could get the prisoner, and the jeweler 
the diamond. As the prisoner was marched 
off to Central Station, Mr. Shaw made pub- 
lic his thanks to those who had aided in 
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the capture, while the aides smiled at hav- 
ing “seen their duty and done it noble,” as 
the old saying goes. 








Gem Cutters and Importers Discuss Tariff 
Question and Will Send Committee 
Before Congress 


Many prominent cutters and importers 
of diamonds, pearls and other precious and 
semi-precious stones, and a representative 
of the workmen, gathered in the rooms of 
the National Jewelers Board of Trade, 15 
Maiden Lane, New York, last Wednesday, 
to discuss the possible revision of the tariff 
on gems handled by the trade. The meet- 
ing was called to order at 2.30 Pp. M. and 
was presided over by Rolland G. Monroe, 
president of the American Jewelers’ Pro- 
tective Association. 

The real purpose of the meeting was to 
obtain the consensus of opinion of the en- 
tire trade on the tariff question, in order 
that the committee representing the indus- 
try, which will go to Washington, might 
know what stand to take at the hearings to 
be held early in February. The entire 
meeting appeared to be satisfied with the 
present tariff on diamonds and other pre- 
cious and semi-precious stones. Some of 
those present pointed out that to raise the 
duty on precious and semi-precious stones 
will be an incentive to some unscrupulous 


persons to smuggle in order to escape the 


high tariff. Also, that by advancing the 
revenue on these stones, many importers, 
cutters and dealers would be hard hit and 
it would finally result in driving some of 
them out of business. 

The meeting was agreed that not more 
than a 10 per cent. differential, as between 
rough and polished diamonds, should pre- 
vail. It was also decided that every branch 
of the trade interested in precious and semi- 
precious stones be invited to participate in 
this movement to fight any proposed raise 
in tariff. A large committee, representing 
cutters and importers, as well as dealers 
in all kinds of stones, retailers, workmen 
and others, will be selected by Mr. Monroe, 
who was officially elected chairman. From 
this committee will be chosen a smaller 
body, probably not exceeding five in num- 
ber, to go to Washington at the proper 
time and place the opinion of the trade be- 
fore the hearing. One point upon which 
everyone agreed was that the committee 
which is to go to the capital must be united 
in its purpose and have the full support 
of the trade. 

The personnel of the committees repre- 
senting the trade will be announced by Mr. 
Monroe immediately upon their appoint- 
ment. 








A note which lacks the revenue stamps 
required by law is held in the Iowa case of 
Lutton v. Baker, 174 N. W. 599, annotated 
in 6 A.L.R. 1696, to be “complete and regu- 
lar on its face” within the meaning of a 
statute requiring it to be so complete and 
regular, to enable one to purchase it in 
good faith so as to be an innocent purchaser. 

That a note is payable to the order of 
the maker.is held not sufficient to excite 
the suspicion of a purchaser.so as to pre- 
vent his becoming a bona fide holder, in the 
South Dak . case of Ochsenreiter v. Block, 
173 N. W. 734, annotated in 6 A.L.R. 456. 
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POLICE STOP ROBBERY 


Pawn Shop of R. Skalowski, Spartanburg, 
S. C., Entered by Professional “Yegg” 
Who Falls Into Police Net While 
Attempting to Escape 


SPARTANBURG, S. C., Jan. 5.—Probably 
the most daring attempt of robbery ever 
made at Spartanburg was made early last 
Wednesday morning when entrance was 
gained to the pawnshop of R. Skalowski, 
of E. Main St. by a man who gave his 
name to the police as Harry Gates, and 
the combinations of two safe doors were 
broken off and between $10,000 and $15,000 
worth of diamonds and jewelry taken from 
the safe. 

Two Greeks, of the city, who were pass- 
ing along the street, heard strange noises 
inside the store and reported the matter 
to the police, who covered all entrances 
to the building. Patrolman Jack Alverson 
arrested the man just as he was in the act 
of making his escape with a handbag con- 
taining his loot. The man was told to 
stop or the officer would fire, and was ar- 
rested without difficulty and is now in the 
county jail. 

The would-be burglar is evidently an ex- 
pert from the way he went about the rob- 
bery. He gained entrance to the store by 
pulling boards from the steps leading up 
the stairway over the Skalowski store, and 
then broke through the ceiling into the 
store. He had a hand-axe, a large ham- 
mer and several different kinds of chisels, 
according to the jeweler. It was his in- 
tention to get away the same way he en- 
tered, and he came down the stairs right 
in the hands of the officers who were 
waiting. 

The jeweler said that he found between 
$10,000 and $15,000 worth of jewelry in 
the handbag, which the robber had appro- 
priated for his own use. Several diamonds 
were found on the floor, and it was Mr. 
Skalowski’s opinion that he might have lost 
as much as $2,000 in this way. He stated 
that it was only due to the quick and ef- 
fective work of the police force, given the 
tip by the Greeks, that he escaped the big 
loss, and he was high in his praise of their 
thwarting the yeggman. 

The prisoner was registered at a local 
hotel, giving his name as Gaffney. It is 
also stated that he was previously in Mr. 
Skalowski’s place of business, where he 
said he was trying to have a ring repaired. 











Income Tax in a Nutshell 


WHO? Single persons who had net income 
of $1,000 or more for the year 1920; mar- 
ried couples who had net income of $2,000. 

WHEN? March 15, 1921, is the final date 
for filing returns and making first pay- 
ments. 

WHERE? Collector of Internal Revenue 
for district in which the person resides. 
HOW? Full directions on Form 1040A and 

Form 1040; also the law and regulations. 

WHAT? Four per cent normal tax on tax- 
able income up to $4,000 in excess of ex- 
emption. Eight per cent normal tax on 
balance of taxable income. Surtax from 
1 per cent to 65 per cent‘on net incomes 
over $5,000. 
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The Strength and Capacity 
of Our Organization to 
lend force to our Custom- 
ers are coupled with our 
ability toSupply Diamonds 


at Lowest Market Prices. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 
31 N. STATE ST. CHICAGO 
LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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The News from England 





No Importa 





nce Attached to Making of Artificial Diamonds—Reward Offered 
for Stolen Gems—Pepper-throwing Thieves Active in London—Christ- 
mas Displays in Jewelry Stores—Trade Conditions 

















No importance need be attached to the 
so-called discovery of a new process of 
manufacturing diamonds, according to the 
chairman of De Beers Consolidated Mines, 
which held its 32nd annual general meet- 
ing at Kimberley recently. The chairman 
said that the latest and most reliable in- 
formation at hand from Germany, where 
a big firm was stated to be making artificial 
diamonds of exceptional quality, was to the 
effect that the diamond industry need not 
get alarmed. The profit for the year ended 
une 30, 1920, was £21,323,325. The divi- 
dend distribution was £18,700,000. The re- 
serve for the stabiliment of the diamond 
trade was increased by 41,900,000, bringing 
it to £11,785,000. The company decided 
that only diamonds actually sold could be 
deemed to be income arising from the com- 
pany’s mining operations. The diamond ac- 
count for the year was £33,810,000—the 
largest amount realized for the sale of dia- 
monds in any one year, and 44,500,000 in 
excess of last year. 

*x* * * 

A reward of £25,000 is being offered by 
Messrs. Taylor & Co., of Holborn Viaduct, 
for the recovery of #£4,500,000 worth of 
jewels stolen from a sleeping-car, between 
Madrid and Barcelona. The gems were 
the property of a well-known European firm 
and were being carried by a representative 
—a Dutchman. The traveler left his sleep- 
ing compartment for a few minutes, and his 
bag was missing when he returned. In- 
cluded in the parcel of stuff was an oval, 
platinum brooch, centered with a fine oc- 
tagonal-shaped emerald of exceedingly pure 
color, weighing about 50 carats. It is said 
to be one of the largest stones of its kind 
in existence. The bag contained diamonds, 
rubies, brilliants, sapphires and pearls in 
platinum settings. There were 113 brooches, 
24 bracelets, 117 necklaces and 5 small col- 
larettes, besides 110 rings of all descriptions. 
Special detectives from London, who are 
over in Spain investigating, report they are 
in possession of the usual clew. There have 
been no arrests to date. 

* oe x 


The use of pepper to aid in thefts of 
jewelry is the latest stunt of the jewelry 
thieves this side. They throw it into the 
eyes of jewelers or their salesmen, tem- 
Porarily blinding them, and giving them- 
selves a good chance to make a safe 
getaway. The latest victim of the “pepper- 
jewel thieves” is John Bennett, a Bristol 
jeweler, who lost £12,500 worth of gems 
the other evening in this manner. A well- 
dressed man entered his establishment and 
asked to see some diamond rings. There 
was nothing about the would-be customer 
to excite suspicion and the young sales- 
woman behind the counter produced a case 
of diamond rings. Before she got them 
onto the counter a handful of pepper was 
dashed into her face and the visitor, grab- 
bing the showcase of rings, bolted from 


the shop. Before the alarm was raised he 
had disappeared—supposedly in a waiting 
automobile. The rings were all embellished 
with diamonds and most of them were of 
platinum. 

* * * 

Special attention is being given all the 
jewelry departments in the big London 
stores for the Yuletide. At Harrods, White- 
ley’s, Selfridge’s and the other “kings of 
merchandise,” entire floors are being laid 
out with huge but artistic showcases full 
of glittering and very valuable jewelry dis- 
plays. Your correspondent went all through 
these great stores Christmas week and in 
every instance the jewelry floors were 
thronged with admiring crowds, among 
which were not a few wealthy buyers of 
jewelry. The demand for finger watchlets 
and jeweled novelties that appeal to the 
modern woman—such as_ smoking sets, 
match boxes, cigarette cases and holders— 
continues big. Little silver and china tea 
sets for one person are now proving as popu- 
lar for Yuletide gifts as the tete-a-tete sets 
of similar material for two persons have 
been. 





Speaking of the jewelry and silverware 
trades, the last Bulletin, relating to over- 
seas trade, just received by the British con- 
sulate in New York, says: 

“There is little to report in the jewelry 
trade, but evidence is not lacking that 
British manufacturers are becoming more 
alive to the demands of overseas markets 
for new designs. 

“It is interesting to note that recently 
over £100,000 worth of brilliants, polished 
in the Brighton Diamond Cutting Works, 
to which reference was made in the last re- 
port, were sold in Antwerp in one week. 

“The gem market during the last month 
has been at first dull and later fair, but 


a further improvement is expected shortly. 


After months of depression among rose dia- 
mond cutters, there is quite a liveliness in 
this branch, France being the chief con- 
sumer at present. With the exception of 
sapphires of medium size and good quality, 
which meet with a ready market, colored 
stones are in little demand. The market 
for diamonds for industrial purposes con- 
tinues satisfactory. Good quality pearls 
are very scarce. 

“In the silver trade there has been a 
rather serious falling off in orders, and 
the busy times which in years past have 
been experienced shortly before Christmas 
are not reported this year. It is therefore 
all the more gratifying to note that the 
scientific side of the silver and electro- 
plate trades, in common with that of the 
cutlery trade, is receiving a larger share 
of attention, with the result that plants and 
processes are being modernized, and a 
larger output more economically ensured. 

“A joint meeting of the Faraday Society 
and the Institute of Metals was held at 
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Sheffield this month, when a number of 
experts contributed the results of recent 
researches before an audience in which the 
industries in question were well repre- 
sented. One of the most noteworthy con- 
tributions was that of Frank Mason, a lec- 
turer on electro-plating at Sheffield Uni- 
versity, who described a method by which 
he claimed that the rate of deposition of 
silver in the plating bath can be more than 
doubled, without increased capital outlay 
on plant or any loss of quality. The dis- 
covery has excited a good deal of interest, 
and the results of its practical application 
are awaited in the trade with much eager- 
ness.” 








INCOME TAX ON BONUSES 


Gifts to Employes Are Not Deductible 
from Employers’ Returns 





Only single persons whose net income for 
1920 was less than $1,000 and married per- 
sons living with husband or wife whose net 
income was less than $2,000 are exempt 
from the requirement to file an income tax 
return, 

The obligation to consider his own case 
and to file an income tax return on time, 
if one is due, is laid squarely on the shoul- 
ders of every resident of the United States. 
Guesswork is barred. The returns are 
sworn statements, and accuracy is essential. 
Salaried persons and wage earners must 
ascertain the actual compensation received. 
Bonuses, shares in the profits of a business, 
values of quarters and board furnished by 
an employer, and other items of compensa- 
tion for services must be included. 


Gross and Net Income 

Returns must show both gross and net 
income. Gross income includes practically 
every dollar received by the taxpayer dur- 
ing the year 1920. The net income is de- 
termined by subtracting from gross income 
certain deductions specified by the revenue 
law, and fully explained in instructions on 
forms 1040-A and 1040 for filing returns. 

Business expenses are the principal al- 
lowable deductions in computing net income. 
The law specifically prohibits the deduction 
of household and’ living expenses. Typical 
deductible business expenses are for salaries, 
labor, cost of merchandise, raw materials 
and supplies, rent, repairs, light, power, de- 
livery, selling cost, advertising and insur- 
ance. Doctors, lawyers, and like professional 
men may deduct from their gross income 
dues paid to professional societies and sub- 
scriptions to professional journals, rent 
paid for offices, amounts paid for light, 
fuel, water, and telephone used in such of- 
fices, and the wages paid to office assistants. 


When Due 

This year, as last, the tax may be paid 
in full at the time of filing the return, on 
or before March 15, 1921, or in four in- 
stallments, the first of which is due on or 
before March 15, the second on or before 
June 15, the third on or before Sept. 15, and 
the fourth on or before Dec. 15. 

The return must be filed with the collector 
of internal revenue for the district in which 
the taxpayer lives. Heavy penalties are 
provided for. failure or .willful refusal to 
make a return and pay the tax when due. 
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The remounting ot diamonds in 
platinum mountings has developed 
to such a degree that every Jeweler 
should be prepared for this busi- 
ness during the coming year. It 
is sure to be of importance. 


Wheeler platinum mountings with 
and without small diamonds, as- 
sure satisfaction: to the dealer. 
They combine character and in- 
dividuality but cost no more than 
inferior goods. 


Send to us for such assortments as you need. . 


Special orders promptly executed 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane 


New York 


Factory: 72 Spring Street 
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IDENTIFIES SUSPECT 





Member of Rolling Bros., Chicago, Says Ed 
Morris, Arrested as Policeman’s Slayer, 
Is One of the Bandits Who Robbed 

Their Jewelry Store 


Cuicaco, Jan. 8—Eddie Morris, alleged 
slayer of Patrolman John Mullen, and said 
by Andrew Rolling, a member of the firm 
of Rolling Bros. jewelry store, 2310 Mil- 
waukee Ave., to be one of the bandits who 
robbed his store of $10,000 in jewelry and 
currency, was captured today after the 
police had trailed him in this and other 
cities for the past week. ; 

Mr. Rolling was shown a picture of 
Morris last week and said that he looked 
very much like one of the bandits who en- 
tered his store Jan. 4 and bound him and a 
clerk after which they looted the store of 
jewelry and money which he said amounted 
to about $10,000. The men escaped after 
the robbery in an automobile. 

The hunt for Morris began after a shoot- 
ing match in a cabaret here early 4n the 
‘week in which Morris is said by one of his 
companions to have shot and killed Police- 
man Mullen. The policeman on duty a 
block away was called to the cabaret after 
one of Morris’s pals had drawn a gun and 
started a fight. At the door of the place 
the officer met Morris coming out. He 
asked him where he was going and Morris 
told him that he was going out to look for 
a policeman, that there was trouble inside. 
He then followed the officer into the cabaret 
and when the policeman drew his revolver 
and went after Morris’s companion, he was 
shot in the back. He died at the hospital 
after another policeman from his station 

‘had given a quart of blood in a blood trans- 
fusion to save his life. 


Morris had escaped and the police imme- 
diately took up his trail. Squads were sent 
out al! over the city to hunt for him. One 
of the greatest man hunts in the history of 
the police records was on. From Chief 
Fitzmorris on down, the police department 
went out to get their man. They trailed 
him from place to place. Telephone calls 
and letters said that he had left the city. 
A search was started in towns outside of 
the State. Morris is said to be connected 
with numerous robberies, but despite this 
fact his capture today came about due to 
his lack of money to leave the city. 

James Crosby was taken by the police 
after the murder of Policeman Mullen. He 
said that they had intended to hold up the 
cabaret and that Morris was the slayer. 
Following this statement, Chief of Police 
Fitzmorris tightened the line about Morris 
and posted a reward of $250 for the capture 
of the man. 

The chase came to a close today after a 
week of strenuous work on the part of the 
police and detective departments to bring 
Morris in. Last night he attempted to get 
help from a friend of his on the south side. 
He waited in front of his friend’s house 
for two hours and meanwhile his friend’s 
wife, whom he had spoken to through the 
tube, had called up the police department. 

When the awaited man came home he 
met a policeman at the corner and together 
they approached Morris. Morris. said.that 
he needed money and tried to force his 
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friend into an automobile. The policeman, 
believing that he held his gun in his left 
hand pocket, snatched Morris’ left arm, but 
Morris swirled about and shot a hole in 
the officer’s coat with his right hand. 

A gun battle ensued. Morris was hit, but 
escaped again. The police immediately 
threw a line of officers about the vicinity 
so that escape was impossible. A search 
of all apartment buildings in which the 
slayer might be hiding followed. The line 
kept closing in. There was only one‘avenue 
of escape for Morris and that was into the 
prairies of the south. All night the police 
kept drawing the line tighter and this morn- 
ing they took. their man, who was hiding 
in a cornfield. 








WINDOW SMASHERS AT WORK 





Two Thieves Visit Pittsburgh Jewelry Store 
and Escape with Articles Worth $1,000 
PitTsBpurRGH, Pa., Jan. 6—Two thieves 

broke the display window of Gelder Bros. 

jewelry store, 106 Smithfield St., several 
nights ago, with a padded brick and got 
away with goods valued at about $1,000, 

according to reports made to the police. A 

report made to the officer disclosed that the 

men obtained 10 watches, 12 La Vallieres, 

35 pistols and a tray of rings. One man 

stood guard while the other broke the win- 

dow, reached through the broken glass and 
helped himself to what he wanted. 

A policeman heard the crash of the glass 
and drew his revolver and approached the 
scene of the robbery. The lookout, how- 
ever, gave the alarm and both men fled in 
the direction of Ross and Water Sts., and 
lost themselves in the Baltimore and Ohio 
Railroad yards nearby. The policeman ran 
after the men, but they had too much of a 
start on him. 

Detectives are keeping in close touch with 
pawnshops these days, because of the large 
number of house robberies, and are scan- 
ning pawnshop lists carefully, in order to 
obtain clues to possible pawning of stolen 
articles. The pawnbrokers are also co- 
operating with the police in this regard, for 
only in this way, the police say, can some 
of the offenders be apprehended. Thousands 
of dollars worth of jewelry has been stolen 
from Pittsburgh residences the last few 
weeks. 


BOY DRIVES BURGLAR AWAY 


Eleven Year Old Child Runs Toward Bandit 
Who Attempts to Hold Up Atlantic 
City, N. J., Jeweler and Prevents 
Robbery 

Atiantic City, N. J., Jan. 7.—The pluck 
of Samuel Equden, 11 years old, prevented 
the murder of his father, Isador Equden, a 
jeweler, of 140 S. Kentucky Ave., when an 
unidentified man attempted to rob the estab- 
lishment at the point of a revolver. 

The boy ran into the store at the sound 
of revolver fire and found that the bandit, 
after sending one shot after the jeweler, 
who had crouched below the counter, was 
preparing to take better aim. With great 
bravery the little fellow ran toward the 
intruder, crying at the top of his voice and 
endeavoring to divert the man’s attention. 
He succeeded, as the bandit abarfdoned his 
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efforts at robbery and ran out of the store. 

The attempted robbery was a daring af- 
fair. It occurred in broad daylight and 
within a short distance of the Boardwalk, 
which was filled, as usual, with promenaders. 
Equden, who attributes his escape solely to 
the boy’s bravery, said that the intruder 
had walked into the store, thrust forth the 
revolver and demanded that he throw up his 
hands. Instead he ducked and the first shot 
went wild. 


UPHOLD DIAMOND PRICES 











Organizations in Amsterdam Diamond 
Trade Act to Let the World Buyers 
Know There Will Be No Reduction 
in Prices in That City 

The following article appeared Dec. 18, 
1920, in the Amsterdam “Handelsblad,” one 
of the principal papers of Holland, and tells. 
of the acting of The Diamond Industry of 
that city and the way of upholding prices 
and the treatment of buyers who try to 
break the market in any way. The article 
reads: 

“The depression in the different industries. 
all over the world has also been felt in the 
diamond markets. The result of this has 
been that some merchants have tried to take 
advantage of the situation to obtain mer- 
chandise below the market value. For this 
reason the interested organizations will co- 
operate and will take the necessary steps to 
prevent any attempt to pull prices down. 

“There is absolutely no reason for a re- 
duction in price. This week we again re- 
ceived a letter from the English Rough 
Syndicate in which they stated that the 
Syndicate and other producers of rough will 
maintain their policy followed since 1893, 
of maintaining the prices of rough diamonds. 

At a meeting held yesterday by a com- 
mittee representing the manufacturers, the 
Bourse of the diamond trade, the Associa- 
tion of Dealers in Polished Diamonds, the 
Association of Brokers and Commission 
Merchants, the following motions were 
unanimously accepted: 

“WuHerEAS, there is no reason to reduce 
the price of a polished product because, 
the maintaining of prices by the English 
Rough Syndicate makes it impossible to 
replace the goods cheaper; (2) That the 
production of diamonds is limited; and 
(3) The great confidence all over the 
world in the value of diamonds, which 
is not only considered a luxury article, 
but has proved itself to be a solid in- 
vestment. Therefore, be it 

“RESOLVED: (1) If necessary, we will 
assist financially the smaller concerns to 
prevent forced sales, and (2) we will 
take most stringent action against any 
individual or firm, buyer or seller, making 
any attempt whatsoever to try to force 
prices down. 

“The details of these measures will be 
worked out carefully at the next meeting. 
It is stated that as a result of these resolu- 

tions, buyers visiting Amsterdam who make 
offers below the market price or who try 
in any way to get cutters or brokers to con- 
sider low offers will be ignored by brokers 
and will be practically boycotted by the en- 
tire trade. Also anyone who deals with 
such buyers will suffer similar ostracism by 
the trade .at large. ; 
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_ GET PRISON TERMS 


Men Who Confessed to Robbing Pittsburgh 
Jewelry Store Must Serve Not Less 
Than Four Years in Jail 

prrtspuRGH, Pa. Jan. 6.—Swiift justice 
is being dealt here in the courts in the 
handling of hold-up men and other crimi- 
nals, the first of the gang of looters to face 
the judges in Criminal Court this week be- 
ing John Patesek and Albert Marshall, of 
Elmira, N. Y., both of whom were sentenced 
by Judge Thomas J. Ford to not more than 
eight years nor less than four years in the 
Western Penitentiary. They pleaded guilty 
to robbing the jewelry store of Frank 
Crantz, 4121 Butler St., Dec. 10, last. 

These men went into the place, leveled a 
revolver at the proprietor and then helped 
themselves to what they wanted. They 
backed out of the store and ran to a wait- 
ing automobile, while Crantz gave chase. 
He was handy to a police station, which 
was about to dimiss a squad of officers for 
duty and they went in pursuit of the bandits 
and overtook them, finding some of the 
jewelry, as well as the money stolen, on 
their persons. This consisted of 11 rings 
and $215. 

Judge Ford gave the men a severe lec- 
ture, and the sentence is an illustration of 
the way the court has decided on in handling 
thieves and robbers who are caught in this 
section. The police and county detectives 
have started on a general clean-up of the 
district. Bail is also being made high, so 
that offenders have a hard time obtaining 
their freedom once they are caught. 

The jewelers are co-operating with the 
police in running down all suspicious char- 
acters, in order that the Pittsburgh com- 
munity may be rid of these law breakers. 
Police headquarters should be notified when 
suspicious persons enter a jewelry store 
ostensibly to buy. 








Sneak Thieves Rob Philadelphia Jeweler of 
Diamond Rings Valued at $1,200 

PHILADELPHIA, Pa. Jan. 9.—Thieves, 
posing as customers, worked quickly and 
neatly in a Germantown Ave. jewelry store 
on Friday afternoon and by sleight of hand 
got away with three diamond rings valued 
at $1,200. 

While John G. Buseman, the owner of the 
store at 2828 Germantown Ave., was absent 
a man entered and asked Mr. Buseman’s 
mother, who was in charge, to show him 
some jewelry. After looking carefully over 
a tray containing diamond rings, which Mrs. 
Buseman had taken from one of the shelves 
in the window, the man said he did not 
wish to buy, thanked her for her trouble 
and started out of the store. 

A few seconds later a second man en- 
tered the shop and asked to see alarm 
clocks. He asked for an out of the ordi- 
nary style clock, which was not carried in 
stock, and he also left without making a 
purhase. 

When Mr. Buseman returned he discov- 
ered the loss of three of the rings in the 
tray displayed in the window. He imme- 
diately reported it to the police, explaining 
his theory as follows: 

“I believe the man who entered the store 
first picked the rings from the tray as he 
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went out the door. After he had refused 
to buy anything my mother went to the 
rear of the shop and the man had ample 
time to reach in the window and seize the 
jewels. The man who came in a few mo- 
ments later was, I believe, an accomplice 
who sought to ‘cover up. Mrs. Buseman 
said he appeared very nervous at the time 
and kept looking about the shop.” 








Employees of United States Agency Omega 
Watch Company Enjoy Twelfth 
Annual Banquet 


The 12th annual banquet of the United 
States agency of the Omega Watch Co., 
21 Maiden Lane, New York, was held at 
Hotel Bristol on Saturday evening, at 
which 92 office and traveling employes of 
the company were greeted by Charles S. 
Ellis, managing director for United States 
and Canada, and J. H. Lacroix, New York 
office manager. All forgot, at least for a 
short space of time, the materialism of life, 
and participated in an evening of merriment 
and a spirit of good fellowship. 

Charles S. Ellis read cablegrams which 
were received from Messrs. Louis Gustave 
Brandt, of Paris, France; Louis Brandt 
and Frere Omega Watch Co., Bienne, 
Switzerland, where the factory was found- 
ed in 1848, and William Ringen, who is in 
Switzerland in the interest of the New York 
organization of the Omega Watch Co.; 
all cablegrams were warmly applauded be- 
cause they spoke of crystallizing into 
strong friendship acquaintances emanating 
from commercial intercourse. 

Charles S. Ellis, in addressing the office 
and sales forces, stated that the readjust- 
ment period which they all knew was bound 
to come was now with them and that un- 
doubtedly they would meet conditions very 
different from what they faced before. He 
assured them that he was fully alive to the 
situation and did not expect the impossible 
from the office and the salesmen, but what 
he did expéct was that every one of the 
concern will put forth every effort 
to show courage, and, most of all, to drop 
all pessimistic thought and preach real op- 
timism to everyone and everywhere. It is 
absolutely essential, he said, to keep in close 
touch with the trade and to keep right on 
smiling and preaching optimism. He as- 
sured the employes, both the office staff and 
the travelers, that this readjustment period 
is going to be a comparatively short one 
and that by Easter, if all did their full duty, 
business would again restore itself to nor- 
mal. 

J. H. Lacroix, in addressing the office 
staff and the travelers, first spoke of his 
pleasant business relations with Charles S. 
Ellis, the managing director of the com- 
pany. He urged each and every one to do 
just “a little bit more,” and stated that the 
future promises still greater things. He 
thanked all members of the Omega organi- 
.zation and said they were all striving un- 
selfishly in giving their best to continue in 
enlarging the business of the company. 

Max Hirsch, one of the company’s sales- 
men who, together with Mrs. Hirsch, have 
just returned from a tour of the entire North 


American continent, suggested that all of. 


the company’s salesmen get together and 
make their slogan: Harmony, Integrity ana 
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United Effort. He told the boys that i¢ is 
up to the traveling man, who is constantly 
on the go in different cities and different 
parts of the country, to dispel any panicky 
feeling or rumors that our present condi- 
tion will depress business very long. Mr. 
Hirsch also said they must talk optimism 
in an intelligent and moderate way, and 
warned the salesmen not to fall in line with 
the pessimists. “Be optimistic and not pes- 
simistic,” he said, “business is and will be 
good.” In closing, Mr. Hirsch congratu- 
lated the heads of each department on the 
improvements and changes the concern has 
undergone. 

No effort has been spared by the enter- 
tainment committee—Miss Blanche Peyser, 
George Ringen and George Downey—to 
make it a memorable evening. 

Following the dinner, the Omega family 
and guests enjoyed a‘playlet, produced by 
the company’s dramatic club, consisting of 
Mr. Goldsmith, Miss Shanahan, Mr. Brown, 
Miss O’Leary, Mr. Cohen and Miss Ches- 
ter. This playlet, entitled “My Neighbor’s 
Wife,” was warmly received. A piano solo 
by Otto Hinrichs, recitation by Miss Gold- 
smith, vocal solo by Miss O’Leary, violin 
solo by Mr. Goldsmith, interpretive dance 
by Miss Shanahan and “Knocks and Boosts” 
by Mr. Cohen concluded the program, after 
which dancing was enjoyed. 








Boards of Directors of Wisconsin Retail 
Jewelers’ Association and of National 
Jewelers’ Mutual Fire Insurance Co. 
to Meet in Milwaukee Today 


MILWAUKEE, Wis., Jan. 9.—Secretary 
A. W. Anderson, of the Wisconsin Retail 
Jewelers’ Association, has issued a call for 
the annual meeting of the board of direc- 
tors of the association to be held in this 
city, next Wednesday. The session will be 
held at the office of Treasurer Henry F. 
Stecher, 276 Third St. Various matters of 
business will be taken up at the meeting, in- 
cluding the place and date of the next an- 
nual meeting of the association. The tenta- 
tive date is the second week in April and 
the place will probably be this city. The re- 
vival of interest in district and local clubs 
during the last few months has resulted in a 
marked increase in the membership of the 
association. A full and complete report of 
the annual board meeting will appear in the 
next issue, 

Another meeting of no less importance 
to be held Wednesday is that of the annual 
meeting of the directors of the National 
Jewelers’ Mutual Fire Insurance Co. The 
interest in both organizations promises to 
bring out a full attendance of the boards. 
The management of the insurance company 
is in the hands of the same directors who 
serve the Wisconsin Association, and the 
insurance company has prospered through 
the efforts extended in behalf of both or- 
ganizations to interest the membership in 
their activities. The annual meeting of the 
insurance company will be held during the 
dates of the association convention. 

On Wednesday evening the Milwaukee 
Jewelers’ Club will hold its regular monthly 
meeting at the Hotel Blatz. Because of the 
State board meetings earlier in the day, a 
large number of out-of-town jewelers will 
undoubtedly be present. 
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SALES TAX DISCUSSED 


F ewelers’ Association Holds Im- 
Cie entog and Takes Action to 
Help Fight by Jewelers Against 
Increase in Luxury Tax 
Cuicaco, Jan. 8—An important meeting 
of the Chicago Jewelers’ Association was 
held on Jan. 5 at the office of the association 
on the 12th floor of the Mallers building. 
President John M. Hardin presided. 
Twenty-eight members responded to the 
roll-call. ; 
The assistant secretary read a communi- 
cation from the National Wholesale Jewel- 
ers’ Association, together with resolutions 
signed by President Puller of that associa- 
tion, relative to the revision of the existing 
tax law and the substitution of a turnover 
or sales tax. He called upon Ww. 2. 
Juergens to address the meeting on the 
sales tax and other measures now pending 
before Congress. Mr. Juergens stated briefly 
that Harry Wheeler, of the Chamber of 
Commerce of the United States, and other 
influential men had originally been in favor 
of the sales tax, but for some reason, politi- 
cal or otherwise, subsequently changed 
their position and are apparently now in 
favor of the luxury tax. He stated that 
the jewelers should use every avenue 
of influence by propaganda and personal 
contact to prevent the luxury tax from 
becoming operative and to use the full 
weight of the influence and prestige in an 
effort to secure an undiscriminating and 
equitable sales tax. He called attention 
to the fact that the luxury tax would pro- 
vide for 10 per cent. tax on jewelry and 
referred to statistics which indicated that 
the tax so called would be inadequate, 
whereas the sales tax would be easily col- 
lectible aand would fill all of the Govern- 

ment requirements. 


Mr. Juergens suggested that the associa- 
tion and its members should seek, through 
their Representatives and Senators and 
their other avenues of influence, the pas- 
sage of the sales tax. He further stated 
that the association and its members 
should undertake to communicate with all 
jewelers throughout the middle west and 
west for the purpose of having them take 
action through their local organizations 
or Boards of Trade, and through their 
local Representatives and Senators, in or- 
der that the movement would be well 6r- 
ganized and in order that the objection that 
it was simply the jewelers who were seek- 
ing the passage of the law might be re- 
moved. 

Mr. Juergens stated that the Jewelers’ 
War Revenue Tax Committee of New York 
was in favor of the turnover tax and had 
recently issued an appeal for funds. He 
expressed it as his opinion that money was 
not.the biggest contributing factor in this 
fight, but, on the contrary, that it was the 
intensive, personal and organized pressure 
that would produce results. He thereupon 
moved that the Chicago Jewelers’ Associa- 
tion frame a letter properly setting forth 
the facts relative to the tax, and to be dis- 
tributed to all retail jewelers requesting 
them to get in touch with their local trade 
organization, Congressman and Senator, for 
the purpose of securing the passage of a 
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turnover or sales tax of 1 per cent. The 
motion was unanimously seconded. 

President Hardin suggested an amend- 
ment to the motion to the effect that a com- 
mittee of the association be appointed to 
frame the letter and to determine to whom 
and through what channels it should be sent. 
The amendment was accepted by Mr. Juer- 
gens. 

Mr. Hart, in discussion of the motion, ex- 
pressed it as his belief that it would not be 
practical or effective to send the letter 
promiscuously to all jewelers, and recom- 
mended that the letters be sent to local 
trade organizations, Boards of Trade, 
Chambers of Commerce and all of the State 
and local organizations of jewelers, and to 
the important and influential retail jewel- 
ers. Further discussion on the subject took 
place, and the suggestion of Mr. Hart was 
accepted and the motion made by Mr. Juer- 
gens was amended accordingly. 

President Hardin stated that in his opin- 
ion the association and its committee should 
confine itself to the territory west of Pitts- 
burgh, so as not to encroach on the New 
York territory. He further stated that he 
was advised by Congressmen to whom he 
had spoken that the sales tax measure, 
which would have to originate in the House 
of Representatives, would have mighty rough 
sledding and its passage was questioned. 

S. Y. Ball suggested that the letter to 
be drafted should contain a brief summary 
statement outlining proposed relief and the 
manner in which it should be secured. 

B. C. Allen spoke at length in favor of 
the 1 per cent. turnover tax. The motion 
of Mr. Juergens, as amended, was there- 
upon put to the members and was unani- 
mously passed. 

President Hardin thereupon announced 
the appointment of the following commit- 
tee: William F. Juergens, chairman; Mer- 
win M. Hart, John T. Montgomery. He 
also requested and urged the committee to 
proceed with all possible haste and speed in 
drafting their letter and effecting their plans. 
On motion of C. P. Dungan it was re- 
solved that the committee secure the ap- 
proval of the board of directors of the draft 
letter to be issued and that a copy of said 
letter thus approved be sent to each of the 
members of the association. 

Mr. Jacobs, of G. A. Soden & Co.; Mr. 
Milhenning and Mr. Ball made brief state- 
ments in approval of the action of the as- 
sociation. 

President Hardin thereupon reported that 
B. C. Allen is custodian of a fund, which 
had been raised in connection with the 
Watchmaking School, and. requested Mr. 
Allen to report to the members 

Mr. Allen stated that he was tréasurer of 
a committee appointed by the Board of 
Education to raise funds to aid the Watch- 
making School and that he had on hand 
something over $500. He stated that Mr. 
Semilius, instructor at the school, had stated 
that he was dissatisfied with the salary paid 
him and had intimated that part of the 
funds should be paid to Mr. Semilius. Mr. 
Allen said, however, that he was informed 
that the Board of Education had raised the 
salary of Mr. Semilius. 

Upon motion, Mr. Allen was requested 
to call his committee together and secure 
their consent and approval to turn over the 
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funds to the association in order that a 
committee of this association shall handle 
the funds and distribute the same as neces- 
sity requires. 

The assistant secretary read a communi- 
cation received from the European Relief 
Committee requesting donations to aid the 
war-stricken children in Central Europe 
and designating the jewelers’ quota in Chi- 
cago as $10,000. 

Mr. Juergens stated that he had been ap- 
pointed chairman of the Jewelry Trade Di- 
vision and moved that President Hardin ap- 
point the same committee as had previously 
handled the war drive. 

Mr. Ball, on behalf of the Social Rela- 
tions Committee, reported that from pres- 
ent indications there would be about 600 
guests at the annual banquet of the asso- 
ciation and requested the individual co- 
operation of all members in order that a 
big turnout and an enjoyable evening might 
result. 








Wife of Providence Retail Jeweler Beaten 
Unconscious by Robber Who Was 
Frightened Away 


ProvipENcE, R. I., Jan. 8—Mrs. Clotilde 
Guerriero, 24 years old, wife of Edward 
Guerriero, who conducts a retail jewelry 
store at 302 Atwells Ave. was beaten, 
kicked, gagged and left unconscious in her 
home rear of 90 Ring St., just before noon 
Thursday by a young man who had gone 
to the house for the purpose of robbery. 

She was found at noon by a young girl 
who went to the house to assist Mrs. Guer- 
riero in her housework. The woman was 
unconscious when found and her condition 
was such that a physician was called, but 
could find only a slight bruise on one 
shoulder, but it was evident that she had 
received internal injuries. Later the woman 
recovered sufficiently to give the police 
who had been summoned a report of what 
had occurred and furnish a description of 
the man who had assaulted her. 

Her assailant called, she said, and said 
that “Eddie,” her husband, had sent him 
to get a package containing jewelry which 
had been delivered there the previous day. 
Mrs. Gurriero informed him that there 
was no such package there that she knew 
of, but to make sure she would call her 
husband on the telephone. As she turned 
from the door to go to the telephone, the 
man followed her into the house, where 
he knocked her down and then began beat- 
ing and kicking her. A handkerchief was 
then bound about her face, covering her 
mouth. As he was tying the handkerchief 
a door in another part of the house slammed. 
and frightened by this the man hastily left. 

Nothing was found to have been dis- 
turbed in the house and the police are 
looking for the assailant who was described 
as being about 24 years old, 5 feet 7 inches 
tall and weighing about 140 pounds. His 
complexion was dark and sallow and he 
wore a dark suit and cap but no overcoat. 








C. E. Radebaugh, Columbus, O., re- 
ports that he was recently visited by a 
sneak thief who, while being shown dia- 


mond rings, seized one valued at $190 and 
fled. Eros . 
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Southern Jewelry*Travelers Hold Annual Banquet 





Members of Association Gather in New York, Enjoy Fine Dinner and Listen 
to Excellent Program of Speeches 




















Ree meen 
——— 


The annual banquet of the Southern 
Jewelry Travelers’ Association and the first 
“bone-dry” gathering of the organization 
under the auspices of the Volstead Act was 
held last Wednesday evening at the Hotel 
Astor in New York and was attended by 
about 200 members and guests of the asso- 
ciation. The banquet was held in a large 
banquet hall on the eighth floor of the hotel, 
the room having been specially decorated 
for the occasion. The speakers’ table, 
which was at the opposite side of the hall 
as one entered the room, was on a raised 
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platform, behind which was artistically 
draped a large American flag and similar 
smaller flags were also used in the decora- 
tive scheme of the room, one being placed 
at a.little to one side of the banquet table 
and kept flying in the breeze of a small 
electric fan. The speakers’ table was em- 
bellished with hothouse flowers, and the 
whole scheme presented a most pleasing 
picture. : 

The banquet was scheduled to start at 
7 p. M., but this plan was not strictly ad- 
hered to, it being some time later before 
word was given that everything was in 
readiness for the beginning of the evening’s 
program. In the meantime, the reception 
committee, headed by Richard A. Hunken, 
met and greeted the salesmen and their 
guests as they reached the hotel and a 
most enjoyable social period preceded the 
throwing open of the door to the banquet 
room. 

When the word. was finally given that 
everything was in readiness, the officers and 
guests found their places at the head table, 
and the salesmen and their friends were 
directed to smaller round tables, where 
place-cards marked their seats. 

William C. Barry, the newly elected presi- 
dent, opened the program of the evening, 


after pounding vigorously for order. He 
first called upon Rev. Dr. W. Warren Giles 
for an invocation and then proceeded to de- 
liver his address. Mr. Barry has the happy 
faculty of being able to see the humorous 
side of things and his talent in this direction 
was called into play at the manquet on 
Wednesday night. He deliberately adjusted 
his glasses and, in a humorous vein, wel- 
comed the gathering. He produced a manu- 
script and then started in by saying that 
when he had been notified by the nominat- 
ing committee that he had been chosen as 
the president of the association, that he was 
greatly surprised and greatly pleased, par- 
ticularly so, in view of the fact that he had 
learned that a thorough canvass had previ- 
ously been made of the entire membership 
of the organization and that no one else 
would consent to accept the office. He then 
continued his address. 

While President Barry was making his 
address, the waiters were busy at the vari- 
ous tables and the following very excellent 
menu was served: 

Fruits de Mer en Cocktail Escoffier 
Petite Marmite Bourgeoise 
Celeri Salted Nuts Olives 
Darne de Saumon de Gaspé Sauce Nantua 
Pommes de Terre de Bermuda Persillade 
Medaillon D’Agneau Martignon zs 
Haricots Verts Panachée 
Pintadeau Roti Polonaise 
Salade Panachée 
Timbale de Poirs Glacée Melba 
Petits Fours 
Cafe Noir 
Cigarettes Cigars 

During the course of the dinner, a vaude- 
ville and musical program, under the di- 
rection of the Abbay Vaudeville Bureau, 
Newark, N. J., was interspersed. This in- 
cluded singing the chorus of patriotic and 
popular songs under the direction of a song 
leader, the singing of the Rialto Singing 
Five and the work of other professional 
artists. 

The first speaker of the evening was in- 
troduced in the person of the Hon. F. H. 
La Guardia, president of the Board of Al- 
dermen of the City of New York. Mr. La 
Guardia has been in the public eye in the 
Metropolis for some time because of his 
official position on the Board of Aldermen 
and because of his activities in that capacity 
in connection with the Hylan administra- 
tion. He was greeted with applause and, 
after acknowledging his welcome, spoke 
humorously for a few minutes and then 
took up the serious side of his speech. He 
told the members of the Southern Jewelry 
Travelers’ Association that they were in a 
position to render valuable service to the 
city officials in connection with the greatest 
city in the world—the City of New York— 
by becoming boosters for the great Metrop- 
olis wherever they go. He said that in 
so large a city that there was always criti- 
cism and fault finding, but that the sales- 
men in going throughout the country could 
spread a message of praise which would 
greatly help in fighting unfavorable propa- 
ganda at the present time being directed 
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to divert commerce from the port of New 
York to other points. The whole tenure of 
his address was a plea for co-operation and 
help in advertising New York city as the 
greatest and best city in the world. Fol- 
lowing his speech, one of the southern 
jewelers stood up on a chair and called for 
three cheers for “the next Mayor of New 
York city.” 

President Barry then introduced the next 
speaker of the evening, the Rev. Dr. W. 
Warren Giles, who delivered an address in 
which he intermixed humor and serious- 
ness. He told a number of funny stories 
and then took up the more serious part of 
his discourse. He called attention to the 
condition in this country at the present 
time, and referred to the government of 
Russia under Lenine and Trotzky, contrast- 
ing it with the freedom and spirit of the 
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United States. Producing a copy of the 
Constitution of the United States, he 
briefly outlined the writing of the Con- 
stitution by George Washington and others, 
and urged the jewelers to spread wherever 
they went the spirit of loyalty to the United 
States Government. He pointed out the 
questions uppermost in this country today, 
and said that the determination of the fu- 
ture of the country rests upon the man- 
ner in which these problems are handled. 
His address was received with much ap- 
plause. Dr. Giles has been a guest of the 
Southern Jewelry Travelers’ Association 
for a number of years and is held in the 
highest esteem by every member of the 
organization. 

Next came the address of Chaplain 
Francis P. Duffy, D.D., of the 165th In- 
fanrty, U. S. A. His address sparkled 
with humor and wit and embodied a num- 
ber of humorous stories illustrative of his 
experience while with the 165th on foreign 
soil. He told of his adventures, and of 
many incidents relative thereto, in so pleas- 
ing a manner that he held the closest at- 
tention of everyone in the banquet hall. 
His address was very heartily received. 

Col. Russell C. Langdon represented the 
United States Army at the banquet and, 
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n called upon for an address, spoke 
pon the work done during the war. 
He was followed by Captain John W. Tim- 
mons, a representative of the United States 
Navy, who also spoke briefly, taking as the 
theme of his speech the plea for a larger 
nthe last speaker of the evening was Ed- 
ward J. Cattell, Esq., city statistician of 
Philadelphia, who has appeared before other 
jewelry organizations in the Metropolis and 
who has always been a welcome guest and 
a very interesting speaker. At the banquet 
on Wednesday night, he maintained his 
reputation and in his unique and charming 
manner delivered an address which scintil- 
lated with the spirit of optimism and good- 
will. He told a number of humorous and 
pointed stories and then gave the jewelers 
some sidelights on Philadelphia as a manu- 
facturing center, quoting, in rapid-fire fash- 
ion, statistics as to the production of the 
yarious articles in the Quaker City. His 
address echoed a happy spirit and he was 
often applauded because of his patriotic 
utterances. 

During the course of the evening, among 
the professional artists who entertained, 
either with songs or instrumental selections, 
were Miss Bessie McCoy, Miss Hilder 
Renard, Miss Etta Harrigan, The Grand 
Opera Quartette and The Phonograph 
Trio. The banquet was finally brought to 
a close at about 11.30 P. M. 

The officers of the organization are 
William C. Barry, president; Le Weber, 
vice-president; George A. Jochum, secre- 
tary-treasurer. The directors are John W. 
Sherwood, chairman; James D. Leys, John 
R. Hewett, Irving Cohen and John D. Madi- 
gan. The banquet committee, which had 
charge of the arrangements for the even- 
ing, was under the direction of A. E. J. 
Winter, a former president of the organiza- 
tion, who was aided by T. H. Batcheller, 
Henry Greenthal, George A. Jochum, 
Irving Cohn, John R. Hewett, and Leon D 
Reynolds. The reception committee was 
under the direction of Richard A. Hunken, 
and his other assistants included: George 
W. Beardsley, C. A. W. Best, John D. 
Beacham, B. J. Clark, D. W. Douglass, J. 
A. McDonnell, Milton Greenbaum, Arthur 
Rosenberg, O. J. Sommers, Frank C. Shinn, 
J. Newman, I. C. Volkland, J. W. Watkins, 
Irving H. Blatt, Charles A. Hughes, E. M. 
Childs, J. J. Doll, A. J. Goode, N. T. Sher- 
wood, H. A. Reichmann, A. H. Schmitt, 
Lewis F. Stites, Louis Nussbaum, N. E. 
Treat, Morris Weil and Ed. Weinschenk. 

At the guest table, in addition to the 
speakers of the evening, were Hon. J. W. 
Friedman, New York; Gustav H. Niemeyer, 
president of the Jewelers 24-Karat Club 
of New York; Bartley J. Doyle, president 
of the Philadelphia Jewelers’ Club; William 
T. Gough and William H. Joers. 
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THE JEWELERS’ Circular acknowledges 
receipt of holiday greetings from the fol- 
lowing concerns in the trade: L. Heller & 
Son, Inc., Jung & Klitz, R. A. Stewart & 
Co., Mayer & Mulligan, William S. Honig- 
baum, all of New York; C. W. Butts, Inc., 
Sag Harbor, N. ¥Y.; Herpers Bros., Newark, 
N. J.; Edwards-Ludwig-Fuller Jewelry: Co., 
Kansas City, Mo., and Ostby & Barton Co., 
Providence, R. 1. ee oe at 
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CAREER OF B. WEINSTEIN 


Chicago Wholesale Jeweler Who Died at 
Battle Creek Had Worked Up from 
Poverty to Riches 
Los AncELEs, Cal., Jan. 5.—It became re- 
cently known to friends here that Bernard 
Weinstein, senior member of the firm of 
B. Weinstein & Son, 1332 S. Halsted St., 
Chicago, who had been in the wholesale and 
retail jewelry business for the past 30 years, 
passed away at the Battle Creek Sanatorium, 
Battle Creek, Mich., on Nov. 30. He had 
gone to the sanatorium for a little rest and 
recuperation before starting for Los An- 
geles, Cal., to visit his son, Morris Wein- 
stein, who is a diamond merchant of this 
city. 
The deceased was a poor young man 
when he came to this country and engaged 
in watchmaking. He first obtained a posi- 
tion with E. Rosenheim & Co., for whom 
he worked for a few years until he went 
into business for himself. Starting in a 
small room, doing watchmaking for the 
trade, he worked up till he became the pro- 
prietor of one of the best-known and larg- 
est wholesale and retail jewelry stores on 

the West Side, in Chicago. 

During the last two years the deceased 
had grieved greatly over the loss of a son, 
who died, a victim of influenza. He is sur- 
vived by his widow, Mrs. Eda Weinstein; 
two sons, Morris and Samuel Weinstein; 
and a daughter, Mrs. Frank Loeffler. Sam- 
uel Weinstein and his mother are now con- 
ducting the business. 

Funeral services were held from 
Loeffler’s home on Friday, Dec. 3. 





Mrs. 








Creditors Start Bankruptcy Proceedings 
Against Federal Smelting & Refining 
Co., Milwaukee, Wis., Following 
Reported Robbery 
MILWAUKEE, Wis., Jan. 7.—Involuntary 
bankruptcy proceedings were instituted in 
Federal Court here on Thursday against 
Joseph Malnekoff, proprietor of the Federal 
Smelting & Refining Co. who reported to 
the police the theft of $50,000 worth of unset 
diamonds Christmas eve. The petition is 
signed by three creditors, all of Chicago, 
and include H. E. Kaplan, who alleges that 
he has $8,000 due him; Krengel Bros., 
charging $6,797, and Alvin Bernstein, with 
claims of $1,721. These creditors allege 
Malnekoff owes more than $50,000 and that 

his assets are about $14,000. 

According to the petitioners, the alleged 
bankrupt has given preference to certain 
creditors by turning over to them money 
and merchandise. It is charged that Malne- 
koff violated the bankruptcy laws through 
payment of preferred creditors, alleging 
that he paid $5,000 in diamonds to Sam 
Epstein between Dec. 27 and 28, last, while 
the firm was insolvent, thus giving Epstein 
preference over the other creditors. He is 
also said to have given H. Gisiger $300 on 
Christmas eve. The petition says that 
Malnekoff is in possession of jewelry worth 
$14,000 and has accounts receivable to the 
amount of $2,000. 

Malnekoff’s office, in the heart of the 
retail district, was the scene. of an alleged 
holdup on Dec. 24, when two bandits were 
reported by him to have robbed-him of $56,- 
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- 000 worth of unset diamonds. The bandits 


produced revolvers, grasped the tray of 
stones and fled, he said, before he could 
summon aid. The police were called in, 
but have since dropped the investigation. 








Providence Jewelers Take Up Duties on 
Reorganization of City Government 


ProvipENcE, R. 1. Jan. 8—In the re- 
organization of the Providence city govern- 
ment here on Monday last, a number of 
manufacturing jewelers and others iden- 
tified with the kindred branches of the in- 
dustry were active participants. Among 
the members of the new City Council 
were the following: | Aldermen—Rush 
Sturges from Ward 1; C. Walter Pabodie 
from Ward 5; Joseph Baker, Jr., from 
Ward 6, and E. Merle Bixby from Ward 
7. Councilmen—Ward 2, William A. Scho- 
field; Ward 4—Percy A. Harden; Ward 
5—Frank P. Eddy; Ward 6—Asa Cush- 
man; Ward 7—Howard R. Slade. Joseph 
Baker, Jr., was elected President of the 
Board of Aldermen and William A. Scho- 
field, President of the Common Council. 

At the appointment of the joint standing 
committees the following were named: - 

Joseph Baker, Jr., on Accounts, claims 
(chairman), departmental organization, 
pending suits, telephone rates, Fourth of 
July celebration, damages under the dog 
law, hackney carriages (chairman), poor 
(chairman), street signs and numbers 
(chairman) and Dexter Asylum. 

E. Merle Bixby on Accounts, municipal 
medal (chairman), public bathhouses, pen- 
sions (chairman), Rhode Island Company 
affairs, Fourth of July celebration, armory, 
auctioneers, bridges and Dexter Asylum. 

Asa Cushman on Conference with New 
York, New Haven and Hartford Railroad 
and Fourth of July celebration. 

Frank P. Eddy on Accounts and print- 
ing. 

Percy A. Harden on City property 
(chairman), finance, harbor, city charter 
revision. 

C. Walter Pabodie on City property, 
conference with New York, New Haven 
and Hartford Railroad, tax legislation, 
bridges and milk (chairman). 

William A. Schofield on Departmental 
organization, terminal facilities, tax legis- 
lation, Rhode Island Company affairs and 
telephone rates. 

Howard R. Slade on Education, garages 
(chairman), highways, pensions, telephone 
rates and Rhode Island Company affairs. 

Rush Sturges on Ordinances, pensions, 
traffic conditions (chairman), and Dexter 
Asylum. 

E. Merle Bixby after being seated as 
Alderman tendered his resignation in order 
to accept the appointment as a member of 
the Board of Canvassers and Registration 
to fill the vacancy caused by the death of 
Telesfor Stahl. Mr. Bixby, who is super- 
intendent of the silverware department of 
The Shepard Company will resign this 
position later to take up the duties of his 
new office. It is expected that Arthur W. 
Holmes, of the Holmes Gift Shop, will be a 
nominee for Councilman from Ward 7 to 
fill the vacancy caused by the promotion of 
one of the Councilmen to take Alderman 
_Bixhy’s place. 
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|. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Douwntown Office 
6West48th Street 12&14- John S treet 
TELEPHONE {1332} BRYANT TELEPHONE {338} CORTLAND 
New York City. 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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Bandits Again Active in Chicago 





Thieves Who Raid North Side Get $10,000 from Nathan Swartz’s Store— 
Other Robbers Get $55,000 from Jacob Klein—Armed Men 
Hold Up Belmont Ave. Jeweler. 














Cuicaco, Jan. 8—Daylight bandits in- 
yaded the North Side on Jan. 5 and raided 
three business houses, one of which was a 
loan bank and jewelry store belonging to 
Nathan Swartz, 739 N. Clark St, where 
they escaped with almost $10,000 in jewelry 

sh. 

a four robbers drove up to the Swartz’ 
store on Clark St. near Chicago Ave., one 
of the busiest intersections outside of the 
Loop, in a decrepit automobile. They gave 
no thought to the passing crowds, but 
pushed their way through to the store and 
entered with guns drawn. 

Nathan Swartz, proprietor, and a clerk, 
H. Levinson, were taken by surprise. They 
were told to hold up their hands. Then one 
of the quartet guarded the door while the 
others bound and gagged the jewelers. Fred 
Price, a porter, and Walter Goodwin, a 
customer, were next to get the bandits’ at- 
tention. They were also bound and gagged. 
The four victims were trussed up and placed 
in a closet, with the door closed upon 
them. 

The safe of the store had just been 
opened and from it the robbers obtained 
$500 in currency and almost $10,000 in 
jewelry. They carried the loot out to their 
waiting car without, the pedestrians on the 
corner having no idea of what was taking 
place. Not until the victims broke from 
their bonds and called the police was it 
known that a robbery had been staged. 
Some of the people on the street who had 
seen the bandit car drive away had noticed 
the license number, which was given to the 
police. 





Confession of Prisoner Leads to More Ar- 

Growing Out of Robbery of 
Rubenstein’s Jewelry Store 

Dec. 15. 

Cuicaco, Jan. 8.—George Vogel was ar- 
rested here Jan. 5 and placed in a cell at 
the detective bureau after being named in 
a confession to the police in connection with 
the robbing of the jewelry store of Samuel 
Rubenstein, 719 S. Crawford St., Dec. 15. 
The confession was obtained by the police 
from Morris Weiner and is said to clear 
up the $28,000 jewelry robbery. 

Vogel, who has a police record, was for- 
merly a west side saloon keeper. His last 
appearance under police scrutiny was when 
he was accused of killing a policeman in a 
saloon here. 

Weiner, who made the confession, charges 
Vogel as being a go-between for the five 
bandits who committed the looting of Ruben- 
stein’s jewelry store. He is said to have 
aided the bandits in disposing of the loot. 

Another man, said to be a jeweler, living 
on S. Harding Ave., was placed under ar- 
rest by four detectives, Monday night, Jan. 
3, and is charged with having received 
Stolen property. His arrest followed a 
“tip” that he had purchased three unset 
diamonds said to be valued at $1,000, which 


rests 


are claimed to be some of the loot stolen 
from Rubenstein’s jewelry store, Dec. 15. 





GET LOOT WORTH $55,000 


Armed Robbers Hold Up Employes in 
Jacob Klein’s Jewelry Store, Chicago, 
and Escape with Booty While 
Crowd Looks On. 

Cuicaco, Jan. 8—Five armed men made a 
sensational and successful raid today on the 
jewelry store of Jacob Klein, 502 S. Hal- 
sted St. The store is located only a short 
distance from the heart of the downtown 
retail jewelry district of the city. The men 
secured loot valued at $55,000 and escaped 
in a machine, while dozens of unarmed 
pedestrians in the busy street stood by 

powerless to stop them. 

The robbers dashed up to the bank sud- 
denly. One remained on guard in the ma- 
chine outside, while the others drew their 
revolvers and entered the. store. Four 
clerks were on duty in the store. The 
bandits made them stand up against the 
wall, with their hands raised, while they 
raked the contents of the jewelry trays wd 
the safe into large pouches. 

The robbers then started to search the 
clerks for their personal belongings. One 
of the clerks, a young woman, shriekced. 
She told the robbers that the clerks were 
poor working men, and asked that their 
valuables be overlooked. 

“Oh, anything to oblige a lady!” said 
one of the bandits. “We’ve got enough 
stuff here anyhow.” They then rushed out. 

The police were called, and Capt. 
Danner, of the Maxwell St. station, ar- 
rived a few minutes later in an auto filled 
with riflemen. No trace of the bandits 
could be found. The clerks described them 
as all young men. They were not masked, 
but wore caps pulled low over their faces. 








Three Armed Men Hold Up Reinhard Wolf 
and Get $1,000 in Stock but Fail to Get 
His Diamonds 

Cuicaco, Jan. 8—Three armed bandits 
staged a daring daylight holdup, shortly 
after 1 o’clock yesterday afternoon, when 
they entered Reéinhard Wolf's jewelry 
store, 2849 Belmont Ave., and robbed the 
store of $1,000 in jewelry and money. 

The three bandits entered the store while 
the last of the noon-hour rush was still in 
progress in that section of the city. With 
drawn revolvers they forced Mr. Wolf into 
a rear room. Then one of the bandits stood 
guard at the door, while his companions 
went through the showcase. They were 
looking for Mr. Wolf’s diamonds, but did 
not find them. The men were frightened 
away by the approach of a customer be- 
fore they had an opportunity of searching 
the whole store for the gems, and escaped 
in an automobile, taking watches and rings 
and other jewelry and currency. 
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Night Watchman Frustrates Plan to Rob 
Providence Jewelry Factory 


ProvipENCE, R. I.,—Jan. 8—What is be- 
lieved to have been an attempt by two 
men to break into the manufacturing 
jewelry establishment of the Theodore W. 
Foster & Bro. Co., corner of Richmond 
and Friendship Sts., at an early hour last 
Sunday morning, was frustrated by the 
vigilance of the watchman, Joseph Ricci. 
He fired four shots at the intruders but they 
made their escape. 

The watchman was making his regular 
rounds of the factory shortly after 3 o’clock 
in the morning when he discovered two 
men on the roof of a small one-story build- 
ing in the yard of the plant, apparently 
endeavoring to force an entrance through 
a window into the main part of the build- 
ing. He called to them and as they ran 
toward a window that they had left open 
in a wing of the building, he fired three 
shots at them. As this failed to stop them, 
he followed the men, chasing them through 
the wing to another window leading to the 
roof of another low building that adjoins 
the inside of the outer fence. As the men 
approached the fence Mr. Ricci fired another 
shot just as they jumped from the roof to 
the yard. : 

The men ran across the yard and as the 
watchman reached the edge of the roof 
he saw the intruders scaling the board fence 
at the rear of the plant, leading to Page 
St. The police were notified but no trace 
was obtained of the men. The men are 
described as being short and stocky, wear- 
ing dark clothes but no overcoats. An in- 
vestigation of the premises failed to dis- 
close anything missing about the plant. 








GIVE DEED OF TRUST 





Simmons-Berger & Co., Mail Order Jewelers 
of Chicago, in Financial Difficulties— 
Shea Jewelry Co. May Pay 100 
Per Cent 


Cuicaco, Jan. 8—In the case of Sim- 
mons-Berger & Co. small mail order 
jewelers of this city in financial difficulties, 
a deed of trust was executed last week by 
the embarrassed company to Louis Gold- 
man, trustee, for the benefit of creditors. 

The stock was put up for competitive 
bidding, and was sold to Emmanuel Maltz, 
5 S. Wabash Ave. It consisted of a general 
assortment of jewelry such as is sold by a 
mail order firm. The outlook in this case 
is not very favorable, and creditors who 
receive as much as 40 per cent. on their 
claims may feel joyous. 

The failure of the Simmons-Berger Co. 
is said to have been due to the inexperience 
of the management, and to the sudden stag- 
nation of business from which the trade is 
now happily recovering. They began busi- 
ness last May. 

In the case of the Shea Jewelry Co., of 
Creston, Ia., the outlook is much better. 
Another dividend of 20 per cent. was paid 
last week to creditors through the office of 
Louis Goldman. This makes 60 per cent. 
in all, and Mr. Goldman declares that there 
is now no longer any question but that the 
company will pay out a hundred cents!on 
the dollar. 
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AMETHYST = 
THE BIRTHSTONE FOR FEBRUARY 


Let her an amethyst but cherish well 
and strife and care can never with her dwell. 
From “A Guide for Gem Buyers” 


The Amethyst, which from ages remote has been regarded as February's natal stone, is a purple variety of trans. 
parent Crystal Quartz, shading from a pale violet to a dark plum shade and is cut cabochon or faceted. Its Greek 
name characterizes it as an enemy or preventive of inebriety, yet it intoxicates with its beauty and soothing influences, 
As a rule the amethyst is cloudy, only the clear and transparent stone which is known as precious amethyst is cut 
into gems and their worth is estimated according to their transparency and uniformity of color. 


Large Stocks of Amethysts Always in Stock 
We will gladly mail on request our booklet “A Guide for Gem Buyers” 


ESPOSITER ESPOSITER, VARNI CO., inc. ESPOSITER 


Lapidaries and Importers of Precious Stones 


45 John Street New York on 
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Kaufman is Right 


Herbert Kaufman says: 

“The man who thinks only for and of himself is wast- 
ing time-on a mere trifle.” 

We believe him, and WE are wishing that 1921 may 
be to YOU, to all the members of the Trade, and to 
every American Business Man, a better year than you have ever 
known; a year of signal advance in industry, prosperity, stabilized 
conditions and a full measure of individual progress. 


H. NORDLINGER’S SONS, INc. 


Importers of Precious and Imitation Stones for Manufacturing Jewelers 


New York, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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CHARGED WITH ROBBERY 





Henry Bitzberger Arrested in Providence 
as He Meets His Wife and Is Taken 
to New York 

ProvipeNce, R. |., Jan. 3.—Henry Lloyd 
Bitzberger, New Jersey bank robber and 
who attempted to rob the jewelry store of 
O. O; Stillman in New Brunswick, N. Jes 
early in December, was arrested in this city 
at an early hour Thursday morning by New 
York detectives who were trailing Bitz- 
berger’s wife. 

After his escape from West Side Prison, 
New York, on Monday last, he went to 
Boston where he had planned to meet his 
wife on Thursday morning. He was in 
the South Station in that city, when the 
thought came to him that detectives might 
be trailing his wife. On the chance that 
the detectives might snooze between New 
York and Boston, he took a train for this 
city and reached here a few minutes before 
the New York train pulled in. The train 
was scheduled to make a 10-minute stop. 
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quarters here for safe keeping and later 
was taken by the New York officers back 
to that city. 


GOLD AND SILVER 











Figures on the Production of Precious Met- 
als in the United States by States 
During Year 1920 

WasuincTon, D. C., Jan. 8.—Gold pro- 
duction for 1920 totaled 2,395,017 ounces, 
valued at $49,509,400, while the silver out- 
put aggregated 56,564,504 ounces, worth 
$57,420,325, according to figures made pub- 
lic today by the Bureau of the, Mint. A re- 
duction of $10,824,000 in the value of the 
gold output of the country and of 117,941 
ounces in the silver output the last year, as 
compared with 1919, was announced. 

California led in the gold production for 
the year, with 692,019 ounces. Alaska was 
second, with 380,034 ounces. Montana was 
first in silver output, totaling 13,583,164 
ounces. 

The production by States was as follows: 
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400 123,219 125,083 
1,839,200 13,583,164 13,788,677 
3,554,900 7,392,689 7,504,540 
63,400 764,586 776,154 
1,100 11 11 
—— 182,558 1 
4,201,400 84,351 85,627 
5,800 112,595 114,299 
100 524,212 532,143 
2,076,400 11,564,155 11,739,121 
148,800 183,437 186,213 
2 7a 73 
1,066,000 21,917 22,249 
2,000 135 137 
$49,509,400 56,564,504 $57,420,325 








Bitzberger entered the train, saw where 
his wife was sitting and returned cau- 
tiously to the platform without having 
aroused the suspicions of the detectives 
who were watching the young woman, a 
bride of a few months. 

When the station clock had ticked off the 
ninth minute of the stop-over, Bitzberger 
tapped three times on the window near 
which his wife was sitting. A moment 
later a heavily veiled young woman got off 
the train, and simultaneously three men 
alighted from the next car. Bitzberger 
kissed the woman and started to walk to- 
ward the waiting room. As the couple 
were about to enter the room Detective 
Cornelius Manning of New York pushed 
a revolver against the small of Bitzberger’s 
back and told him: 

“Put up your hands, Bitzie! 
move I'll fill you full of lead!” 

The station agent had observed this pro- 
ceeding from a distance and dashed into 
his room, reappearing a moment later 
armed with a revolver, just as a second 
detective, a Pinkerton man, was snapping 
“bracelets” on Bitzberger’s wrists. ~The 
agent said he thought it was a hold-up and 
had decided to take a hand. 

Bitzberger was taken to police head- 


If you 


New England Members of National Jew- 
elers Board of Trade Hold Annual 
Meeting 


Provipence, R. I., Jan. 8—The annual 
meeting of the New England members of 
the National Jewelers Board of Trade was 
held at the Providence office on Exchange 
St., at noon on Thursday, with Charles E. 
Hancock, New England vice-president, pre- 
siding. Samuel M. Einstein, of the Mara- 
thon Co., Attleboro, was re-elected as one 
of the New England directorate for four 
years, and Aldro E. French, of the D. E. 
Makepeace Co., Attleboro, was elected to 
fill the vacancy on the board caused by the 
death of Col. Harry Cutler, of this city. 

John F. Allen, Harold E. Sweet, of the 
R. F. Simmons Co., of Attleboro, and Har- 
old W. Ostby, of the Ostby & Barton Co., 
of this city, were appointed a committee 
on nominations for 1921. 

Following an interesting informal address 
by Chairman Hancock the annual report of 
George D. Fernald, as manager of the 
Providence office, was read. This showed 
that the net gain in membership for the New 
England section was three, as compared to 
a net loss of two during 1919. During the 
past year there were 5,164 inquiries an- 
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swered by the Providence office, as com- 
pared to 4,930 the previous year. There 
were 2,496 new reports written and 12,109 
revisions made, against 2,396 reports and 
9,453 revisions in 1919. 

The report called attention that during 
the year this office complied with the terms 
of the Workmen’s Compensation Act in this 
State and is now protected by the provisions 
of that act. So far the trade in the New 


England district covered by this office seems © 


to have suffered fewer failures than any sim- 
ilar district elsewhere in the country, and 
the failures that we have sustained here 
have been comparatively small. 

During the past year a buyers’ service 
was installed which has met with general 
approval and satisfaction on the part of 
the members. Thirty-seven members are 
now receiving the services in this district, 
and while the number of buyers arriving 
in this city the past year has been less than 
previous years, it is expected that during 
1921 this number will be materially in- 
creased, in which event this service will 
become more valuable and more sought. 








Harry R. Rose, Providence, R. I., Makes 
Common Law Assignment to Attorney 


Adelman 


Provipence, R, I. Jan. 8—Harry R. 
Rose, of 25 Lippitt St., this city, doing a 
retail jewelry business at 144 Main St, 
Pawtucket, under the firm style of the 
Rose Jewelry Co., on Wednesday, made a 
common law assignment to David C. Adel- 
man, an attorney, 405 Grosvenor building, 
Providence, for the equal benefit of all his 
creditors. 

All persons having claims against Mr. 
Rose are instructed to file same with proof 
thereof with the assignee at once, while all 
persons indebted to Mr. Rose are notified 
to make payment to Mr. Adelman. Notice 
has also been given that the entire stock 
of merchandise, tool, fixtures, etc., in the 
store at 144 Main St., Pawtucket, will be 
sold at public auction on the premises at 
12 o’clock Monday, Jan. 17, by order of 
the assignee. 

The business was started by Mr. Rose 
in November, 1919. He had previously 
been in the employ of the Trinity Square 
Jewelry Co. at Pawtucket, and E. T. 
Arnold, Providence, for about two years. 
Was before that in Chicago for about one 
year and two years in Pueblo, Colo., in 
which city he first located upon arriving 
in this country from Russia, where he was 
born 32 years ago -and had learned the 
watchmakers’ trade. The amount of assets 
and liabilities have not been given out, 
but it is thought that the former will not 
exceed $1,500 and the liabilities approxi- 
mate ‘$7,500. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Domestic 


Selling Price Silver 


London U.S. Govt. Stardard 
Date. Official. Assay Bars. Price. 
68 99% 
69% 99% 
70 ' 99% 
68 99% 
67% 991% 
67% 99% 
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HY not start the new year right; you have tried all 
W  cthere with partly satisfactory results. Now try us 

and be convinced that we can furnish anything and 
everything in the stone line. 
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Under Season D I A M O N D S In Parcel Lots 


In Single Stones 
Popular Priced Diamond Mounted Jewelry 


Solitaire Cluster Rings—Best on the Market Diamond Platinum Top Bar Pins $38 Up 
From $42 Up Send for a Memo. Package 
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Annual Meeting of Brotherhood of Traveling Jewelers 





Members of Traveling Fraternity Hold Gathering in New York to Elect 
Officers and Transact Other Business 

















—— 


The annual meeting of the Brotherhood 
of Traveling Jewelers was held last Satur- 
day afternoon in the assembly room of the 
Merchants’ Association in the Woolworth 
building, New York, at which time the of- 
fcers for the ensuing year were elected and 

+ other important business in connection with 
the affairs of the association transacted. 
The meeting was called to order shortly 
before 2.30 Pp. M. by President John W. 
Sherwood, who delivered the following ad- 


dress: 
PRESIDENT SHERWOOD’S ADDRESS 


“Gentlemen: ‘ 
“Again we are privileged to meet in 
this assembly room for our annual ses- 





J. W. SHERWOOD, RE-ELECTED PRESIDENT 
sion, the 3lst annual meeting, to greet 
one another with a hearty handshake, 
swap a few stories and then get right 
down to Brotherhood business. 
“Gentlemen, this is a privilege. It is 
an honest-to-goodness privilege to be- 
long to this Brotherhood of Traveling 
Jewelers and to be permitted to enjoy 
an hour of business and social inter- 
course with such a jolly, genial crowd. 
I doubt very seriously after 35 years of 
traveling experience, if any trade or in- 
dustry in America can show such a 
crowd of high grade traveling salesmen 
as those representing our organization. 
And it would be hard indeed to find a 
body of men anywhere that shows such 
a true spirit of brotherhood as that so 
splendidly expressed by our members. 
“Let us cherish our organization and 
foster that spirit of love, help and con- 
sideration for the other fellow which is 
the foundation laid by our. charter mem- 
bers and nourished so carefully for 31 
years. A high exemplification. of the 
spirit of brotherly love is to be found in 


the Brotherhood of Traveling Jewelers.” 
He then called for the reading of the min- 
utes of the last meeting, which were read 
by Secretary Woodland and stood approved 
as read. 

President Sherwood then appointed three 
tellers to count the ballots for officers and 
members of the executive committee, these 
ballots having been distributed some time 
prior to the meeting. 

The secretary-treasurer then submitted his 
report, which showed that at the beginning 
of the year there were 294 members in the 
organization and that during the year 12 
new members had been added, making a 
total of 306. Nine had died, making the 
present membership 297. The treasurer’s 
figures showed a good balance in the bank. 

The executive committee’s report was 
briefly submitted by Frank T. Sloan, who 
reported that there had been seven meetings 
held during the year and that much of the 
business of the organization had _ been 
transacted at these meetings. Following 
Mr, Sloan’s report, a time-honored custom 
among the members of the Brotherhood of 
Traveling Jewelers was observed when Sec- 
retary Woodland read the list of the names 
of deceased members. While the reading 
of this list was in progress, the members of 
the organization stood in silent respect to 
the memory of their dead comrades. The 
list- having been completed, L. D. Reynolds, 
vice-president of the Brotherhood, read the 
Brotherhood poem. 

President Sherwood next called upon 
Matthias Stratton, who read a poem en- 
titled “No Friends to Spare.’ On a mo- 
tion it was decided that the Brotherhood 
poem and the poem read by Mr. Stratton 
be published and distributed to the members. 

Archibald Rutherford called attention to 
the fact that J. E. Simonson, a member of 
the organization and number 5 on the list, 
had been incapacitated for some time and 
that he had sent his heartiest greetings to 
the members of the organization, as had 
John H. Taylor, the oldest, with the ex- 
ception of one member, who was also un- 
able to attend the meeting. 

It was voted that the secretary be in- 
structed to send telegrams containing the 
greetings and best wishes of the associa- 
tion to Messrs. Anderson, Wood, Gibson, 
Carter, Shepherd and Downs, who were un- 
able to attend the meeting because of poor 
health or sickness. 


The nominating committee, of which 
Harry Bliss was the chairman, submitted 
its report, and a recess was then called 
pending the report of the tellers. During 
this time President Sherwood requested 
Matthias Stratton to escort Harry C. Lar- 
ter, the “Mayor of Maiden Lane,” to the 
chair. Mr. Larter made a splendid address, 
as he always does, and read as a part of 
his remarks, an article entitled “Brown’s 
Job.” It was apropos to the remarks 
which preceded the reading of the article. 
In conclusion, he urged the members of 
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the association to scatter sunshine and good 
cheer wherever they go and to always ex- 
tend a kindly and helping hand to those in 
need. 

Mr. Allen, who has missed only one meet- 
ing of the Brotherhood since he joined years 
ago, was present on Saturday and was called 
upon for a few remarks. He said that while 
he was not the oldest member on the mem- 
bership roster, that he was 24th on the list, 
and he told the travelers the pleasure that 
it gave him in being afforded the privilege 
of again meeting them. President Sher- 
wood next called attention to the absence 
of Col. John L. Shepherd and said that a 
letter had been prepared to send to him 





L. D. 


REYNOLDS, VICE-PRESIDENT 


which he wished to have signed by as many 
members of the organization as so desired. 
The letter was signed by the officers and 
members of the executive board and about 
75 other members of the organization, and 
reads as follows: 

“New York, January 8. 

“My dear Colonel: 

“The 3lst annual meeting of the Brother- 
hood of Traveling Jewelers is now in ses- 
sion at the usual meeting place, the as- 
sembly room of the Merchants’ Associa- 
tion in the Woolworth building, and you 
can well imagine that a lively bunch of 
boys has congregated. 

“Everything is taking the usual course 
and there is plenty of ‘pep’ in the crowd. 
There is a ‘Hello, Jack’ and a ‘Hello, 
Bill,’ but by Juliter, there is no ‘Hello, 
Colonel,’ and the boys feel if they miss a 
whole lot the glad hand, the cheery smile 
and the optimistic: words we were accus- 
tomed to hear from your exemplifying in 
such a loving way the brotherhood of man. 
They miss you, truly miss you, but they 
find consolation in the fact that while you 
are recuperating your health in sunny Cali- 
fornia, you are with us in spirit at this time 
and as a testimonial of their love for you 
they have signified a desire to send you 
from this meeting now in open session, 
their heartiest greeting, their love and 
best wishes and they most sincerely hope 
that you will soon recover your health to 
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‘bald Rutherford suggested that a 
oe of $100 for the European Child 
ae Fund be made from the treasury 


eding : 
oe organization, and upon the agree- 
et of the executive committee this was 


d from the floor. , 
aides Sherwood called attention to 


the fact that the International Federation 
of Commercial Travelers had written a let- 
ter to the organization relative to the pres- 
ent exorbitant hotel rates and Pullman and 
railroad fares. He explained that the fed- 
eration was fighting the present condition 
in the hope of securing more reasonable 
treatment for commercial travelers. 
President Sherwood also called attention 
to the fact that the Bankers’ Association 














A. L, WOODLAND, SECRETARY 


had written to the executive committee re- 
garding the use of travelers’ checks, and he 
said that he desired to get an expression of 
opinions from the members as to the in- 
convenience and delay which was caused 
them while they were on the road by hav- 
ing to wait until funds are being forwarded 
to them or because they are unable to have 
checks cashed in towns where they are not 
known. He explained that the plan of tne 
Bankers’ Association for the use of travel- 
ers’ checks did away with inconvenience 
of this kind. Attention was also called to 
the fact that customers sometimes had to 
cash. drafts drawn by a traveling salesman 
upon their home offices and that the cus- 
tomers had to wait until the drafts had been 
put through before they received their 
money back again. After further discussion 
of this matter it was decided to take no 
action. 

L. D. Reynolds, vice-president of the as- 
sociation, was then called upon for a short 
address and responded with a few appro- 
priate words. He also suggested that mem- 
bers of the association make it a point to 
send Col. John L. Shepherd postcards with 
best wishes for the speedy recovery, of his 
health and strength. He said that this was 
only a little matter and would cause but lit- 
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tle trouble, but would mean a great deal to 
the recipient. 

The tellers then submitted their report. 
The officers elected being John W. Sher- 
wood, president; L. D. Reynolds, vice- 
president; A. L. Woodland, secretary and 
treasurer. W. A. Brown and C. H. Conant 
was chosen on the executive committee for 
two years. The nominating committee for 
next year, consisting of Charles Swezy, 
Charles Hunt, Gustav Niemeyer, and Rich- 
ard Hunken, was then chosen, and after a 
vote of thanks had been given to the re- 
tiring members, and to the Merchants’ As- 
sociation for the use of its hall, the meet- 
ing adjourned. 








BARS “SOVIET” GOLD 





United States Considers Metal Sold by 
Russian Government in Light of Stolen 
Property and Mint Will Not Receive 
It—Warning to Jewelers to Whom 
Such Gold Has Been Offered. 
Announcement was recently made to the 
effect that the United States Treasury had 
taken drastic action against the disposition 
of gold in this country owned and con- 
trolled by the Soviet Government of Rus- 
sia and that as far as this country is con- 
cerned, all such gold will be considered in 
the light of stolen property and that it will 
not be received by the Government in any 
way and also that its import is forbidden 
whether directly from Russia or through 
any other country. The Treasury Depart- 
ment’s ruling requires that all Government 
mints refuse gold of Soviet origin and for- 
bids the importation of such gold from 
other European nations in spite of the fact 
that the gold may bear the markings of 
these other countries alone. According to 
the Director of the Mint, the mints and 
assay offices are required to refuse to ac- 
cept all gold known to be-of Soviet origin 
or which on its face or as a result of in- 
vestigation appears to be of Soviet origin 
no matter by whom it may be tendered. 

lt became known last week that some of 
this Russian gold had been offered to jewel- 
ers at a discount, and the matter was called 
to the attention of the officials of the Jewel- 
ers’ Vigilance Committee, which after an in- 
formai investigation, decided to issue a 
warning to the trade calling attention to the 
danger to any manufacturer or dealer who 
purchases gold the origin of which may be 
traced to the Soviet Government of Russia. 

In speaking of this matter recently, a 
member of this committee said there was 
no doubt that some of this gold had been 
offered to jewelers and they felt that it was 
only fair that attention should be called 
to the action of the United States Govern- 
ment in regard to Russian gold that pros- 
pective purchasers of Russian gold may 
realize the fact that no matter how inno- 
cent they may be in the transaction them- 
selves, they may be confronted later with 
litigation as a result of the purchase. The 
new regulations of the assay office, he said, 
were such that they require affidavits from 
all people offering gold to the effect that 
the gold was not of Soviet origin and the 
attitude of the Government seemed to be 
to go back’ to the source of the purchase of 
this gold beyond that of the person with 
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whom the assay office dealt. 
true that jewelers who buy gold have no 
way of telling the origin or know whether 
they are buying gold of Soviet origin or 
not, the mere fact that gold is offered at 
a discount should be sufficient to put the 
intending purchaser on notice and be in it- 
self an element of warning that there may 
be danger in the transaction. 

How strict the Government is in con- 
nection with the handling of Russian 
gold here, was shown in the experience 
of Israel Ludlow, president of the Lud- 
low Syndicate, Inc. 522 Fifth Ave., 
whose firm had recently been offered 
$5,000,000 worth of gold by a Paris ex- 
porting house. The gold bears only the 
markings of the Swedish Royal Govern- 
ment Mint and no other markings of 
identification, Mr. Ludlow said. In con- 
nection with this, he had made an in- 
quiry to the Treasury Department as to 
whether the mint would accept this gold 
and in reply to his inquiry concerning the 
purchase, he received a letter from the 
Director of the Mint, saying that “the 
United States mints and assay offices are 
required to refuse to accept all gold 
known to be of Soviet origin or which on 
its face or as the result of investigation 
appears to be of Soviet origin, no matter 
by whom tendered.” 

Thereupon Mr. Ludlow wrote to the 
Treasury Department on Dec. 30 con- 
cerning the offer of the Paris exporting 
house, saying that the Swedish gold was 
not offered in trade for any material go- 
ing to Russia, but simply as gold. No 
reply has as yet been received to the 
second letter. 

How much Russian gold there is here, 
there seems to be no means of knowing, 
and how much is being offered to the 
jewelry trade and other gold users is 
likewise an unknown quantity. Members 
of the trade who are in doubt about the 
origin of gold offered them or to whom 
gold is offered at a discount would be 
wise to carefully investigate before they 
complete their purchase and might do 
themselves and their industry a favor by 
communicating these facts to the Jewel- 
ers’ Vigilance Committee at the office 
of the secretary, A. L. Woodland, 14 
John St., New York. 


Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Jan. 8, 1921. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $635,027.04 
Gold bars paid depositors........... 162,718.62 
FOU piiigcncacesadecdheneensdernel $797,745.66 
Of this the gold bars exchanged for gold coin 
are reported as follows: 








Date. Exchanged. 
TGS Bde ocdcnwentedtatwnseel eeeeeeue $163,221.38 
pes eee Troe Ce 73,236.41 
WO Se dicing be 4kadanse cand c oud seabent 182,855.91 
pS Pr ere eee ee PC rr Peer 79,560.69 
CeCe TT OT Ee er re: F 94,855.17 
WR clinaecrcac cceaneuen Cae manana’ 41,297.48 

EOOME > caccivnnswavueedseety een es $635,027.04 








Many friends throughout the jewelry 
trade were grieved to learn last week that 
Charles M. Hoffman, Lebanon, N. H., one 
of the ol est watchmakers in the country, 
suffered a severe shock Jan: 5. Mr. Hoff- 
man has been an active watchmaker, work- 
ing daily at the bench until this occurred, 
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For months we have been diligent- 
ly working on a new line of Rings. 
For months we have been planning 
new, original, exclusive advertis- 
ing features. 


We know that you will be pleased 
with both the new Rings and the 
new advertising features that will 
be presented to you this coming 
year. 


We respectfully request that you, 
who believe that success requires 
something more than merely good 
merchandise, wait for one of the 
twelve W.W.W. representatives, 
who will take pleasure in calling 
upon you. 


WHITE, WILE & WARNER 


‘Makers of nationally advertised rings in which the stones do eh 
BUFFALO, NCY.. 


January 12, 12 Nae 


0 ALL PROGRESSIVE JEWELERS! 
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_ Lancor, of the Lancor Mfg. 
Baye ‘ol in New York the past week 
a ge Place, head of the Oscar E. 
Place & Sons’ Co., is convalescing from an 

hitis. 

atk ee Sallard, of the Rueckert Mfg. 
Co., has returned from a several weeks’ stay 
in the Adirondack Mountains. 
Mr. and Mrs. George S. Flagg, of New- 
port, have gone to Florida, where they will 
spend the Winter and early Spring. 
The E. M. Dart Mfg. Co. has filed a 
certificate with the Secretary of State’s office 
that it has increased its capital stock to 





eed N. Cook, mentioned in these col- 
umns last week, is of the E. N. Cook Plate 
Co. instead of Cook, Dunbar, Smith Co., 
as stated. 

William F. McDonald has filed his state- 
ment at the city clerk’s office that he is sole 
owner of the Whitestone Jewelry Co., 11 
Chestnut St. 

Albert E. Harris has filed his statement 
with the city clerk’s office that he is the 
sole owner of the National Alloyed Metals 
Co., 250 Harrison St. 

Melvin W. Smith has joined the forces 
of the Otis Bros. Co., refiners of this city, 
and will call upon the manufacturers in con- 
junction with Robert W. Otis. 

The Globe Mfg. Co., 22 Conduit St., is 
owned and operated by Julia C. Marx and 
Amalia M. Aiello, according to their state- 
ment filed at the city clerk’s office. 

The case of Lewis Robinson against the 
S. K. Merrill Co. was called in the Superior 
Court before Judge Doran on Thursday 
and a place reserved on the calendar for 
trial. 

Albert J. Bush, formerly with the Marden 
& Kettlety Co., and later with the Cory & 
Reynolds Co., has begun the manufacture 


of a line of high grade electro plated goods 


in the Manufacturers’ building. 

The annual meeting of the Optical Manu- 
facturers’ Association will be held at the 
office of Secretary Ernest H. Gaunt, room 
610, Jackson building, 511 Westminster St., 
this city, on Friday, Jan. 21, at 10 a. M. 

The annual meeting of the stockholders 
of the Minufacturing Jewelers’ Board of 
Trade will be held in the Turks’ Head 
building on Friday, Jan. 28, at 2 o’clock for 
the reading of reports and election of offi- 
cers. 

Information has been filed with the city 
clerk’s office that William A. Shawcross, 
Crown Hotel, this city, and Monroe Block, 
of Baltimore, Md., are the owners of the 
William A. Shawcross Silver Co. 169 
Pine St. 

Isaac Silverman has petitioned the Su- 
perior Court for the dissolution of the 
United Jewelry Mfg. Co. as a corporation, 
and a hearing upon the petition has been 
appointed for 9:30 o’clock on Wednesday, 
Jan. 26. 

William Buchalter, formerly at 281 Dyer 
St, has succeeded to the business of the 
Lightman Mfg. Co. and is now located at 
195 Eddy St. under the firm style of the 
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Eddy Jewelry Co. and for the present will 
do job work for other manufacturing 
jewelry concerns. 

Two youths were arraigned in the Sixth 
District Court Saturday morning charged 
with the larceny of an automobile belonging 
to Charles M. Heller, of L. Heller & Sons, 
precious stones, valued, at $1,700. They 
waived examination and were each held in 
$4,000 bail for action of the grand jury. 

Aaron E. Markoff, of Bristol, has the 
sympathy of the entire trade in the death of 
his wife at the Rhode Island Hospital this 
city last Monday after a few days from 
pneumonia. She is survived by her husband 
and three children. She was a sister ot 
Mrs. Max Gertsacov and Mrs. Edward Fin- 
berg of this city. 

A dinner dance and musicale was given 
the other afternoon by the artists of the 
George F. Berkander Co., in the studio of 
the company at the new plant corner Broad 
St. and Lexington Ave. Those who took 
part in the entertainment were the Misses 
Bertha Bowen, Mae Rice, Ursula Burns, 
Nilda Lind and Bessye Snow of this city 
and Miss Marion Manchester of Attleboro. 

The Imperial Knife Co., according to 
records filed at the office of the Recorder of 
Deeds at City Hall last week, has purchased 
of the Vesta Knitting Co. the property at 
14 Blount St, Revenue stamps attached to 
the deed indicate that the purchase price 
was approximately $140,000 and other docu- 
ments filed show that the Imperial Knife 
Co. has given a $125,000 mortgage on the 
property of Ovide De St. Aubin, of New 
York. 

Nathan H. Miles completed his 40th 
year of service with the Ostby & Barton 
Co. on Wednesday. Mr. Miles is a tool- 
maker who specializes in rolls and at noon 
his associates gathered around his bench 
and presented him a handsome solid gold 
watch. At the same time a large bouquet 
of 40 roses accompanied by an engraved 
silver plate from members of the firm was 
given him. The celebration was a complete 


‘surprise to Mr. Miles. 


The jewelry buyers in this city during 
the past week included the following: M. 
Kingsbacher, of Kingsbacher Bros., Pitts- 
burgh, Ta.; G. W. Bard, of G. W. Bard & 
Co., Lancaster, Pa.; Messrs. A. H. Bend- 
heim and Heim, of A. H. Bendheim & Co., 
New York city, Samuel Mendelsohn, of 
Samuel Mendelsohn & Co., New York city; 
Mr. Zigayer, of the United States Jewelry 
Co., Montreal, Can.; Harry Johnson, of 
James McCreery & Co., New York city; 
H. A. Burston, Cleveland, O.; A. M. Palm, 
of A. M. Palm Co., Pittsburgh, Pa.; Mr. 
Uhfeldler, of Halme & Co., Inc,. Newark, 
N. J. 

Among the latest contributors to the fund 
for the relief of starving children of war 
stricken Europe are the following: Cook, 
Dunbar, Smith Co., Belcher & Lowmis Co., 
Wildprett & Saccke, V. E. Black Co., Ever- 
ett I. Rogers, Eastern Plating Co., Walter 
S. Lederer, the Outlet Co. (J. Samuels & 
Bro., Inc.), George H. Cahoone Co., Fray 
Jewelry Co., Herbert J. Wells, Miss Helen 
R. Oostby, F. Usher DeVoll, Frederick V. 
Hussey, Arthur Henius, 


Livermore & Knight Co., Paul C. Nicholson, 
the Ostby & Barton Co., Bickford Engrav- 
ing Co:, David Bernkopf, George W. Dover, 


Henry Henius, - 
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Inc., Walter S. Hough, Jr., Walter S. 
Hough, Jr., Co., H. Nordlinger’s Sons, E. L. 
Spencer Co., Screw Machine Products 
Corp., Howard D. Wilcox, employes of the 
Kinney Co., E. L. Buffinton, Gustave W. 
Strandberg, A. T. Cross Pencil Co., Conley 
& Straight, William C. Greene Co., N. 
Darrell Harvey, Henry Walcott, William 
G. Lind, J. J. White Mfg. Co., employes of 
Charles E. Hancock Co., employes of 
Chapin & Hollister Co., Arthur L. Aldred, 
John J. Collins, Frederick D. Carr, Eustace 
Crees, Edgar M. Docherty, George E. 
Darling Co., Hope Glass Co., Victor King, 
Mrs. Marion L. Misch, employes of Rex 
Mfg. Co., A. T. Wall, Hope Optical Co., 
Paul B. Paris. 

Joseph L. Larson, one of the field secre- 
taries of the savings division, First Fed- 
eral Reserve District, addressed a meeting 
at noon last Monday at the factory of B. 
A. Ballou & Co., Inc., 61 Peck St., at which 
practically all of the 250 employes of the 
firm were present and later there was a 
second meeting for the 75 department heads 
and members of the office force. Edgar 
C. Lakey, superintendent of the factory and 
Barton A. Ballou, Jr., industrial relations 
manager, have been co-operating with the 
division in promoting Government thrift 
work for some time. Mr. Ballou is in 
charge of the thrift movement and through 
his efforts the savings societies have been 
continued since 1919, with continuously 
good sales. In November, five of the so- 
cieties composed of employes of the firm 
reported savings amounting to $248.18. 
The Star Bee Society, of which Donat A. 
Lincourt is secretary, has reported the larg- 
est sales, amounting during 1920 to $1120. 
Mr. Ballou’s object in having these meet- 
ings was to make sure that his employes do 
not stop saving and to obtain more members 
for the societies from among the firm’s 
working forces. 








Heard Round the Capital 





According to a cablegram from Ambas- 
sador Morgan at Rio de Janeiro, the Bra- 
zilian Congress has authorized the Presi- 
dent of Brazil to continue the usual prefer- 
ential reduction of 20 per cent. on American 
clocks. 

* * * 

Senator Knox has presented to’ the Sen- 
ate a memorial of the Philadelphia Board 
of Trade, of* Philadelphia, Pa., remonstrat- 
ing against the enactment of legislation to 
provide for the protection of the monetary 
gold reserve, so that additional tax may 
not be laid upon users of gold in the useful 
arts, etc. The memorial was referred to the 
Committee on Banking and Currency. 








Bullard Bros., St. Paul, Minn., report 
having been visited by two men ap- 
parently customers recently. They pur- 
chased a ring for $6 and later returned, 
presumably to purchase a diamond ring, 
but they did not buy it. Later the clerk 
discovered a diamond ring marked 
“C-0919,” valued at $200 had been stolen 
and another ring substituted—the setting 
was a basket style, the stone .32 perfect. 
The Pinkerton Agency is investigating this; 
case, i 
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Lancaster, Pa. 

w. W. Appel = — spent several days 

in Philadelphia. 

last weet eters, of the H. S. Meiskey Co., 

has so far recovered from his late serious 

ifIness as to be able to leave his bedroom. 

Frank C. Beckwith, treasurer of the 

Hamilton Watch Co., was last week elected 

president of the local Y. M.C. A,, of which 

he has been an active worker for years. | 

Dr. A. G. Bowman, a director of the Noun- 
Retailing Co., and wife, last week announced 
the engagement of their daughter, Miss 
Helen E. Bowman, to John F. Pyfer, Lan- 

r. 

— Clark Haughton, in charge of the 
diamond department of the Weber jewelry 
store, sustained an ugly cut near the left 
eye a few days ago by accidental contact 
with a hard object. 

At a banquet given recently by the Gen- 
eral Auto Supply Co. to its employes the 
latter presented silver loving cups to R. 
Wood, G. R. Shreiner, company officials. 
The cups were furnished by W. W. Appel 
& Son. 

The J. F. Apple Co. has increased the 
watch repairing service by adding two more 
watchmakers, experts from the Hamilton 
watch factory, and Morris Sweeden, late of 
Brooklyn, N. Y., a skilled platinum worker, 
has been added to the jeweiry department. 

Thomas A. Deen, Lancaster, and Arthur 
Wackenheimer, New York, have entered the 
watchmaking department of the Bowman 
Technical School as students. B. W. Pott- 
hoff, a former student, a son of Jeweler H. 
B. Potthoff, Latrobe, Pa., visited the school 
last week. 

Samuel Beal, watchmaker for J. D. Wood 
& Co., who robbed the firm of watches and 
jewelry to the amount of $300, was recently 
given a hearing and remanded to jail for 
trial at court. He has promised to make 
restitution, with the expectation that the 
court will deal leniently with him. 

Jeweler Mark E. Trone, Hanover, Pa., 
stopped over in Lancaster one day last 
week, enroute home from a trip to Phiia- 
delphia. R. E. Craybill, of the firm of R. 
E. Craybill & Son, Petersburg, Va., was 
another visitor to Lancaster last week. His 
son, Ralph, his partner, was a student at 
the Bowman School a few years ago. 

As a little item of Lancaster County 
that may show its standing these few 
figures may even he of service to the trade: 
With a population of approximately 170,- 
000, it has 592 industrial establishments, 
employing 24,299 persons, and paying $19,- 
804,200 in wages yearly. The capital in- 
vested being $58,850.200, and the value of 
the production, $108,712,200 per year. There 
are 55 banking institutions with about $55,- 
000,000 capital. The local bank clearings in 
1920 were $137,663 963.14, an increase over 
1919 of $3,704,643.94. 

Jewelers should be careful in dealing with 
a man claiming to be a canvasser for a pub- 
lication known as The Commercial Record 
who has operated here recently. A few days 
ago he got a $5 bill from a well-known Lan- 
caster manufacturing jeweler by coming in 
on him while he was busy and reading to 
him a sketch of his business career. The 
jeweler was to receive a certain number of 
copies of the publication in which it was to 
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appear, but nothing has since been seen or 
heard of the fellow or the paper he claimed 
to represent. The fellow gave a receipt in 
the name of the “National News Service,” 
signed by “Reporter No. 22.” 








Trenton, N. J. 





TRADE CONDITIONS 

Trenton jewelers fared well in Christmas trade, 
according to the views expressed by these mer- 
chants. Some of the houses carried on quite an 
extensive business in exoensive wares, while others 
dealt largely with a trade that, while not sparing 
money, used economy in purchases. The very high 
cost of many gifts deterred the rank and file of 
workers in rubber mills, potteries and other in- 
dustries from “letting out’ in the way of spend- 
ing on the higher costing articles, but they bought 
far in excess of the number of smaller presents 
than on previous holidays. While the demand for 
diamonds was good in some of the establishments, 
in others it was not. There was a brisk call for 
the various styles of clocks for bedrooms, etc., 
while in leather goods and other novelties, the 
trade was unusually attractive. Quite a number 
of wrist watches were purchased for presents to 
members of the fair sex, while manicure sets and 
articles of that character were also readily dis- 
posed of. Rings of all kinds at moderate prices 
were bought in greatly increased volume over last 
year. Trenton jewelers are very optimistic about 
the future. Many of the large industries in this 
city and section are either not operating or run- 
ning under reduced time, and this condition has 
had a tendency to diminish the expenditure of 
savings of the operatives in the clock and other 
departments of the stores. Indications now pcint 
to a resumption of activity in the plants within a 
very short time, and the returning of the trade 
that kept the local jewelers quite busy throughout 
the year 1920. Prohibition has had the effect of 
inducing men to buy more lavishly of adornments 
for their women relatives and friends, as is evi- 
denced by the sales in most of the jewelry estab- 
lishments. Then, again, the male sex is “dressing 
up” more nowadays and attending theatres and 
other places of recreation and thus adding to the 
desire fer jewelry. 





Manufacturing and dealing in watches, 
jewelry, gold and silverware, precious stones 
and novelties of all kinds and the operating 
of a general wholesale and retail jewelry 
business are the principal objects of Walter 
W. Giveans, Inc., which has been chartered 
in the office of the Secretary of State to 
do business from 207 Market St., Newark, 
with Walter Giveans as agent. The con- 
cern has a capitalization of $50,000, which 
is divided into 1,000 shares at $50 each, 
while the amount that will be devoted to 
the starting of business is $2,000. The in- 
corporators and the number of shares held 
by each are: Walter W. Giveans, of 57 
Avon Ave., Newark, 16; Susan C. Giveans, 
of 57 Avon Ave., Newark, 2; and Arthur 
M. McHugh, of 131 Clinton Ave. New- 
ark, Z. 








New Enterprises. 





Quint Robison has engaged in the jewelry 
business at Fillmore City, Utah. 

G. Lazar, has started in the retail jewelry 
business at 5 Bromfield St., Boston, Mass. 

Peter Copland & Co., is the name of a new 
concern now doing business at New Orleans, 
fea 








J. S. Hope, Los Angeles, Cal., recently 
had his safe robbed, the thief opening 
the safe by using the combination. 
Watches left for repairs to the value of 
$1,300 were taken. 
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E. P. Ledos, a manufacturer of watch- 
case materials, Newark, N. J., called on the 
trade here last week. 

William Latham, formerly of Joseph B. 
Bechtel & Co., who some months ago opened 
a retail jewelry store in Collingdale, Pa., 
was a recent visitor to the city. 

Among the jewelry salesmen seen here 
recently have been C. B. Guth, of the U. S. 
Chain Co., New York, and W. Malcolm, 
W. E. Haywood & Co., Providence, R. I. 

Among recent buyers in the city have 
been Mrs A. Gutowitz, Lewes, Del.; Clyde 
Ritter, Bridgeton, N. J.; C. F. Solliday, 
Lambertville, N. J.; W. S. Porter, Burling- 
ton, N. J.; Joseph Kraut, Doylestown. 

Miss N. E. Auwaerter, for more than 15 
years employed by Joseph B. Bechtel & Co., 
729 Sansom St., and for the past eight years 
head of the jewelry department, leaves, Jan. 
22, for a four months’ vacation to the West 
Indies. Miss Auwaerter will sail on that 
date on the steamer Monterey from New 
York. Her destination is the Isle of Pines, 
where friends reside. 

For the fourth consecutive year the Ma- 
sonic Clubs, of Camden county, N. J., have 
competed for the silver loving cup, which 
William Sutton, of the jewelry department 
of Strawbridge & Clothier, and secretary 
of the Pennsylvania Retail Jewelers’ Asso- 
ciation, has presented for the best pool shoot- 
ing team in any of the lodges. The cup 
was won by Haddon Heights in 1918, and 
West Collingswood in 1919 and 1920. * At 
the annual competition on the night of Jan. 
5, the ctip went to East Collingswood for 
1921. 

Announcement was made last week of the 
purchase of the property at 727 Sansom St. 
by R. Estis, who has been a tenant there 
for a number of years. The property, which 
has a 21!4-foot front on Sansom St. and is 
91 feet deep, was sold by Joseph B. Bechtel, 
who owns and occupies the adjoining build- 
ing at 729 Sansom St. The purchase price 
was $27,000. Mr. Estis said that he plans 
extensive alterations, which ‘will include a 
new front and better lighted and ventilated 
office space. His plans for the improve- 
ments are now being prepared. 

Salesmen, both inside and outside, from 
the wholesale jewelry houses of this city, 
sat down to a banquet Jast night (Tues- 
day) as the guests of their employers. 
It was the annual dinner given by the 
Wholesale Jewelers’ Association to their 
sales forces, and -~was held in the new 
Kugler Restaurant at 30 S. 15th St. Cov- 
ers were laid for about 200 guests. The 
arrangements were in the hands of Robert 
L. Coates, of L. P. White, secretary of the 
association, and Louis Sickles, of M. Sickles 
& Sons, was the toastmaster. The dinner 
is one of the big events of the Winter sea- 
son in the wholesale jewelry line, and is a 
“get-together” session in which the relation- 
ship between the employer and the emplove 
is strengthened, and both classes discuss the 
manv problems of the business with an in- 
formality which brings results during the 
year. A full account of the dinner will be 
given in next week’s issue of THe JEWELERS’ 
CIRCULAR. : 
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Gordon & Neubarth, Inc. 
15 Maiden Lane Manufacturers and Jobbers New York 


A 14k Line of Jewelry!—Our Prices Are Right! 


Rings, Pendants, Brooches, Bar Pins, Scarfpins, Link Buttons, Cameo . 
Goods, Reconstructed Ruby and Aquamarine Rings 
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Graduation Rings of Superior Quality 


Made in all Yellow........ Yellow Gold and White Numerals 
White Gold. ...White Gold and Yellow Numerals 
— SGreen Gold and White Numerals 
{Green Gold and Yellow Numerals 


Don’t Delay—Sena Your Order at Once! 
Price list mailed upon request PROMPT SERVICE! 
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W. Weinhaus, of the S. Wein- 
go back from a buying trip to 
d his house is making liberal 
good business. 
the Greenberg 


haus Co., 15 
New York, and his 
purchases, anticipating 


Joseph Greenberg, of 


Jewelry Co., Steubenville, O., was in Pitts- 
burgh last week buying goods and the busi- 


ness situation at Steubenville was reported 
¥™ 


s satisfactory. iv 
cae sale is being conductéd in thar 
storeroom that has been occupied hy Ste'w- 
art & Co. This is the first auction’ salé that 
has been conducted in Pittsburgh in many 
months and apparently the sale is meeting 
with success, as large crowds are attend- 
ing it. 

William J. McKinney, who had been in 
the jewelry business in East Liverpool, O., 
for about 30 years, and who was over 70 
years old, died at his home in that city last 
week, according to information received in 
Pittsburgh. He was one of the most promi- 
nent merchants of the pottery town and was 
one of the leading business spirits of the 
community. 

Frank W. Worrell, Canonsburg, Pa., was 
badly injured several days ago near this 
city, when the automobile in which he and 
several other men were riding met in a 
head-on collision on the Washington Pike 
near Bridgeville. Mr. Worrell was re- 
moved to the West Penn Hospital. The 
other men hurt were Robert W. Young, 
of Parnassus, and John W. Ailes, of Shady 
Ave., this city. ‘The machines were badly 
used up. Mr. Worrell was resting easy 
at last accounts. He is a director of the 
Jewelers’ 24 Karat Club of Pittsburgh. 

William Mellon was arrested by the 
Pittsburgh police last week on a charge of 
forging checks, and as a “paperhanger” is 
alleged by the police to be wanted in many 
cities. He was arrested in a Fifth Ave. 
clothing store as, it is charged, he was at- 
tempting to pass a check to which the name 
of a Pittsburgh attorney was forged. A 
woman, alleged to be his associate and co- 
worker, was later arrested at 1905 Fifth 
Ave. and a number of worthless checks, it 
is alleged, were found on the woman. Pitts- 
burgh detectives have gone to Buffalo to 
get a man said to be a confederate. The 
police charge that Mellon and his alleged 
co-worker have passed a number of checks 
in Pittsburg the last few days. Mellon 
is already alleged to have served a jail sen- 
tence on a check charge in this city. 

Mike Arpassy, 5828 Second Ave., has not 
been heard from by his creditors since the 
fling of an involuntary petition in bank- 
fuptcy against him, his whereabouts hav- 
ing been unknown for 30 days prior to this 
action. His liabilities are unknown. A 
schedule filed in the United States District 
Court at Pittsburgh last week shows that 
among others are the following creditors, 
with no amounts given: Friedman Bros. 
Goldberg Jewelry Co., Heeren Bros. Co., 
Robert H. Ingersoll & Bro., Keystone 
Jewelry Mfg. Co., Light & Landay, Pitts- 
burgh Dry Goods Co., Arbuthnot-Stephen- 
son Co., American Novelty House, National 
Importing Co., Providence Jewelry Co., 
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Samuel Weinhaus Co., L. S. Good & Co, 
Karl & Bucsko. Elliot Frederick, ‘of the 
Pittsburgh Association of Credit Men, is the 
receiver in charge of this case. 

Repeal of the excess profits tax law will 
not cure the tax ills, and if it is stricken 
off the books some bad legislation is likely 
to be offered, S. Leo Ruslander, known as 
a local tax expert, told the members of the 
Pittsburgh Association of Credit Mén last 
week at their %uncheen on the tax question. 
Mr. Ruslander said to tax income, the gov- 
ernment: must establish the basis of income. 
But {6"his way of thinking:there are a lot 
of business men who imagine that if the 
excess profits tax is gotten out of the way, 
#heir tax troubles will be at an end. Noth- 
j - When 
asked what he thought of the proposed sales 
tax he said that his personal view was that 
it was wrong, theoretically, although jewel- 
ers hold. the opposite view, and believe it 
is the mpst equitable method of solving the 
whole tax problem. His view was that busi- 
ness men should watch the kind of legisla- 
tion likely to be introduced to provide reve- 
nue for taxation purposes. 








Business Troubles. 





W. E. Hanscom, Pendelton, 
heen attached for $8,000. 

Wittman’s Jewelry Shop, Reading, Pa., 
is offering to settle at 75 cents on the dollar. 

The business of Hibel Freedman, New 
Haven, Conn., has been closed by an at- 
tachment. 

A voluntary petition in bankruptcy has 
been filed by the Suffolk Jewelry & Optical 
Co., Suffolk, Va. 

An involuntary petition in bankruptcy has 
been filed against the Triangle Clothing & 
Jewelry Co., Detroit, Mich. 

A voluntary petition in bankruptcy has 
been filed by Harry Meltzer, Rochester, 
N. Y. The liabilities are placed at $24,000. 

A voluntary petition in bankruptcy has 
been filed by Nathan Brass, Boston, Mass. 
The assets are placed at $635 and the lia- 
bilities, $3,262. 

Edward Guerriero, 302 Atwells Ave., 
Providence, R. I., has assigned to Henry I. 
Magid. The stock is estimated at $1,064 
and the liabilities at $1,800. 

The Halfgott Jewelry Co., Plainfield, 
N. J., has assigned for the benefit of credi- 
tors to Richard Glassner. The assets are 
$5,000, nominal, and liabilities, $12,000. 

A petition in bankruptcy has been filed 
in the matter of the C. E. Purdom Co., Dal- 
las, Tex. The first meeting of the creditors 
is scheduled to be held in the office of E. M. 
Baker, referee in bankruptcy, Dallas, Tex., 
on Jan. 13, at 10 A. M. 

R. E. Rollings, Hattiesburg, Miss., is 
financially embarrassed and is offering 25 
cents in cash and 25 cents in notes, payable 
within one year. His merchandise is esti- 
mated at $4,682, with fixtures, $2,200. The 
indebtedness is about $6,904. 

A petition in bankruptcy has been filed 
in the matter of the Wallnau Bros. Co., 
Macon, Ga. The first meeting of the credi- 
tors was scheduled to be held in Room 304 
of the Grand Opera House building, Macon, 
last Monday at 10 a. M. 
placed at $11,265.02 and the liabilities at 
$28,599. 
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TRADE CONDITIONS 


Counting up the business done by the jewelers 
in New Orleans, holidays, both wholesale and re- 
tail, the evidence is that trade was a shade better 
than last year. Some retailers say their books 
show 10 per cent more than last year. Others 
report trade equal and some a shade better than 
1919. Alired Krower stated his house had the 
biggest trade ever known; that it came with a rush 
that could hardly be kept up with and it was from 
all parts.of the country and orders varied widely. 
The city business was easily ahead of any year. 
The Morais-Hiller Jewelry Co. reports that while 
business was gcod during the holidays, after the 
first of the year there was evidence that buyers 
were holding off. 





Robert Kehl, representing F. H. Noble & 


Co. was in New Orleans just after 
Christmas. 
Christmas gifts were the prevailing 


fashion of the Leonard Krower & Son es- 
tablishment Christmas eve. Alfred Krower, 
upon returning from lunch, found a magnifi- 
cent wardrobe trunk and traveling bag with 
his initials in gold, a gift from employes. 
Mr. Van Os, head bookkeeper, received a 
humidor filled with the choicest cigars, and 
B. Mattes, head of the clock and silverware 
department, was not forgotten. Mr. Krower 
passed: around the usual Christmas en- 
velopes. 

New Orleans is to have another whole- 
sale jewelry establishment. The new firm 
will bear the title Peter Copland & Co. and 
will probably be located in the building 
above the United, Cigar Store at Baronne 
and Canal Sts. The firm will be composed 
of Peter Copland, his son, Albert I. Copland, 
and Harry Goldman, all experienced in the 
jewelry trade. Peter Copland was for some 
years in the retail jewelry business on Canal 
St., conducting the Canal Loan Office & 
Jewelry Co. His son, Albert, was with him 
for some years and later represented Arn- 
stein Bros. & Co., of New York. Mr. Cop- 
land sold his Canal St. establishment and 
went to New York about two or three years 
ago and returned to New Orleans, where 
he invested heavily in real estate. The new 
firm will handle watches, jewelry and dia- 
monds wholesale, but will not enter the 
material supply trade. Mr. Copland and his 
son will leave for New York in a few days 
to purchase stocks. 








Albany, N. Y. 





Marston & Seaman, who succeeded to the 
jewelry business of the late Isaac Brilleman 
several years ago, have purchased the brick 
building occupied by them of Mrs. Brille- 
man for $90,000. The firm will occupy the 
entire ground floor, doubling the floor space 
of their present store at 18 and 20 S. Pearl 
St. 

A negro window-smasher is at work in 
Albany, the Capitol Novelty and Jewelry 
Co., of Maiden Lane and Broadway, being 
the. latest victim. Detective Ryan heard a 
crash about 4 o’clock Thursday morning, 
and, running in the direction of the sound, 
saw a negro running away, a block distant, 
whom he chased, without result. A brick 
had been thrown through a plate glass win- 
dow and the thief had time to grab several 
rings and watches, valued at $200. 
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Word was received in Boston, last week, 
of the death of A. G. Page, Bath, Me. He 
was a frequent trade visitor to this city and 
was among the foremost jewelers in Maine. 

G. Lazar, manufacturer of fancy platinum 
chains, pearl necklaces and collars, has 


opened in business at 5 Bromfield St. He 
was for six years with Dreicer, New York, 
and before then in the company’s employ in 
Paris, France. 

The sympathy of the trade is conveyed to 

Herbert N. Libbey, manager of the ma- 
terial department of Harkins, Kirby & 
Murphy, on the death of his wife Jan. 4. 
She expired suddenly during the night from 
heart desease. Mr. Libbey has been in busi- 
ness nearly 40 years. 
- Two men rifled the jewelry store of 
Patrick J. Finnegan on Main St., Taunton, 
Jan. 1, of several thousand dollars’ worth 
of jewelry, but, surprised by the appearance 
of patrolman Bolton, scattered the loot over 
the sidewalk and jumped into a waiting au- 
tomobile, making good their escape. 

The engagement is announced of Arthur 
S. Kelley, treasurer of the Norling & Bloom 
Co. and Miss Martha Whitehouse, York 
Beach, Me. Mr. Kelley is one of the most 
popular of the younger element in the 
jewelry trade. He figures prominently in 
the business activities of the manufacturing 
jewelers’ organization and is one of the 
most active of the members of the Boston 
Jewelers’ Club. The congratulations of the 
trade is extended to him. 











TRADE CONDITIONS 


Prospects are good for business as the new year 
begins. Many of the plants here which have been 
shut down are opening once more. In addition a 
number of new plants just completed will open, 
employing thousands. Wages are good, and the 
outlook is that the public will have plenty of 
money to spend. 





Although the number of burglaries and 
robberies in this city recently has been un- 
usually large, jewelers have suffered but 
little. In one or two cases, however, jewel- 
ers were made the victims of thieves. 

Incorporation papers were filed recently 
in the county clerk’s : office by the Ring 
Makers, Inc. The firm is capitalized at 
$10,000 and will deal in jewelry. The di- 
rectors are Frank Rosen, Jacob H. Rutstein 
and Charles L. Goldberg. 

A quantity of jewelry was recently stolen 
from the store of 1. Melzer & Co., at 1048 
Broadway. A_ patrolman discovered the 
rear door of the store broken open. A 
quantity of jewelry was also taken from the 
store of the Elpert Specialty Co., at 307 
Main St. Watches, rings, La Valiieres and 
cameo pins were included in the loot. 

The regular meeting of the Buffalo Re- 
tail Jewelers’ Association will be held 
Thursday evening, Jan. 13, at the Hotel 
Statler. A number of important matters 
will be taken up at this meeting. First 
reports will be received on the membership 
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drive which the association has been con- 
ducting. The members are now working 
hard to bring in new applications. The 
coming convention will also be discussed at 
this meeting. 











TRADE CONDITIONS 


Most cf the Newark jewelers, both manufac- 
turers and retailers, are now taking their inven- 
tories. It is apparent that while the retailers did 
a gcod business during the holidays the higher 
priced goods did not move so fast as cheaper 
goods. Few salesmen will leave for trips through 
their respective territories before the latter part 
of the month or the early part of February. 
Some factories have resumed work after their 
semi-annual shutdown. By next week practically 
all of them will be working again. A few con- 
cerns in the city do not close down until the latter 
part of the month. 





Augustus V. Hamburg will give an ad- 
dress at the annual meeting of the New 
Jersey Urban League for Social Service 
Among Negroes, in the organization of 
which he had a part. 

J. Austin Granberry, of the J. Austin 
Granberry Co., 11 Kirk Pl., who re- 
mained on the road until nearly Christ- 
mas Day, will not go out again until the 
latter part of this month. 

All the assets of C. C. Tinckler, in the 
jewelry manufacturing business under 
the firm name of Bride & Tinckler, have 
been disposed of by the receiver. Full 
settlement of the bankruptcy case has 
not yet been made, however. 

Patrick J. Duggan, president of the 
Federal Button Co., who had been ill for 
several weeks with a nervous disorder, 
shot and killed himself at his home, 818 


S. 12th St. His factory was at Market 
St. and Railroad Pl. He was 54 years 
old. 


The Auction Exchange is the trade 
name which has been filed for the busi- 
ness of selling jewelry and novelties at 
retail and auction conducted at 236 Mar- 
ket St., by Selig Fincklestein, 165 Barclay 
St.; Gus Gohd, 233 Belmont Ave., and 
Morris Slott, of 72 Livingston St. 

Philip Krimke has accepted the chair- 
manship of the general committee of 100 
in charge of arrangements for a testi- 
monial dinner to be tendered Mayor 
Gillen at Krueger Auditorium on Feb. 8. 
“Grilling Gillen,” a farce comedy in three 
acts, is being written for presentation as 
one of the features of the program. 

A group meeting of foremen of several 
of the Newark industries in Wallace Hall 
was addressed by a representative of the 
Treasury Department. This followed a 
preliminary meeting of factory repre- 
sentatives here recently, when the ques- 
tion of promoting a wider practice of 
saving and economy among the workers 
was discussed by representatives of the 
Treasury savings movement, as well as 
by delegates sent by employers of some 
of the large industrial establishments of 
the city. Among the firms interested in 
the movement are Baker & Co., Inc., 
Whitehead & Hoag Co., J. Wiss & Sons 
Co. and the Valley Forge Cutlery Co. 
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Mrs. Catherine Fitzgerald, proprietor 
of a rooming house at 44 Avon Ave. on 
entering the room of Joseph Goldman, 
found him lying dead on the floor beside 
the bed. County Physician Warren was 
notified and after examination gave 
apoplexy as the cause of death. Gold- 
man had been under the care of a physi- 
cian, but was apparently in as good 
health as he had been when he retired. 
He had been in the jewelry business at 
140 Mulberry St., for several years, and 
had lived at the Avon Ave. house for 
about three months. A young man be- 
lieved to be Goldman’s son frequently 
visited Goldman, it was said, but his ad- 
dress was not known. 

The wills of Joseph M. Riker, a mem- 
ber of the jewelry manufacturing firm of 
Riker Bros., and president of the Mer- 
chants’ and Manufacturers’ National 
Bank, and his wife, who died as a re- 
sult of being struck by a trolley car in 
Lincoln Park, near Halsey St., on the 
night of Dec. 21, a short distance from 
their home, 83 Lincoln Park, have been 
probated in the office of Surrogate Isher- 
wood. The wills divide both estates in 
practically equal shares among four chil- 
dren: Joseph M. Riker, of 83 Lincoln 
Park; Mrs. Marie B. R. Conklin, 767 
Ridge St.; Mrs. Margaretha R. Paxton, 
of Washington, Pa., and Mrs. Sara R. 
Van Blarcom, of 863 12th St. Mr. Riker’s 
will was executed April 17, 1919. Mrs. 
Riker’s will was dated August 29, 1919, 
and gives her property absolutely, in four 
equal parts, to her four children. Mr. 
Riker was named executor. He died a 
few hours after his wife, who was killed 
instantly. Letters of administration were 


issued to Mrs. Conklin and Joseph 
Riker, Jr. 
In 1916 Mrs. Cornelia M. Duerr 


brought an action to restrain the Cel- 
luloid Co. from operating its big plant 
in a manner annoying to her. Mrs. Mary 
Maguire, of 94 Fillmore St., made an 
affidavit at that time in which she said 
that she was not disturbed at all by the. 
noises from the plant complained of by 
Mrs. Duerr, nor was she annoyed with 
the manner in which the company oper- 
ated its water-cooling tower. On the 
strength of this and other affidavits, Vice- 
Chancellor Stevens denied a preliminary 
injunction, and the case was not prose- 
cuted further. Last week, in a_ suit 
brought by Mrs. Maguire, she sought to 
have the Celluloid Co. enjoined from op- 
erating a new water-cooling tower, alleg- 
ing that mist disseminated from it 
caused her much annoyance. She also 
complained of the noises coming from 
the plant. Counsel for the company 
showed that the company had operated a 
water-cooling tower for the past 12 years, 
and that conditions now are no worse 
than they have been, and are probably 
some better. Mrs. Maguire’s old affidavit 
was brought up, among others. Vice- 
Chancellor Foster denied the preliminary 
restraint asked for. 








F. G. Meyer, 16 W. 5th St., Dayton, O., 
has moved to that location from 9 E. 5th 
St. 
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Che 52™ Annturrsary of 
Che Jewelers’ Cirrular 





will be commemorated February 2, 1921, with an elaborate and artistic Special 
Anniversary Number. 


PASIPE from the intrinsic value there is a deep sentiment and strong prestige 
attached to these Anniversary Numbers, which have appeared for so many years, 
that lend a distinct and additional value to their advertising columns. 


CHESE Big Annuals, containing over 400 pages, are the standard year books of the 

trade, and constitute the most comprehensive collection of advertisements of the 
leading houses. They are preserved for reference and consulted by buyers often 
during the year. 


HEY have become recognized through long custom as the most important produc- 
tions of trade journalism in the jewelry and kindred industries. They are 
looked upon as the herald of the new year, showing the new styles, designs, patierns, ete. 


Ohe 52nd Anniversary Niomber 


will be fully up to the high standard of previous years. It will contain a vast number 
of special articles written expressly for this issue, covering every phase of the jewelry 
trade that will make it thoroughly and appreciably read by every jeweler and saved 
for future reference. 


qt the change in business conditions from a seller’s to a buyer’s market, with 
the selling problems taking the place of the manufacturing problems that have 
existed in the last few years, THE JEWELERS’ CIRCULAR, the’ greatest factor in 
the promotion of sales, will be of greater assistance this year to manufacturers, im- 
porters and distributors than ever before. 


OU unquestionably will find it profitable to have your advertisement in the 

Fifty-second Anniversary Number of THE JEWELERS’ CIRCULAR, and let 
all the buyers know what you have to offer, what service to render and what assistance 
you can be to them. Space should be reserved and advertising copy received by 
January 23rd at the latest and earlier to receive the best attention and _ position. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York City 
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Evansville, Ind. 





TRADE CONDITIONS 


‘The wholesale and retail jewelers of os 

ort that trade has not been active since the first 
ote year and that they do not expect a large 
0 Jume of business this month, but taken as a 
ye the volume of trade done during the month 
i expected to be satisfactory, The large manu- 
fs turing plants in the city that have been par- 
tially running during the past three or four months 
are expected to get back to running on a normal 
basis within a short time and this will be a great 
stimulant to local trade. The local merchants re- 
port that their out of town trade during the past 
year showed a nice increase over the year be- 
) The general trade conditions in the city 


sg improving and jewelry men are be- 
Sjaning to believe that 1921 will be a fairly good 


business year and that conditions are soon to get 


back to normal, 





s. P. Hammond, former retail jeweler of 
Petersburg, Ind., was a business visitor in 
Evansville a few days ago. 

John Eholander, former retail jeweler of 
Main St, has returned from St. Louis, 
where he spent the holidays. 

John Sullivan, a mussel digger living near 
Bedford, Ind., found a pearl in White River 
a few days ago that is said to be valued at 
about $100. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers, who 
spent the holidays at home, is out on the 
road again, and he is looking for a fairly 
good volume of trade this year, he says. 

A. W. Herrman, well-known jeweler at 
Cannelton, Ind., has gone to Peoria, Ill. to 
take a three-months’ course in engraving. 
He closed his store and it will remain closed 
until he returns from Peoria, when he will 
reopen the place with a fine stock of goods. 

Moses Gans, who for many years was 
manager and vice-president of the 1. Gans 
Co., wholesale and retail jewelers, who sold 
their business about a year ago to Raphael 
Bros., has returned from a trip to Cincin- 
nati, having been accompanied by his wife. 

The Evansville Kiwanis Club will have 
a “Community Week” during the week 
starting on Jan. 31, and during that week 
attractive booths will be installed in the 
soldiers’ and sailors’ memorial coliseum and 
local merchants will have exhibits. It is 
expected that several of the jewelry mer- 
chants will take part in the event. Theo- 
dore Bitterman, of Bitterman Bros., retail 
jewelers, is one of the charter members ot 
the Evansville Kiwanis Club and takes an 
active part in its deliberations. 

William Janis, former Member of Con- 
gress from Tennessee and father-in-law of 
Arthur Bitterman, of A. Bitterman & Son, 
wholesale jewelers of this city, died a few 
days ago at his home in Memphis, Tenn. 
He was a classmate of William Howard 
Taft, former President of the United States, 
at Yale College. For many years he was 
a prominent attorney at Paducah, Ky., be- 
fore moving to Memphis. Mr. Janis is sur- 
vived by another daughter, Mrs. D. C. 
Wilcox, Mt. Vernon, Ind., besides Mrs. 
Bitterman. 

The Pearl button factory at Leavenworth, 
Ind., located in a building that formerly 
was used as the Crawford county court 
house, had a good business in 1920 and 
operated steadily for many of the months 
of that year. The factory was one of the 
first of its kind built on the Ohio River and 
the company has gradually increased its 
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business since the first year. The buttons 
of this company are shipped to many parts 
of the United States. It is not expected 
that the pearl button factories in southern 
Indiana and southern Illinois will be able 
to operate steadily for the next several 
months, as many of them are either out of 
mussel shells or their supply is very low. 








Minneapolis and St. Paui. 





TRADE CONDITIONS 


Nineteen twenty-one promises to be a big year 
for the jewelers. This is the opinion of St. Paul 
retailers and jobbers and expressed by retailers 
all over the northwest in letters to jobbers here. 
All of the merchants are full of optimism over 
prospects for the future. A more careful check ot 
receipts from holiday trade confirms the belief 
expressed immediately after Christmas by a ma- 
jority of the St. Paul retailers that their 1920 
business topped that of the previous year. One 
jeweler who sells on the small down payment plan 
reports that while his Christmas sales exceeded 
those of last year, he signed far fewer contracts 
than a year ago, indicating that the old customers 
were buying more heavily than before, but there 
was a falling off in new business. Later reports 
from merchants in smaller cities of this section 
are more optimistic. For the most part, accord- 
ing to word reaching the jobbers here, holiday 
business of dealers who depend for a large part 
on rural trade exceeded expectations. Collections 


are improving. 





P. G. Zimmerman, Rice Lake, Wis., 
jeweler, was in this city last week. 

M. D. Holcombe, Hibbing, Minn., jeweler, 
was a recent visitor in the Twin Cities. 

A. D. Goodman, of A. D. Goodman & 
Bre., has been away from his office most of 
the time for the past two weeks on account 
of illness. 

John B. Finneman, Fairview, Mont. 
jeweler, did a holiday business that virtual- 
ly doubled that of a year ago. This was 
the word brought to St. Paul by Mrs. Fin- 
neman, who stopped over here on her way 
to Oshkosh, Wis., and Chicago, to visit 
relatives. 

The Minnesota Wholesale Jewelers’ Asso- 
ciation will meet Jan. 13 at the St. Paul 
Athletic Club. V. R. Irvin, of St. Paul, 
is president of the association and William 
Cooper, of Minneapolis, is secretary. The 
association meets monthly, alternating in 
St. Paul and Minneapolis. 

A beautiful silver trophy was presented 
at a dinner the other night to members of 
the Northern Pacifics, who won the cham- 
pionship of the Saturday league, then the 
St. Paul amateur title, and finally the cham- 
pionship of the Western Amateur Baseball 
Association. The trophy is the gift of John 
North, president and owner of the St. Paul 
American Association Baseball Club. 

V. R. Irvin, of Irvin & Beard, will start 
next week on what he terms the first real 
vacation he has had in years. With Mrs. 
Irvin, he will go to Miami, Fla., for several 
months’ stay. Both Mr. and Mrs. Irvin are 
ardent golfers and plan to take advantage 
of the southern sunshine. Mr. Irvin also 
plans to go to Nassau, off the Florida Coast, 
and to Cuba. He will return by the way of 
New York, where in March he will meet 
his son, Leslie, a student at Yale, and Roy 
Beard, manager of the jewelry department 
of Irvin & Beard, who is going east at that 
time on a buying trip., | 

Miss Frances Schiller, an employe of 
Irvin & Beard, St. Paul, Minn., is an ef- 
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ficient bookkeeper, but that is not her only 
accomplishment. Miss Schiller has added 
her name to St. Paul’s list of literary work- 
ers. She recently wrote the words to a 
song, “Two Bashful Lovers,” which soon is 
to be put on the market by eastern publish- 
ers. Miss Schiller said she conceived the 
idea for the “Two Bashful Lovers” while 
she was laboring on the books at the firm’s 
offices in the Ryan building. Miss Schiller 
also has had some success with motion pic- 


ture scenarios and at present is engaging 


her spare time writing more photoplays. 

James Carlos Slafter, for many years a 
manufacturing jeweler, died at his home in 
Minneapolis, Dec. 28. Mr. Slafter had been 
in good health until his sudden death from 
apoplexy. He was 71 years old. He was 
unmarried and is survived by only one rela- 
tive, a sister, living in Illinois. Funeral 
services were conducted by the Masonic 
bodies, of which he was a member, at the 
Scottish Rite Cathedral, Minneapolis. The 
Minneapolis Masonic Home and the Minne- 
apolis Foundation are to receive the bulk of 
Mr. Slafter’s estate, valued at $200,000. 
After the payment of certain life annuities 
the property goes to those beneficiaries 
through a trust deed. 

When J. Q. Williams, Minneapolis jewelry 
salesman, looked in his mailbox the other 
day he found a surprise. It was a neat, little 
white envelope, bearing in one corner the 
words, “United States Senate, Washington, 
D.C.” Offhand, Mr. Williams could not 
think why the United States Senate should 
be writing to him. But he opened the letter, 
It proved to be a message from Warren G. 
Harding, President-elect—that is, it was 
written by the Senator’s private secretary, 
George B. Christian, Jr., and contained an 
apology because it was not: written by Mr. 
Harding himself. “Some time ago,” the let- 
ter read, “someone was kind enough to send 
Senator Harding, at Point Isabel, Tex,. a 
newspaper article relative to Senator Hard- 
ing, based on an interview which you gave. 
Senator Harding read the article with much 
interest and appreciation and desires me to 
write you and thank you for it most cor- 
diaily. It recalled the days of his youth to 
him very vividly, and he was glad to know 
that you still retain for him the old friend- 
ship.” Mr. Williams was proud enough of 
the letter to show it to most of his cus- 
tomers. The article to which Senator 
Harding’s letter referred was published last 
Fall. Mr. Williams, who has lived in Min- 
nesota for many years, was Warren Hard- 
ing’s first school teacher at Blooming’ 
Prairie, O. When Mr. Harding was nomi- 
nated for President, Mr. Williams dug into 
the bottom of his trunk and found numerous 
pictures of Blooming Prairie people, about 
whom much of Mr. Harding’s early life re- 
volved. Among Mr. Williams’ most treas- 
ured possessions, is a newspaper clipping 
from Mr. Harding’s first paper. It com- 
prises an interview which Mr. Harding ob- 
tained from Mr. Williams several years 
after the President-elect had returned from 
college’ and had taken up newspaper work, 








R. M. Rudolph, McKeesport, Pa., re- 
ports that a window in his store was 
recently smashed ‘but ‘no’ goods were 
taken. — 
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“ayv~OU know, dear, that you and the boys often say you are glad I 
use my silver, because it gives such an added cheer to every meal.” 
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Already, her feminine instinct for the artistry of arrangement has 
planned just the right place for every piece. From tea wagon, 
buffet and table, this silver will radiate its beauty throughout 
the cozy atmosphere of their happy home—mingle its refreshing 
lustre of newness with that never-fading loveliness of her wedding 
silver, dignified by twenty-five years of useful, daily service. 
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“Isn’t it wonderful? One simply cannot have too much silver.” 
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? ls sold by leading jewelers everywhere | 
( THE GORHAM COMPANY | 
° SF Silversmiths & Goldsmiths | 
' I WORKS~ PROVIDENCE AND NEW YORK eve Kk 


This advertisement will appear in prominent space in the following magazines on the date mentioned: Century, Atlantic Monthly, Country 
Life (4 colors), Outlook, Scribner’s, St. Nicholas, World’s Work, Harper’s, Independent.—February, 1921. 


THE GORHAM COMPANY 


Silversmiths and .Goldsmiths 
FIFTH AVENUE AT 36th STREET, NEW YORK 


ES: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue WORKS: 
BRANCH * SAN FRANCISCO: 140 Geary Street LONDON : Ely Place Providence, New York, Birmingham 
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THE JEWELERS’ CIRCULAR 
“Gifts That Last” Bis p> advertising 


which the jewel- 
ers of the country are 
giving to the slogan 
“Gifts That Last,” has been a very good 
thing for the trade so far, but as its value 
to the jeweler has increased, merchants in 
other lines as well have seen an opportunity 
to take advantage of it and from reports 
that we have received in the last two or 
three weeks it is evident that the slogan 
“Gifts That Last” is not only being used 
by retail jewelers to designate their prod- 
ucts but by manufacturers and dealers in 
merchandise outside our industry. For in- 
stance, we learn from one prominent retail 
jeweler of Detroit that department stores 
and leather shops are using “Gifts That 
Last” to designate their products, applying 
it to articles that do not essentially come 
within the category of the jewelry lines. 


The question has arisen as to whether 
this slogan, practically adopted as a trade- 
mark by the jeweler to embrace the prod- 
ucts which they handle, can be protected 
as against its use by other lines. There is 
no doubt that there has been “piracy” in 
the moral sense if not in the legal sense, 
because the trouble and expense of adver- 
tising this slogan has been assumed by the 
jewelers, and the effort to educate the puh- 
lic into purchasing a gift with lasting quali- 
ties as against one whose use or value dis- 
appears, has been the work solely of the 
members of our industry. For a dealer in 
another line or another product to come 
along and get the benefit of this educational 
work and to an extent interfere with its ef- 
fect, by applying the slogan to articles 
which were never intended to be covered by 
the phrase, is inequitable and at least is 
an example of unfair competition; but 
whether or not the jewelers have acquired 
sufficient proprietory right to this descriptive 
phrase to prevent its use by others, is a 
question that is doubtful to say the least. 


Whether cr not the jeweler is in a posi- 
tion to take legal action to prevent the use 
of the trade slogan by cthers (and we fear 
that at the present time he is not ), there is 
a way to establish its proprietorship in the 
minas of the public on a basis that will 
prevent its being appropriated by others, 
namely, by associating the word “jewelry’ 
at all times with the slogan in its use in 
advertising and signs in such a manner that 
the public will always couple one with the 
other. For instance, when the jeweler uses 
the slogan “Gifts That Last” he should add 
the word “jewelry” or the word “those 
coming from the jeweler,” or as one jeweler 
has well used it, “Jewels—The Gifts That 
Last.” Another suggestion made was the 
use of the slogan “Go to the Jeweler for 
the Gifts That Last.” But whatever form 
in which the phrase “Gifts That Last” is 
used in advertising, whether those mentioned 
or others, it should be so bound up and 
associated with the jeweler’s product that 
the reading public will realize that the 
words “gifts that last” are simply a defini- 
tion of jewelry of some kind—that the two 
are interchangeable and that the slogan 
applies to no other lines. 

Our dealers must not only make the public 
realize that -they are the people who 
sell the “gifts that last” but to a large ex- 
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tent they must, by their statements to cus- 
tomers, their publicity wok, etc., in all 
advertising, establish the fact that “gifts 
that last” are only sold by jewelers. This 
can only be done by constant iteration and 
reiteration of the word in such a way that 
the public will accept as axiomatically true 
the following proposition: 


GIFTS THAT LAST—JEWELRY 
JEWELRY=GIFTS THAT LAST 


The suggestion is offered the National 
Jewelers’ Publicity Association that this 
point be strongly stressed in all the general 
advertising of the slogan that is done by 
the association in magazines of the country, 
and we urge the retailers throughout the 
country to bear it carefully in mind in the 
preparation of all the advertising copy now 
and in the future. We must realize that 
the more the slogan “Gifts That Last” is 
known to and considered by the public, the 
more makers and dealers of articles other 
than jewelry will endeavor to take advan- 
tage of it by trying to tie their line up with 
the sentiment expressed. 

The jeweler cannot start too soon in seek- 
ing, by his advertising and other educational 
campaigns, to associate the definition of 
“Gifts That Last” with jewelry as closely 
as it is possible to do so. This and this 
only will give us the maximum benefit of 
the educational advertising on the part of 
the National Jewelers’ Publicity Association 
and that of the big retail jewelers who tie 
their advertising up with the “Gifts That 





Last” slogan. 
A Business erg _the bev 
M usiness Mes- 
tem sage for 1921,” the 


of Optimism Jewelry Crafts Asso- 


ciation has sent out through its secretary, 
Robert S. Tipping, a summary of conditions 
of the jewelry trade which should inspire 
hopefulness in all who read it. In fact, the 
circular is a brief sermon that should be 
preached to all pessimists, and therefore we 
feel that it is worthy of publication in full. 
It reads: 


“There is no better business, 
than the jewelry business. 

It stands out today as one in which there has 
been no inflation of pricés to cause any unstable 
reaction. 

But this is the time for every brain and hand 
to utilize every bit of energy, every constructive 
thought, every helpful suggestion that will fur- 
nish more power to its business motor and will 
keep competition in it clean and progressive. 

This is also the time when manufacturers must 
co-ordinate their interests and co-operate to the 
fullest extent with the dealers to maintain quality, 
service and responsibility. 

The business ‘whiner’ should be ostracized; the 
grouch banished; the discouraged imagined. Every 
complaint imagines another. 

There are many features of the present outlook 
that inspire real confidence:— 


fundamentally, 


1. Our banks are in good condition. 

2. Four years of sane administration 
of public affairs are assured. 

3. The accumulated surplus of five years 
of splendid prosperity is stored in many 
ways for our continued use. 

4. The readjustment as a whole has 
been greater than we realize and the facts 
show that the worst has been seen. 


The trade should look cheerfully forward to a 
year of renewed prosperity.” 2: 
While the above was 
manufacturing jeweler alone, 


written for the 
the text is 
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valuable to every member of the j 

) ew 
trade, retailer, broker, wholesaler oa in 
porter, as well, and therefore we feel that it 
is worthy of general publicity. 





The Stamping HE one great ad- 
Laws to Be : vantage that the 
Rigidly Enforcea J¢Weler has had over 
other merchants jp 
marketing fine wares is the reputation for 
honesty and integrity that he has inherited 
from his predecessors going back to the 
dark ages, for the jeweler and the worker 
in precious metals, even more than the 
banker, has from time immemorial been 
a man trusted by the public. This tryst 
has not been only in matters of material 
honesty, but in connection with his words 
as well as his acts. A jeweler has been 
looked upon as an expert (at least in the 
quality of the wares he handles) and his 
word as to their quality or the stamp 
imprinted on the articles he has sold has 
heen and is accepted by the public at large 
without question. We are happy to say 
that the trust of the public in the trade at 
large has not been misplaced though, like 
every industry, we may occasionally have 
a manufacturer or dealer who is dishonest 
and who stamps his products wrongfully. 

The trade as a whole has lived up to and 
deserved the reputation that it has in- 
herited from the past and has endeavored 
in every possible way to cleanse its ranks 
of those who have disgraced it. It was 
the jewelry trade that put the stamping 
laws on the statute books of the States 
and nation which cover the improper mark- 
ing of precious metals, and it’ was the 
jewelry trade organizations that have been 
behind practically every prosecutiiyn .f note 
that has been started under these laws. In 
other words, it is the jewelry trade as an 
industry that intends to protect the public 
against false marking and false representa- 
tion as to the quality of precious metals 
and to see that those in its ranks who violate 
the confidence imposed in them get the 
punishment they deserve. 

Unfortunately, though we have a ational 
stamping law, silver stamping laws in a 
number of States and gold and silver stamp- 
ing laws in many, as well as a platinum 
law in New York, it has been the experi- 
ence of our trade that these laws do not 
enforce themselves nor is any very strong 
effort made by the authorities to have them 
enforced unless specific complaint of swin- 
dles. are made against a particular offender. 
Even then, the prosecuting authorities have 
been reluctant to take up the case unless 
they were helped in the collecting and 
presentation of the evidence by jewelers or 
the jewelers’ organizations. With the in- 
activity of the trade organizations in the 
last year or two on the subject of -h: en- 
forcement of stamping legislation, there has 
no doubt grown up a laxity on the part 
of a few manufacturers and dealers that 
should be checked at once and we have 
no doubt that as prices go down and as 
competition grows keener in the future, o 
tendency to cut quality with price, will be 
manifest on the part of unscrupulous manu- 
facturers unless drastic steps are taken to 
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The firm of Grand & Trattner have estab- 
lished a manufacturing jewelry business in 
Room 53 at 121 Canal St. 

Louis H. Gura & Co., have obtained a de- 
fault judgment in the City Court against 
Chester H. Harris for $1,203 for value of a 
diamond ring. 

The Appellate Term of the Supreme Court 
has affirmed a judgment for $448 obtained 
in the Municipal Court by the Novel Jewelry 
Co., against Simon Jollafsky. He contended 
that only $193 was due. 

At Albany, N. Y., last week, a charter 
_of incorporation was granted to Rueff Bros., 
jewelers, this city. The capital is $400,000 
and the incorporators are M. W. Sametz 
and J. and P. Rueff, 395 Broadway. 

Last week the O. J. Somers Co., dia- 
mond importers and makers of mount- 
ings and diamond jewelry, 87 Maiden 
Lane, was admitted as a member of the 
Merchants’ Association of New York. 

According to a charter of incorporation 
filed at Albany, N. Y., last week, the firm 
of L. H. Kosh & Co. will deal in jewelry 
in this city. The capital is $25,000 and the 
incorporators are L. H. & A. Kosh and R. 
Rose, 367 Vernon Ave., Brooklyn. 

The many friends of D.. V. Monroe, 
brother of Rolland G. Monroe, of R. G. 
Monroe & Co., 452 Fifth Ave. will be 
pleased to learn that the former is recov- 
ering from an operation for appendicitis, 
performed at St. Luke’s Hospital on Sat- 
urday, Jan. 1. 

The Flatbush Merchandise Co. was au- 
thorized to conduct a pawnbroking business 
in Brooklyn, N. Y., according to a charter 
of incorporation issued at Albany, last week. 
The capital is $10,000 and the incorporators 
are S. and H. Levine and S. Coopersmith, 
424 E. Sth St., Brooklyn. 

A. Edward Fisher, importer of diamonds 
at 71 Nassau St., has engaged the services 
of Arthur Friendlich, formerly of Hoffman 
Alliance Watch Co. Mr. Friendlich will 
cover the southern territory with W. H. C. 
Brown, who will continue to call on his 
trade in the south and west. 

Rothkrug Bros. have sued William Braun- 
stein in the Supreme Court for $2,500. The 
complaint alleges that the plaintiffs were the 
owners of a blue stone diamond, weighing 
3.97 carats, valued at $2,500, and that it was 
delivered to Braunstein Dec. 6 for inspec- 
tion but that he disposed of it and has not 
settled. 

James L. Hand, a jewelry auctioneer, 14 
Maiden Lane, has just completed an auc- 
tion sale of the stock and fixtures of 
C. E. Wheelock & Co., a large china con- 
cern at Peoria, Ill. The business was estab- 
lished 50 years ago, but upon completion 
of the sale the concern retired from the 
‘retail business. 
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A default judgment for $5,159 has been 
filed in the Supreme Court in suit of the 
estate of Joseph Salish, against Fliederbaum 
& Liebenthal, Inc. The complaint alleged 
that on March 3, last, Salish delivered to 
the defendants 24-Karat gold worth $5,000 
to be manufactured into watch cases of 
octagonal shape but that through the negli- 
gence of the defendants the gold was lost. 
No answer was filed by the defendants. 
William E. Collins was attorney for the 
Salish estate. 

A jury before Supreme Court Justice 





In the United States District Court in 
New York on Tuesday, Jan. 4, Phillip Sil- 
ver, a retail jeweler, 154 E. Houston St. 
Manhattan, filed schedules in bankruptcy, 
showing assets of $4,785 and liabilities to- 
taling $12,091.13. Involuntary bankrutpcy 
proceedings were started against Mr. Silver 
on Nov. 19, last. The jeweler, in listing 
his assets, claims to have stock in trade, 
$4,000; machinery, tools, etc., $500; prop- 
erty in reversion, remainder and trust, $225, 
and property claimed to be exempt, $60. 
The liabilities constitute taxeS due the 








The 1920 Record 


During the year 1920 The Jewelers’ Circular published 
6,701 pages of advertising, which was 4,143 pages more than 
appeared in any other jewelry journal during the same 
period, and which beat its own best previous record by over 
1,100 pages. For many years The Jewelers’ Circular has pub- 
lished more advertising than the 6 other jewelry journals 


combined. 


This is conclusive proof that the manufacturers, importers, 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for profitable advertising and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








Davis has decided that Otto Reichardt, a 
silversmith, of 42 E. Houston St., must pay 
$1,500 in a suit of Charles P. Braitsch. The 
plaintiff alleged that on March 28, 1916, he 
delivered to Reichardt dies and machinery 
for manufacturing gold and silver bracelets, 
novelties and book designs, with a list of 
buyers of such articles, and the plaintiff was 
to receive $2,500 out of the net profits. The 
plaintiff alleged that the defendant did not 
try to do a sufficient business to make a 
profit and pay the $2,500. 

A meeting of the creditors of Saul Ring, 
a jeweler of Brooklyn, was held on Tues- 
day afternoon, Jan. 4, in the rooms of the 
National Jewelers Board of Trade, 15 
Maiden Lane. At this meeting, creditors 
agreed to accept 50 cents on the dollar in 
settlement of their claims. The settlement 
is payable 20 cents in cash and 30 cents in 
properly endorsed notes, payable in six 
months. According to Joseph H. Frier, of 
Greenbaum, Wolff & Ernst, attorneys for 
the National Jewelers Board of Trade, and 


creditors, the jeweler has assets worth 
about $5,000 and liabilities estimated at 
$6,500. 


United States, $150, and unsecured claims, 
$11,941.13. Among the largest unsecured 
creditors are: S. Oberman, $118; Max Fine, 
$300; M. & I. Goldstein, $550; Newman 
Charlat, $192; K. N. Shaffer & Son, $667; 
Duke Jewelry Co., $298; L. Luria & Son, 
$131; Dry Dock Silverware Co., $276; L. M. 
Ettinger Co., Inc., $162; L. Batlin, $111; J. 
Epstein, $185; Loeb Bros., $120; the Globe 
Import Co., $125; Stumer & Kasinitz, $156; 
B. Raff & Sons, $286; Holland & Stein, 
$323; Levinson, Rubin Co., $123; Samuel S. 
Meister & Co., Inc., $720; Herman Mestel, 
$156; Harry Pomeranz, $209; Louis Sacks, 
$101; Robinson Sheffield Silver Co., $160; 
A. Silver, $147; Isidore Reinstein, $1,153; 
Schoen & Engel, $455; Joseph Cadman, 
$175; Harry Stricoff, $1,295; W. Lillien- 


feld, $1,221; S. Samodovitz, $104, and 
Rose Sherer, who has a claim for 
> $1,000. ; 


An appraisal of the New York estate of 


_ William. Allen Bryant, who died at his home, 


Montclair, N. J., on Aug. 11, 1918; shows 
that he left $196,892 in this State which rep- 
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resents his interest in M. B. Bryant & Co., 
manufacturers of rings, at 7 Maiden Lane. 
He divided the estate equally among his 
wife, Mrs. Frances G. Bryant, his son, 
Frederick W., and his daughter, Mrs. Sheila 
B, Swenson of Utica. 

Edelson Bros. have succeeded to the busi- 
ness of Israel Edelson, 4021 3d Ave. 

The annual meeting of the Jewelers’ 
Fraternal Association, of New York, will 
be held March 19. 

Since the death of Charles Haberman, 
who conducted a jewelry store at 2752 
Broadway, the business has been sold. 

Katz & August, Inc., is the name of the 
new manufacturing jewelry firm at 26 W. 
57th St. The partners are B. F. Katz, 
formerly of Dinhofer Bros. and B. August, 
formerly in business for himself at this 
address. 

Alfred Nathan, representing Henry 
Baschkopf, manufacturers of mountings and 
rings, 45 Lispenard St., has left for an ex- 
tensive middle western trip this week and 
will cover the Pacific coast territory as well, 
during February. 

David Weisburger, of the house of Paul 
R. Levi & Co., Inc., importers of precious 
and semi-precious stones, 198 Broadway, 
is on a buying trip to the European markets. 
Mr. Levi sailed Tuesday of last week on 
the French line steamship Rochambeau. 

Joseph Frier of the law firm of Greer- 
baum, Wolf & Ernst, has taken charge of 
the business of Joseph Klein, 320 Fifth 
Ave, against whom an involuntary petition 
in bankruptcy was recently filed, Mr. Frier 
having been appointed as receiver by the 
court. Mr. Klein’s liabilities are estimated 
at $15,000 and his assets at $5,000. 

Creditors of Charles C. Tinckler, doing 
business as Bride & Tinckler, Newark, and 
who is now in bankruptcy, have received 
word that Mr. Tinckler recently filed a pe- 
tition praying for a discharge from all his 
debts and that a hearing on this petition 
will be heard in the U. S. Post Office build- 
ing, Newark, Feb. 21, 10:30 a. m. The 
creditors are asked to show cause, if any, 
why the petition should not be granted. 


It became known last week that the 
jewelry shop of Max Clotzman, 1512 Broad- 
way, Brooklyn, had been entered New Year’s 
Day and nine dozen rings and other jewelry 
valued in all over $4,000 had been stolen. 
About the same time it was reported, last 
week, that Henry L. Gross & Bro., jewelers 
and pawnbroker’s’ establishment, 1498 
Broadway, had been broken into by the 
same or other thieves, who carried away 
jewelry valued at between $1,500 and $2,000. 
Comment was made about these burglaries 
Monday, owing to the fact that they were 
committed within a short distance of the 
home of Mayor Hylan. 


A campaign which includes both Congress 
and the New York State Legislature has 
been launched by the Merchants’ Associa- 


THE JEWELERS’ . CIRCULAR 





tion in behalf of daylight saving during the 
five Summer months, in the eastern time 
zone, May | to Sept. 30. Appeals are being 
made to other commercial organizations 
and to the mayors of cities in New York 
State, to members of Congress and to the 
State legislators, to establish daylight sav- 
ing upon the Atlantic seaboard and as far 
west as Cleveland, in response to the de- 
mand of a great majority of the people in- 
habiting this section. 

Nunzio Sossi, 45 years old, who said he 
formerly was a banker in Naples, Italy, was 
locked in police headquarters last week on a 
charge of smuggling into this country $25,- 
000 worth of jewelry on Dec. 17 last. De- 
tectives of ‘the Italian squad, who arrested 
Sossi in his apartment, declared they found 
the jewelry, which was alleged to have 
been brought into this country in a lunch 
basket, in a bureau in his home. The 
jewelry consisted of a pair of diamond 
earrings, each containing thirteen stones; a 
diamond brooch, containing a like number of 
stones, and a woman’s ring, containing nine 
diamonds. Sossi-denied he smuggled the 
jewels. 

The entertainment committee of the New 
York Jewelers’ Benevolent Association is 
sending out a reminder to the members of 
the organization to the effect that the anni- 
versary installation and banquet of this body 
will be held Sunday, Feb. 6, at 7 p. m., at 
the Astor Hotel. All members are re- 
quested to participate. Tickets for the 
banquet are $4 a person and may be had of 
the committee or Adolph Pusrin, °55 
Chrystie St.. New York. The committee- 
men announce that they have worked inces- 
santly to make this event the finest ever 
held by any organization of its kind in New 
York and that the event will surely prove 
a memorable one to all who attend. 

A New York newspaper last week carried 
an interesting “Enoch Arden” story, with 
somewhat unusual developments. Accord- 
ing to this story the wife was led to believe 
that her husband, who disappeared 13 years 
ago, was dead, a body apparently his, having 
been found and identified. Later she mar- 
ried a man who is a prominent jewelry 
art craftsman, who had worked in this city 
and Newark. The pair lived happily unti! 
tie sudden appearance of her first husband 
at their home last week. The first husband 
simply asked about his boy, who is now in 
the Navy, where he was located. Then he 
smiled and disappeared, leaving the jeweler 
and his wife in the unfortunate position of 
knowing their marriage was void, without 
giving-them a chance to rectify the tangle. 

The suit brought by the American 
Radium Co. against the Hipp, Didisheim 
Co., Inc., for alleged infringement of the 
Junghans Patent No. 911,401, covering the 
radium watch, was argued before Judge 
Julius M. Mayer, of the United States Dis- 
trict Court on Saturday. The patent in- 
volved in this suit is claimed by the plaintiff 
to cover all watches and clocks with radium 
paint applied to their hands and dials, and 
specifically all radium watches employing 
the so-called skeleton-hand construction; 
that is, a pierced hand with radium paint 
set in the opening. The defense to the suit 
was based but in part on validity of the 
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patent in suit by reason of anticipation by 
other patents and use by others of the al- 
leged invention long prior to the date of the 
patent, and in part on a claim that the plain- 
tiff is estopped to enforce any rights under 
the patent because of its long continued 
acquiescence in a wholesale defiance by the 
whole watch and clock industry. The case 
was tried before United States District 
Judge A. E. Sanborn, last June, and it was 
expected that an opinion would be rendered 
during the Summer. Judge Sanborn was 
not in good health at the time of the trial 
and never recovered his health enough to 
consider and decide the case.- He died in 
October and that made it necessary to have 
the case reargued before another judge. 
The plaintiff’s case was argued before 
Judge Mayer last Saturday, W. A. Redding, 
of the firm of Redding & Greeley, repre- 
senting the American Radium Co., and Dean 
S. Edmonds, of the firm of Penie, Davis, 
Marvin & Edmonds, representing the Hipp, 
Didisheim Co., Inc. It is expected that an 
opinion of the court will be rendered within 
the next few weeks. 

There has been much speculation among 
the members of the trade in New York over 
the program and entertainment which the 
Jewelers’ 24 Karat Club has arranged for 
its members and guests at the great banquet 
to be held at the Waldorf-Astoria Hotel, 
Jar. 22, at 6:30 p. m. While it is known 
that the program of speeches will be shortez 
than usual, and that many omissions have 
been made in the ordinary arrangements, 
no details have been forthcoming as to what 
ihe great entertainment is to consist of, but 
it is contidently predicted that those who 
attend this banquet will enjoy a treat, such 
as never before has been offered by any 
organization, and one that will stand out 
for years in the memory of all who attend. 
Notices were sent out last week by the com- 
mittee suggesting those members who or- 
dinarily have an entertainment for their 
guests after the banquet, that they forego 
this on this occasion. These notices were 
rather cryptic and- much speculation was in- 
dulged in as to what they meant. While no 
definite information was given out, it was 
stated positively that there will be no neces- 
sity for any one arranging any kind of enter- 
tainment for guests on this evening beyond 
that which will be offered at the banquet. as 
this will be satisfying in every particular 
and that nothing found elsewhere will come 
up to it anyway. Attention was also called 
to the fact that though ordinarily the ban- 
quet of this club starts in the dining room 
at 7 o’clock and the members meet at 6:30 
for a reception, this year the banquet will 
start promptly at 6:30 and members and 
guests who wish to meet their friends before 
hand must be at the hotel before that time. 
The reception committee will be ready to re- 
ceive them at 6 o’clock. Dinner will start 
at 6:30 promptly and the speaking program 
will be concluded before the recess, which 
ends the first half of the evening. The re- 
mainder of the evening will be devoted to 
what may be briefly summed up in the 
words, “a great time.” 

The corporation known as the Geismar- 
Naidich Co., conducting a jewelry business 





(Continued on page 114.) 
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at 1155 Fulton St., Brooklyn, was recently 
jissolved. 
he firm of Levis & Dufriesm, 170 


Broadway, was recently dissolved. 

Maybaum Bros. have succeeded to the 
business of Samuel H. Maybaum, 93 Nassau 
St. 

The business of Rothlein-Fisher Co., 7 
Maiden Lane, is now conducted under the 
style of the Rothlein-Lewis Co. 

Benjamin S. Katz, formerly vice-presi- 
dent of Dinhofer Bros., 45 Lafayette St., 
recently withdrew from that concern. 

Last Friday, Lambert Bros., jewelers, 
Third Ave. and 58th St., celebrated their 
44th anniversary in business, with a 
luncheon at “Voisius,” 375 Park Ave. 

Alfred Lowenthal has gone back with 
L. & M. Kahn & Co., 170 Broadway. He 
was with the house until about six years 
ago, when he retired, but has again taken 
up the work. 

R. Gsell, Swiss manufacturers’ agent, 
moved his office last Monday from the 19th 
floor to new and larger quarters on the 15th 
foor, in the Silversmiths’ building, 15 
Maiden Lane. 

Mack H. Levy, of L. & S. Loeb, 26 W. 
36th St., has recovered from his recent ill- 
ness and is again at his office. Mr. Levy 
expects to leave shortly on a trip to Cuba 
for his health. 

H. Shaffer, of Ehrlich & Shaffer, 36 
Bromfield St., Boston, with Mrs. Shaffer, 
spent New Year’s Eve at a party at Reisen- 
weber’s, as the guests of George and Jack 
Fisher, of Fisher Bros., 6 Maiden Lane. 

Creditors of Albert Stern, 787 E. Tremont 
Ave., Bronx, have been offered a settlement 
on their claims on the basis of 25 per cent 
cash. Mr. Stern’s assets are said: to be 
about $1,500, while his liabilities are put at 
slightly over $8,000. 

Jack Fisher, of Fisher Bros., 6 Maiden 
Lane, has been spending the week in Boston 
with his line of diamond mountings. Upon 
his return he will shortly leave for an ex- 
tended trip through the south and to Cali- 
fornia. 

Alfred Turman, one of the partners of 
the Nova Smelting & Refining Co., 269 
Pearl St., who was married on Dee. 27, last, 
to Miss Libby Rifkan, has spent part of 
his honeymoén at Niagara Falls, N. Y., 
and is now in the middle west. 

M. D. Lokitz and Milton M. Epstein 
have just started in business at 7 Maiden 
Lane under the firm name of Lokitz & 
Epstein, and will shortly show a general 
line of jewelry. Both members of the firm 
were formerly with Fred Kaufman. 

According to an announcement made last 
week, the firm of Kane & Dibner has been 
formed with offices at 64 Nassau St. The 
new firm will specialize in the manufacture 
of rings. H. J. Dibner was formerly a 
member of the H. Dibner Co., Inc., 93 Nas- 
sau St.. while J. Kane, the other member 
of the firm, was at one time associated with 
the Lassner Co. 

Among the out-of-town department store 
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jewelry buyers in this city during the past 
week were Miss C. A. Quin, of L. S. Ayres 
& Co., Indianapolis, Ind.; Miss A. Roberts, 
Bullock’s, Los Angeles, Cal.; O. T. Ball- 
horn, with the Powers Mercantile Co., 
Minneapolis, Minn.; T. H. Galligan, Shar- 
tenberg & Robinson Co. New Haven, 
Conn.; R. A. Illsley, of the Bernard, Sum- 
ner & Putnam Dry Goods Co., Worcester, 
Mass. 

The Goldman-Kolber Co. has moved 
from 206 Broadway to 85 Columbia St, 
Newark, N. J. A. D. Wittgren, for the past 
16 years identified with the trade as man- 
ager of the jewelry department of Gold- 
smith Bros. Smelting & Refining Co., 29 E. 
Madison St., Chicago, is now identified 
with the Goldman-Kolber Co.., of Newark 
and Chicago. This change took place just 
recently. Mr. Wittgren’s connection with 
the Goldman-Kolber Co. will be as a mem- 
ber of the firm and his official capacity will 
be as secretary of the company. Succeed- 
ing Mr. Wittgren as manager of the jewel- 
ry department of Goldsmith Bros. Smelting 
& Refining Co. is J. A. Wittgren, a brother, 
who has been identified with this depart- 
ment of the company for the past five years 
and is well known in the trade. 

A man describing himself as James Liston, 
who is said by the police to have a criminal 
record, was arrested last Thursday night, 
charged with attempting to assault Mrs. 
Anna Davis, wife of D. Davis, jeweler and 
watchmaker, 2179 Eighth Ave., this city. 
Liston, it is claimed, went to the Davis 
store last Thursday night and demanded 
money. At the same time he asked Mrs. 
Davis if she did not recall having him 
arrested and sent to prison two years ago 
for robbing the Davis store. At the time 
of making his demand for money the 
prisoner, it is claiméd, produced a piece of 
pipe and threatened to hit the woman over 
the head if she did not obey. At the sight 
of the weapon Mrs. Davis screamed and 
almost instantly Detectives Ornstein and 
Leach, who were in the neighborhood, ran 
into the store and placed the man under 
arrest. After the arrest; Mrs. Davis re- 
called that the man had held up the store 
about two years ago and was released from 
prison only last November. 

The Bronx Retail Jewelers’ Association 
held its first meeting of the month of Jan- 
uary at Hunts Point Palace at 163rd St. 
and Third Ave., on Jan. 4, at which meet- 
ing, seven captains were appointed to visit 
jewelers in the Bronx who had not attended 
the meeting and inform them about the 
work which had been done, and, also, if not 
already members, to interest them in the 
work which the association is carrying on. 
A subscription was started to obtain funds 
to help the organized fight now being made 
against the proposed increase of from 5 to 
10 per cent. in the revenue tax on jewelry, 
and $100 has already been subscribed for 
this purpose by the association. A banquet 
will be held on Feb. 13 at Ellsmere Hall. 
At the meeting of the members on the first 
Tuesday in February, officers of the asso- 
ciation will be nominated, and at the second 
meeting in February, which is held on the 
third Tuesday of the month, the officers 
will be formally installed. The present 
membership -of the organization is 105, and 
it is doing good work for the trade. 
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show the culprits that they cannot get away 
with such practices. 

We are glad to announce that such 
drastic steps will be taken if the campaign 
inaugurated by several of our large organ- 
izations is carried into effect and there 
seems to be little doubt that it will be. In 
fact, it has been reported on good authority 
that steps have already been taken by the 
National Jewelers Board of Trade and the 
Jewelers Vigilance Committee to start a 
definite campaign early this year for the 
enforcement of State and National Stamp- 
ing Laws wherever a flagrant violation oc- 
curs. The matter has been discussed by 
the Good and Welfare Committee of the 
National Jewelers Board of Trade and by 
the directors of the Vigilance Committee 
with the idea of starting a campaign under 
the general direction of the former body and 
probably with the co-operation of the 
Jewelry Crafts Association and other lead- 
ing bodies, to prevent the skimping of qual- 
ity on goods of precious metals beyond the 
leeway permitted by the State and National 
laws. 

While the plan of campaign has not yet 
been definitely mapped out, it is authorita- 
tively reported that steps are being taken 
to obtain a fund of at least $10,000 to start 
the work on a proper scale and see to it 
that there will be no lack of funds to get 
the evidence or the proper legal talent nec- 
essary to bring. an offender to justice no 
matter how big or important he may be, 
whether he be retailer, wholesaler or manu- 
facturer. 


While every effort will be made to get 
the regular prosecuting authorities to act 
on all the ordinary complaints of misrepre- 
sentation or mismarking as to quality, that 
will ordinarily come before them, the com- 
mittee having charge of the work intends 
evidence and present its own case wherever 
it has reason to believe that any flagrant 
violation of the stamping laws accur. 

We feel that this is a move in the right 
direction and one that will be heartily en- 
dorsed not only by the manufacturers and 
dealers in our trade individually, but by 
the various associations, retail, wholesale 
and manufacturing, that come within the 
scope of our industry and we feel that those 
in charge of the work should not only have 
the moral support of the trade at large but 
the active support as well and the hearty 
co-operation of every honest merchant and 
manufacturer, at least to the extent of sup- 
plying such information as to violations or 
violators of the stamping law that may 
come to their notice. 








The American Jewelry Co., Seattle, 
Wash., reports its window was smashed 
on Dec. 23rd by a young man named 
Eddie Thomas, and a tray of diamond 
rings valued at $5,000 stolen, but that 
all the gems have been recovered with 
the exception of probably one or two. 
Thomas was arrested and pleaded des- 
titution. 
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We Will Get What We 
~ Are Looking For 
During 1921 


This applies to manufacturer, jobber, retailer 
and consumer. 


Our attitude, individually and_ collectively, 
determines the future. 


If we stop, all stop. 


If we adopt a waiting attitude in buying, all 
others do so. 


We have nothing to fear. 


The jewelry trade has come through an era 
of profiteering with clean hands. It has 
gained the confidence and goodwill of the 
public as never before. 


Let us, then, show our confidence in the 
future by preparing for a good year and by 
putting ourselves in the attitude of expecting 
it and thus cause all others to do the same. 


Illinois Watch Company 
Springfield 
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C. P. Kionka left Sunday for a business 
trip through Iowa, Minnesota and other 
middle west States. 

_ Edward Coe, of C. H. Cooke Coa., 
Providence, R. I., spent a few days in the 
city during the past week. 

Ww. A. Kinsman, general manager of 
the Towle Mfg. Co., is in the city spend- 
ing a few days at the Chicago office. 

P. F. Jackson, of Jackson Bros., Rock- 
ford, Ill, who spent a few days here last 
week, reports business good in that city. 

James J. Burke, president of Brooks 
Jewelry Co., St. Louis, spent last week 
in Chicago visiting relatives and calling 
on the trade here. 

Adolph Braude, of Paul and Adolph 
Braude, 29 E. Madison St., spent a few 
days out among the trade in surrounding 
territory last week. 

Grim & Judae, manufacturing jewelers 
in the Columbus Memorial building, have 
remodeled their office and installed new 
desks and furniture. 

J. E. Bost, representative of the Nor- 
ris, Alister-Ball Co. in Illinois and Mis- 
souri, is spending a few days in the city, 
stopping at the Chicago office. 

Harry McKay, representing the Waite, 
Evans Co., Providence, R. IL, visited 
many of his friends in the trade here last 
week while on a short western trip. 

Will Schumann, of Leubusher-Schu- 
mann &-Co., left Saturday for his first 
trip for the new jobbing firm. Mr. Leu- 
busher will start on his trip in a few days. 

Ben Rothenberg, western representa- 
tive for Emil Braude & Sons, wholesale 

jewelers, will leave for his trip through 
the west and to the Pacific Coast in about 
a week, 

J. D. Posner, representing the Lyons 
Mfg. Co. here, left the city last week 
on his first business trip of the year, 
covering territory in the vicinity of Kan- 
sas City, Nashville and Cincinnati. 

Alphonse Lederer, of the firm of Henry 
Lederer & Bros., arrived in the city early 
last week and is spending a few days 
making his headquarters while here at 
the Chicago office of the company. 

Frank J. Spellman, O. F. Samuelson 
and C. A. Bartling, all members of the 
sales force of the Towle Mfg. Co., are 
preparing to leave the city to cover their 
respective territories about the middle of 
January. 

Earl Stamm, the Chicago representa- 


tive of Dueber-Hampden Watch Works, 
is spending a few days in Canton, O. 
A. M. Dueber, president of the Dueber 
companies, spent a few days at the Chi- 
cago office last week. 

Out of town jewelers visiting the Chi- 
cago wholesale houses during the past 
week included C. Pugh, of Pittsburgh, 
Pa., accompanied by his wife; Walter 
Herrin, of Herrin Bros., Centralia, IIl., 
and Louis Borsheim, of Omaha, Neb. 


The Burnstine Watch Co. doing 
watchmaking for the trade, recently 
moved from the Kesner building to 


suite 1208 Masonic Temple, 159 N. State 
St., where the concern has much better 
quarters and facilities for handling its 
business. 

Elmer Smith, representing W. E. Hay- 
wood, of Attleboro, arrived in the city 
last week and is calling on the trade here. 
Also, L. Barrows, of North Attleboro, 
and A. L. Lindroth, Attleboro, have been 
in Chicago for the past week calling on 
the trade. 

Salesmen who have just returned to 
the city from short trips state that the 
prospects for good business are very 
good. As one said: “It only means get- 
ting down and working hard and if we 
do that we can do a fine business during 
this year.” 

L. E. Heeps, Danville, Ind., who dur- 
ing the month of December suffered from 
illness and was confined to his bed in the 
Methodist Episcopal Hospital at Indian- 
apolis, is again at his home, having been 
released from the hospital. Friends here 
state that he is feeling very much better 
and is in a much improved condition. 

“Billy” Lamb, who returned to the city 
after terminating a business trip through 
the east just prior’ to Christmas, has 
packed a few samples and his double- 
barreled shot gun, which has reposed 
idly behind his office door for the past 
few weeks, and left for Texas, where he 
has heard hunting and the jewelry busi- 
ness were in a fair condition. 

John Adams, known in Chicago as one 
of the city’s oldest jewelers, died sud- 
denly in the Polk St. station Dec. 29 of 
heart disease. Mr. Adams, who was 76 
years old, had for the past quarter cen- 
tury been employed by Spaulding & Co., 
as a jeweler. The deceased was well 
known among jewelers of the city and 
news of his passing was received with re- 
gret by many members of the trade. 

Vincent Hubert made his debut on the 


street as a salesman Jan. 5, when he was 
accompanied by “Billy” Lamb, on his 
maiden trip doing Wabash Ave. and 
State St. For the past number of years 
Mr. Hubert has been one of the “inside” 
men of the Geo. H. Fuller & Son Co., 
Chicago office, and from now on will 
cover the Chicago trade for that com- 
pany in the capacity of city salesman 
and service man. 

Jay C. Johnson is a recent acquisition 
to the competent sales force of the Nor- 
ris, Allister-Ball Co., Garland building. 
Mr. Johnson was formerly identified to 
the trade as a member of the sales force 
of W. W. Hamilton Co., Denver, ‘Col. 
He is well known to the trade through 
Southern California, Arizona, New Mex- 
ico and Texas, which territory he will 
cover for the Chicago firm, starting out 
on his first trip about Jan. 15. 

“The immediate cause of the decline 
in prices which has brought on the pres- 
ent sharp business depression,” says 
James B. Forgan, chairman of the board 
of directors of the First National Bank 
of Chicago, “was undoubtedly due to the 
action of the Federal Reserve banks in 
increasing their discount rates, but it 
must always be noted that without such 
action we should have had continued in- 
flation, which unquestionably would 
have finally brought on, not a business 
depression which we are now facing, but 
in all probability we should have had a 
catastrophe such as followed the years 
1873 and 1893.” 

Walter J. Farrell, who is well known 
among the Chicago trade through his 
identity with the Towle Mfg. Co. here, 
has resigned from the sales force of 
that company and will make his future 
home at San Diego, Cal. Mr. Farrell 
covered territory comprising Ohio, Mich- 
igan and West Virginia and will be suc- 
ceeded by F. Hillman, who will cover 
the same territory. Mr. Hillman, who 
comes to the Towle company from the 
Mount Vernon Co., for which he was 
manager of the Chicago office, was for- 
merly in the employ of the Towle Mfg. 
Co. Chicago office. His friends in the 
company have welcomed him back to 
the fold. 

Georges Ferrero, of Geneva, Switzer- 
land, left Chicago recently and sailed 
from New York Jan. 4. Mr. Ferrero 
spent three weeks in Chicago visiting his 
American sales representative, H. M. 

(Chicago Notes continued on page 119.) 
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RESOLVED 


BE IT RESOLVED: That, I Mr. A. Wake Jeweler, will start 
the New Year right by practicing ordinary business thrift 
and economy; I will take action now, this January, 1921, by 
cleaning up all of my dead stock, old Gold, old Silver, Plati- 
num Scrap, Filled Cases, Plated Goods, Sweeps, Polishings, 
etc.; I will send them to a reputable refiner, to one that has 
stood the test of time and won the respect and esteem of the 
jewelry and optical trade in general; I will convert these 
metals into cash and take advantage of the liberal cash dis- 
counts offered by jewelry manufacturers and jobbers. 


(Signed) A. Wake, Jeweler 





Start Your January 
Clean-Up Right Now 


If you are not one of our regular shippers, we have every confidence in the 
fact that you will be, if this 


JANUARY CLEAN UP 


comes to us as we hope it will. 


Happy New Year to you. 


THOMAS J. DEE & CO. 


Refiners and Manufacturers 


GOLD SILVER PLATINUM 
Purchasing and Sales Dept. Refining and Mfg. Plan 
5 S. Wabash ig CHICAGO 317-31 9 E. Ontario St 
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of this city. Mr. Ferrero was 
sed with conditions as he saw 
his country and predicts con- 

: rosperity for the trade here. 
sg <a Paliss, representing A. A. 
Green & Co., visited the wholesale trade 

st week. 
ae Douglass, of C. A. Marsh & 
Co., spent a few days here recently call- 
ing on his friends in the trade. 

1. S.. Richter, manufacturers’ representa- 
tive with offices in the Heyworth build- 
ing, has added to his lines for representa- 
tion in the middle west the jewelry line 

of William Froehlich Co., New York, 

and “Mystic” pearls. 

L B. Miller, one of the best known 
salesmen traveling out of Chicago, has 
resigned his position with C. H. Knights- 
Thearle Co. and will join his son in the 
management of the business of Bruns- 
Mills Co. at Pittsfield, Ill. 

J. W. Duff, Minneapolis, formerly with 
the Irving-Beard Co., St. Paul, has ac- 
cepted a position to travel for C. H. 
Knights-Thearle Co., of this city. Mr. 
Duff will represent this firm in the north- 
west territory where he is known to all 
the trade. 

Santa Claus visited the employes of 
the Norris, Alister-Ball Co. Dec. 24 
and presented each of them with a sub- 
stantial check in appreciation of their 
loyal services rendered during the year 
of 1920. This has been the custom of 
this progressive concern for several 
years, 

Once more the jewelry trade of Chi- 
cago is made to realize the congested 
condition of the “loop district” of this 
city. Notices of increase in rent have 
gone out this month to nearly all of the 
wholesale houses in this district. In- 
creases range from 50 per cent to double 
that sum and owing to the scarcity of 
space the increase in rent must be paid 
or the tenants must go out of business. 

Chairman S. Y. Ball, of the entertainment 
committee of the Chicago Jewelers’ Asso- 
ciation, late this week announced the names 
of the gentlemen who have been selected 
to wear the especially large white gloves on 
the night of the annual banquet, to be held 
at the New Drake Hotel, Jan. 21. In other 
words, he announced the personnel of the 
entertainment committee. The names fol- 
low: Albert W. Sproehnle, chairman; 
B. C. Allen, A. C. Becken, Stephen H. 
Bridges, J. M. Curley, E. S. Cornwall, J. E. 
Ewan, D. A. Forsinger, Sol H. Hess, De- 
Forest Hulburd, Hans P. Juergens, Louis 
Manheimer, M. A. Mead, George Meehan, 
Frank Milhenning, R. W. Morris, Joe E. 
Reagan, L. H. Schafer, Robert Slade, Jr., 
E. E. Swadener, Fred G. Thearle Peter T. 
White. 

One of the important changes that will 
be made in the trade here by the first 
of May is the removal of Depres, 
Bridges & Noel from the Kesner build- 
ing, where they have been since the 
building was first completed. The entire 
llth floor of the Garland building, at Wa- 
bash Ave. and Washington St., has been 
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secured by the firm and will be fitted 
throughout with the very latest fixtures, 
and when finished will be one of the fin- 
est in the country. Depres, Bridges & 
Noel announce two new traveling repre- 
sentatives this month. Bert Weaver, 
formerly with Benj. Allen & Co. will 
represent the firm in Wisconsin, Iowa 
and Nebraska. Howard White, formerly 
with the Baldwin-Miller Co., will call on 
the trade west of Denver to the Coast. 











Articles of incorporation have been filed 
with the Secretary of State at Madison by 
the Wisconsin Button Export Co., of La 
Crosse, Wis. The firm proposes to engage 
in trade and commerce in buttons and 
mother of pearl products, having a capital 
stock of $5,000. The incorporators are 
George W. Burton, David W. McWillie and 
Walter Erickson. 

The recent opening of a new retail store 
at Marion, Wis., by L. R. Larson has been 
announced to the local trade. Mr. Larson 
has many friends in the trade, developed 
through his long association with the Han- 
non Jewelry Co. at Waupaca, Wis., and 
other firms. His practical knowledge, wide 
experience and pleasing personality assure 
him deserving success in his venture. 

Just as busy, if not more so, than before 
Christmas, was the greeting at E. H. 
Warnke Co.’s Enterprise building, last week. 
Mr. Warnke reports that an exceptionally 
large volume of work has come in since 
Christmas for alterations, engraving, sizing, 
etc., and that the capacity of the plant is 
almost taxed to the limit. All of which, 
he says, indicates that the retailers on the 
whole did a very satisfactory holiday busi- 
ness and bears out previous reports to that 
effect. 

The jewelry business at Almond, Wis., 
will be carried on along enlarged lines fol- 
lowing the consummation of a transaction 
whereby Jacob Anderson and G. G. Lowe 
became owners of the jewelry store and 
fixtures of A. Tic in that village. The new 
owners have already taken possession of the 
establishment and reopened for business. It 
is planned to add to the lines and stock 
previously carried and arrangements are 
also being made for opening of a repair 
department. 

During this period of inventory and clos- 
ing of business for the past year, few of 
the State jewelers have been visiting Mil- 
waukee on buying expeditions. Local re- 
tailers and those from nearby cities have 
been calling on manufacturing jewelers to 
finish up Christmas work. However, new 
business is quiet, but the relief is opportune, 
for it affords the wholesalers and manufac- 
turers opportunity to close 1920 affairs and 
get ready for a new year, according tu 
James Havlista, of O. H. Bingenheimer Co., 
Enterprise building. The general attitude 
among the trade is optimistic and expresses 
confidence in the volume of business in 1921. 

The many. friends in the jewelry trade 
of Louis H. Gollberg, an amiable and widely 
known employe of the Boszhardt-Possin 
Co., 209 Grand Ave., this city, will be 
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pleased to learn of his marriage on Jan. 12 
to Miss Elenore Pufahl, also of Milwaukee. 
The bride is. also known in the jewelry 
trade, having been associated with David 
Goldman, retail jeweler, 106 Grand Ave., 
for some time. After an extended honey- 
moon trip the young couple will make thelr 
home in Milwaukee. Milwaukee and State 
jewelers calling on the Boszhardt-Possin 
Co., are awaiting the return of the groom 
to wish him well on leaving the single state 
of blessedness and partake of the fine 
Havanas which Mr. Gollberg promises to 
provide. 

At the preliminary hearing of William 
Luebow, alleged to have confessed to the 
robbery of the jewelry store owned by Bi. 
Rudnick, 919 N. 8th St., Sheboygan, Wis., 
shortly before Christmas, the man was 
bound over to Circuit Court for trial. As 
has been reported, Luebow is alleged to 
have broken the window in the jewelry 
store at an early morning hour, removing 
several valuable rings and other jewelry. 
A pearl necklace was found in the snow 
on the sidewalk shortly after the burglary 
was discovered. In a confession, Luebow 
is said to have admitted the crime and 
claimed to have disposed of the jewelry in 
Milwaukee. Part of the loot has been re- 
covered. There is some doubt as to whether 
Luebow was in any way connected with 2 
previous robbery at Sheboygan or that of 
the Rummele store at Manitowoc, although 
some suspicion was directed that way. 

Pearl hunters among the fresh water 
clam fishermen along the Mississippi river 
near Cassville, Wis., are in accord with a 
movement to urge Congress to provide for 
the establishment near that city of a fish 
rescue and cultural station under the Bureaw 
of Fisheries, Department of Commerce- 
Millions of dollars in pearls and pearl but- 
tons have been supplied by the clam indus- 
try in the last 20 years and thousands off 
persons employed in this trade. Pearl 
hunters have been able to self the shells to 
button manufacturers, but the production 
has been falling off, and unless something 
is done to replenish the supply of clams it 
will soon be impossible to obtain clam shells. 
Private concerns engaged in button manu- 
facture have gone to the expense of secur-- 
ing experts for the work of inoculating 
rescued fish with spawn, and now govern- 
ment aid for this work is being asked. The 
find of pearls in this vicinity has fallen off 
during the past year or two because of the 
shortage of shells. 








Over 40 optical jobbers and salesmen of 
the northwest attended a get-together meet- 
ing in St. Paul on the evening of Jan. & 
The event was held at the St. Paul Ath- 
letic Club, where dinner was served at the 
banquet hall of the organization. In addi- 
tion to the optical men from the “Twin 
Cities,” there were several from out of 
town, including Milwaukee, Queen Bay, Du- 
luth, and all who attended made some re- 
marks and took part in the general discus- 
sion. The prevailing sentiment of the meet- 
ing was optimism, and it was generally 
agreed that the optical business for the past 
year had been most satisfactory and the 
prospects for the year 1921 were very 
bright. 
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ANNOUNCEMENT 





M. D. Lokitz and Milton M. Epstein (both for many years with 
Fred. Kaufman) have formed a co-partnership under the style of 


LOKITZ & EPSTEIN 
7 Maiden Lane, New York 


and will shortly be in a position to show a complete line of salable 
















jewelry. 


We take this opportunity of thanking our many friends 






of the same. 








for the courtesies shown us in the past and hope for a continuance 
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TRADE CONDITIONS 


The post-holiday lack of business has hit the 
‘ewelry trade in many spots, particularly the re- 
ee who is recovering from the effects of the 
= holiday generally he ever had. However, many 
ye retailers have begun to think seriously about 
th coming year’s business and are making visits 
St jobbing hovses to lay in fresh supplies. 
, Bes the: repair men business is especially lively. 
—* a dearth ef watchmakers has resulted in 
tw of old work piling up during the holidays 
. will keep the repairmen busy for some 
a to come even if no more business is secured. 





A. P. Wood, a jeweler of Kirklin, Ind., 
was an Indianapolis visitor last week, 

J. L. Waner, of Alexandria, Ind., visited 
Indianapolis wholesale houses last week. 

M. T. Campbell, Roachdale, Ind. a re- 
tailer, was in Indianapolis last week on a 
business trip. , 

E. W. De Lawter, Anderson, Ind., was 
in Indianapolis recently and gave out the 
information that the big Remy electric plant 
of this city had put its office force back at 
work, giving promise of an early industrial 
activity. * 

William S. Scott, 85 years old, jeweler 
of Lafayette, Ind., died Dec. 24, of paraly- 
sis at his home here. He had lived there 
66 years and for 40 years had been in 
business with his son, George W. Scott. 
Prior to that he was a miller. 

H. A. Sebel, of the Sebel & Gelman Co., 
jobbers, states that while business has 
slowed up considerably, following the holi- 
day period, this is expected. He is of 
the opinion that the trade is in better shape 
than at the same time last year, so far as 
business soundness is concerned. 

J. F. Kiser, a jeweler of Muncie, Ind., 
was an Indianapolis caller last week and an- 
nounced he felt sure in his belief that 
the industries will be working at full ca- 
pacity before the Summer is begun. He 


said that the big General Motors plant there 


was planning to begin a 50 per cent. opera- 
tion about the middle of January. 

Watch makers are expecting a good 
business in January. They say that be- 
cause of the Christmas rush all repairing 
work was delayed as long as possible to 
handle the rush of buyers and the result 
is quite a volume of repairing left over 
after Christmas, which, added to the nor- 
mal business, will make considerable of it 
during the first month of the year. 

According to W. J. Hoffman, of Hoffman 
& Co., whoiesalers in repair tools and sup- 
plies, the new year has opened with a large 
rush in business that was hardly expected. 
Mr. Hoffman is recovering from a serious 
breakdown and is showing up at the office 
only about an hour a day. He said advices 
he has received from all over Indiana in- 
dicate one of the busiest repair seasons the 
trade has known for some time. He says 
several of the retailers over the State are 


seriously handicapped at the present time ™ 


because of lack of competent bench men. 

J. E. Reagan, head of the Baldwin-Miller 
Co., wholesalers, is optimistic for another 
good year. He is of the opinion that after 
60 days business will have so adjusted it- 
self that it will be on a firmer foundation 
than it has been for several years and will 
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be ready to proceed with a normal and 
healthful growth. He says the promptness 
with which retailers are making their settle- 
ments, following the holiday season, is the 
best indication that the season was a big 
success and that these retailers have no 
fears for the future of the business. There 
has not been a single failure up to date in 
the trade in Indiana and none is looked for. 
Fred W. Fromm, “official letter dictator” 
of the Baldwin-Miller Co., was about the 
busiest- man of-the entire establishment last 
week. He is catching up on some of the 
ditcation which needed answering from the 
holiday period. All but emergency corre- 
spondence’ was sidetracked during the rush 
of the pre-holiday week, and this, coupled 
with the large volume just following, has 
kept the “official dictator” pretty busy as a 
start for the new year. , 











their first trip of the new year until the 
latter part of January. 
Frohman & Co., entertained C. A. Car- 


‘rithers, Winchester, Ky., and Philip Horr, 


Aurora, Ind., during the week. 

J. E. Zimmerman, Bainbridge, O., and 
M. Gruck, Charleston, W. Va., were visitors 
at Greenwold, Hirsh & Grift’s offices last 
week, 

A. & J. Plaut are preparing to send A. 
Sullivan and William Blenke, salesmen, into 
their southern territory, within a few days 
carrying a complete new spring line. 

William Brassfield, Washington, Ind., was 
the guest of Nate Hahn during a short visit 
to Cincinnati during the week. He also 
called upon other jeweler friends while 
here to wish them a Happy New Year. 

A pedestrian discovered a man trying to 
enter the jewelry store of the Probst & 
Eken Co., 2537 Vine St:, last Friday and 
the man fled. The matter was reported to 
the police who were furnished with a good 
description of the culprit. 

Aaron McConnell and Frank Horning, the 
former from Harrison, Ind., and the latter 
from Brookville, Ind., paid their first visit 
to the city since Christmas during the past 
week, when they told friends that they en- 
joyed excellent business during the holi- 
days. 

The Oskamp Jewelry Co. has placed a 
sign in the window of its new location in 
the Dixie Terminal building to indicate to 
the public where the concern will be located 
after the building is completed. The new 
location is in the same square with the 
Sinton Hotel and directly across from the 
Gibson Hotel. 

Cincinnati jewelers learned during the 
week that Mrs. Grace A. Durant, widow of 
a former jeweler at Zanesville, had been 
summoned on the grand jury at her home 
to aid in making that city a “tight” place. 
The lid on gambling and other vices is to 
be clamped on tight. Two other women are 
serving with Mrs. Durant. 

The Dorst Co. has just finished gold 
medals made for members of the Ft. Worth 
Baseball Club. Texan League champions, 
and winners of the past-season series with 
Little Rock, leader in the Southern League. 
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The medals were shipped immediately to. 
members of the team. They -were.madeinto 
watch fobs and of solid gold, suitably en- 
graved. 

J. Rosenberg, Lexington, Ky., while, in the 
city during the week visiting'D. Jacob’s Sons 
Co., was interested in the move made by 
Kentucky tobacco growers to halt sales be- 
cause of low prices because Lexington is 
right in the center of the Kentucky tobacco 
fields and whatever effect their move may 
have on the public and the growers will be 
reflected in the business done by Lexington 
merchants. 

One of the most important changes in the 
wholesale business in Cincinnati this year 
was the organization of the wholesale job- 
bing concern of Leubusher, Schumann & Co, 
This firm consists of Steve Leubusher, Will 
Schumann and Al Granducci, all of whom 
were formerly connected with the well- 
known firm of L. Gutmann & Sons—Mr. 
Leubusher and Mr. Granducci. for more 
than 20 years. Until a year, ago, Mr. 
Schumann was connected with.the C. B. 
Norton Co., Kansas City. The new firm 
is located in Chicago at 5 N. Wabash Ave., 
the Kesner building. All three men are well 
and favorably known to the trade through- 
out this section and their success is confi- 
dently predicted by their friends. 











The announcement was made a few days 
ago at an informal gathering of relatives at 
the Gregg residence, of the engagement of 
Miss Marian Gregg, daughter of Mr. and 
Mrs. Cecil D. Gregg, to Clarence H. King, 
vice-president of Mermod-Jaccard & King 
Jewelry Co., and son of Mr. and ‘Mrs. Good- 
man King. The wedding will take place in 
the Spring. Miss Gregg, a: graduate of Mary 
Institute and Bryn Mawr College, made her 
debut only Oct 26, and was one of the five 
debutantes invited into the Imperial Club 
this Fall. She was graduated from Bryn 
Mawr last June, where her younger sister, 
Janet, is at present a student. Mr. King is 
a well-known polo player and has played on 
several teams, representing the St. Louis 
Country Club a number of intersectional 
matches. 

Two diamond rings, valued at $500 and 
identified as part of the $5,000 in diamonds 
and jewelry stolen from. the jewelry store 
of William Mauch, of 1436 S. Broadway, 
Dec. 18, have been recovered by the police, 
who alleged they have been traced to Harry 
Schneider, 27 years old. Schneider is one 
of four men who were arrested after the 
robbery and identified as a participant in the 
affair. Schneider, who was rearrested, fol- 
lowing his release on bond, told the police 
that he had never seen the rings. The rings 
were recovered by the police when an effort 
was made to sell them to a jeweler in the 
Holland building. The man who attempted 
to sell them said he was doing so for Will- 
iarn Rogge, on Gratiot St. Rogge was ar- 
rested and said the rings had been given 
to him by Schneider, who offered to give 
him half the proceeds of their sale. Both 
he and Rogge are being held pending ap- 
plication for a warrant. 
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The American Public 


| certainly is fond of fair play 








Every Jeweler should read 


ERE is the story of seven auctions conducted 

by nine different auctioneers in the same store. 
I was engaged by F. W. Swan, Jeweler, Muscatine, 
Iowa, to conduct an auction sale opening Nov. 18. 
Upon my arrival there I discovered he had employed 
last May two well known auctioneers who had con- 
ducted a sale for him. They insisted he purchase more 
goods and he did, and many articles they had sold 
did not give the service they had guaranteed, conse- 
quently many people in the city were chary of another 
auction, thinking perhaps this auction would be along 
the same lines. And to make conditions worse, a 
jeweler just a few doors away, one week before the 
auction opened, started a discount sale, advertising in 
many ways from 10 to 40 per cent off on all goods, 
featuring 26-piece oak chests of Rogers Silver (not 
Nickel Silver) for $10.65 and Seth Thomas large mantel 
clocks for $8.85. 

And that was not all. This same jeweler dedicated 
his window to crush this sale. 

Listen, jewelers, to this opposition. He displayed two 
statues—one of “Mutt” with a brass watch and chain 
in his hand, with a sign attached: “Mutt went to the 
auction.” Jeff stood smiling at the other side of the 
window, carrying a sign which said: “I did not go 
and get stung at the auction.” And directly below both 
of these statues was a large sign saying, “THE SAME 
OLD STORY.” 

There also appeared a plated Cigarette Case (made 
by a reputable manufacturer) which had been treated 
and _ stained green with acid. It was displayed upon a 
large, glaring sign, stating it had been purchased at the 
auction. Also in the same window there was a white 
metal lace pin, displayed upon a large sign stating it 
was valued at the auction at $16.50—“my price, 75c.” 

In fact this jeweler tried in every conceivable man- 
ner to create the impression that the people of Musca- 
tine did not want the sale, although the auction was 
crowded each afternoon and evening. 

I extended an invitation to the business and profes- 
sional men and women of the city through an advertise- 
mient in the Muscatine (daily) Journal, one issue, Tues- 
day, Nov. 23 (paper issued at 4 p. m.), to come to the 
auction sale that night, and hear of my method of sell- 
ing goods at auction with a money-back guarantee on 
each article I sold; also to witness a demonstration. 
That night 302 people were packed back of the counters, 
in the optical room—standing on the wall fixtures. Every 
inch of space was packed and jammed and hundreds 
were turned away. And when I asked that large assem- 
blage of representative ladies and gentlemen, if they 
believed the truthfulness of the statements of the 
auctioneer, and if they wanted the auction continued, 
every hand in the room was raised. The vote was 


this and learn the truth— 


unanimous. And the next day “Mutt and Jeff” left the 
window of the other jewelry store. 

The sale continued for five weeks. Total business, 
$23,712.36; goods cost (war prices), $12,384.23; profit, 
$11,328.13. Business conditions could not have been 
worse; every button factory in the town was closed 
for two months before the sale and continued closed. 
The farmers are all still holding their crops for bet- 
ter prices. But the sale was a success. 

Showing conclusively that if treated fairly the Ameri- 
can public recognize and appreciate fair play. 

If you will give your customers Truth, Honesty, 
Courtesy, and Dignity, they will appreciate it and honor 
you for it. 

Now, Mr. Jeweler, you well know the manufacturers 
of almost every line of goods are reducing their prices, 
and the goods you have purchased at war-time prices 
that now fill your store, can be purchased in the future 
at a price far below what you paid for your present 
stock. After you have had a successful holiday busi- 
ness, why not start the New Year with a dignified 
auction, make a complete turn over, turn all your goods 
into cash at a profit, and go into the market and see 
what your money will purchase for you today, as com- 
pared with the past six years. 

Bring all of the people of the community into YOUR 
STORE. I guarantee to leave your store with many 
new Satisfied customers. Write Mr. F. W. Swan, 
Jeweler, Muscatine, Iowa. He has been there in the 
jewelry business for 53 years continuously. 

In all those years he conducted seven quction sales 
and lost money on each one. This is the only one that 
was profitable. 

A sale by me is entirely different from any sale you 
have ever witnessed. I am not a super-man—just believe 
in the Golden Rule, that’s all. 

If you want to raise money quickly, or sell all of your 
old merchandise at a profit and replace with new goods, - 
WRITE OR WIRE me for open time. You will never 
be sorry. 

No stock too large or none too small to receive my 
personal attention. I do not advertise myself as “Amer- 
ica’s Leading Auctioneer,” as have many of the rest. I 
let you say who is the best. References furnished of 
my present and last sales—not sales of years ago. 

No red flag, no large glaring posters, do not slur 
and abuse your competitors, leave your good name just 
as I found it. 

And please always remember that a sale by me is a 
guaranteed success. 
My only terms: 
goods and expenses. 

cannot lose. 

I thank you. 


A share of the profits above cost of 
You must make money. You 
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BUSINESS CONDITIONS 
safely be said that the jewelers itn 
Angeles and of southern California, as a whole, 

more than satisfied with the season's holiday 
wae Nearly every one of them who was in the 
ce business last year did better than he 
had ever done before. 


It may 


There is no doubt that 

i rst of December or later many were 
antl ee that they would fall behind their past 
pact business. But in few instances, if in any, 
ie their fears been realized. Most of the stores 
seport that while there have been fewer sales per- 
haps of the higher priced goods an increased 
number of smaller sales has more than compen- 
sated for the loss, and increases of from 20 to 
more than 50 per cent. over the total sales for 
Decemher of last year are reported. 





Mr. and Mrs. E. L. Tiffany Taft, Kern 
county, have been spending the holidays in 
Los Angeles. 

A. Rack, manufacturing jeweler, has 
moved from the third to the sixth floor of 
the Title Guarantee building, where he has 
room 607. 

Jacob Rosenkranz, dealer in diamond 
mountings, 514 Title Guarantee building, is 
spending a week or two visiting relatives 
in San Francisco. 

W. B. Kelly, proprietor of the “Shop of 
Jewels,” recently at 623 S. Hill St., moved 
on Jan. 1 to 711 W. 7th St., where he has 
fine quarters in an excellent location. 

A. Moss, of Moss & Zack, manufacturing 
jewelers in the Title Guarantee building, is 
in San Francisco, accompanied by his fam- 
ily, with whom he motored to that city. 

Samuel Warner, who was with Dayton 
& Lee, 514 Title Guarantee building, before 
that firm dissolved and has been with L. S. 
Lee in Pomona since that time, has re- 
signed his position with Mr. Lee. 

“Al” Schultz, of the Schultz-Goldman 
Co., New York, made a trip here recently 
to visit Mr. Burman, his representative for 
this section. He remained only two days 
before starting back to New York. 

B. E. Dooley, formerly a traveling sales- 
man for a large eastern manufacturing con- 
cern, has taken a place with the G. D. David- 
son Co. as salesman. Miss Maxine Lawson 
is another addition to the Davidson forces. 

George F. Miller, representative of the 
Gorham Co., left for New York on Mon- 
day, Jan. 3, in company with H. H. Adams, 
of the San Francisco office of the same com- 
pany. He expects to be gone five or six 
weeks, 

Hubert Wood, who has been a member 
of the force of Feagans & Co., has left this 
firm and taken a position as traveling sales- 

man with Koke, Slaudt & Livermore, manu- 
facturers’ agents, 915 Broadway Central 
building. 

W. K. Blackman, engraver, 606 Title 
Guarantee building, has just moved into a 
new house which he has been building. Mr. 
Blackman came here recently from San 
Diego, but was formerly with Brock & Co. 
of this city. 

Samuel Goodwin, 220 N. Main St., was 
attacked in his store a few evenings since by 
a hold-up man, who attempted to rob him. 
Mr. Goodwin put up a strong fight, how- 
ever, and the would-be robber ran and 
escaped without getting any loot. 

Herman Peterson, nephew of Edward 
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Peterson, 817% W. 3rd St., who has been 
working evenings at watchmaking in his 
uncle’s store, for some months past, has 


given up his other employment and is giv- . 


ing his whole time to watchmaking. 

Vernon Smith, who was engaged by the 
Donavan & Seamans Co. for the holiday 
rush, will remain as a permanent salesman 
for that company. He was with this com- 
pany a year ago, but has since been in 
Cazenovia, N. Y. 

H. G. Rosendahl, who spent some time 
in Los Angeles some months ago, has writ- 
ten to S. P. Dayton, relating that he is 
again in Pittsburgh and with the Hardy & 
Hayes Co. After leaving Los Angeles he 
spent six weeks in Tampa, Fla., and also 
the same length of time in Brooklyn, N. Y. 

Joseph Lawton, who has been well known 
to the jewelry trade of Los Angeles and 
southern California for many years and who 
has been with Koke, Slaudt & Livermore, 
manufacturers’ agents, the past year, has 
resigned his position with them to become 
the representative here of several large east- 
ern manufacturing concerns. 

Walter Bartling, who has been with the 
Paul D. Walsh Co. as a traveling salesman 
for eight years, has left this company to 
engage in business for himself as repre- 
sentative of eastern manufacturers. 
Trebly, who has been with the E. W. Rey- 
nolds Co. for a number of years, has taken 
Mr. Bartling’s place with the Walsh com- 
pany. 

Elmer Zimmer, who has been a member 
of the local sales force of the E. Bastheim 
Co., will take the place of George J. Ger- 
main as traveling man for the company on 
the Arizona, New Mexico and Texas route. 
Mr. Germain has succeeded Sidney J. Moyse 
as office manager. All the company’s travel- 
ing men will start out again as soon as the 
work of taking the annual inventory is fin- 
ished. 

Otto Jaeschke, head of the watch depart- 
ment of the G. D. Davidson Co., has gone 
on a motor trip to San Diego, taking with 
him his sister, who came here from her 
home in Buffalo, N. Y., to visit him and 
his father. N. C. Figley, of the sales force 
of the same company, also motored to San 
Diego recently. While en route he saw 12 
cars that had tipped over as a result of 
skidding on the road, which had been made 
slippery by rain. 

Following are the names of some of the 
many out-of-town jewelers who have been 
in Los Angeles recently: W. A. Manson, 
San Bernardino; Leonard S. Lee and L. M. 
Wilkenson, Pomona; T. S. Lailey, El 
Monte; J. H. Padgham, Santa Ana; A. 
Protsch, S. B. Clem and William Keren, 
Redondo; Wallace Hauk, Long Beach; 
Walter Lawrence, Burbank; W. E. Heald, 
Glendale; C. E. Miller, Van Nuys; 1. Maca- 
tee, Lankershim; A. J. Dutton, Anaheim, 
and E. L. Tiffany, Taft. 

Employes of the Armer & Brown Co., 
dealer in jewelers’ supplies, clocks and sil- 
verware, 503 and 505 Title Guarantee build- 
ing, enjoyed a delightful evening, Jan. 28, 
as guests of the company at the Paulais 
Cafe. After the banquet music, both vocal 
and instrumental, games and a number of 
contests, dancing and a good time generally 
were enjoyed. A unique feature of the 
banquet was-the placing of a card at each 
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plate, decorated with a photograph and 
cartoon of the occupant and a “gag” con- 
cerning him. 
present. 


Twenty-one guests were 











Most of the wholesale jewelers are either 
taking stock, or are preparing to do so. 

E. C. Prentiss, of the Burr W. Freer Co., 
has just returned from New York, where 
he has been visiting the factories. 

Ralph Wells has resigned as adveftising 
man for A. I. Hall & Son, and Fred Watson 
is going to take on the catalogue and adver- 
tising work of the firm for the coming year. 

Mr. and Mrs. J. B. Joseph, King City, 
have been in the city making purchases of 
fixtures, etc., for a new jewelry store which 
they will open at Salinas, Cal., early in the 
year. 

Samuel L. Barbour, vice-president of A. I. 
Hall & Son, formerly one of the head men 
of the International Silver Co., is visiting 
San Francisco with Mrs. Barbour and her 
sister, from Hartford, Conn. They will re- 
main in this State till the Spring. 

During the holiday season the firm of 
A. I. Hall & Son distributed a share of the 
profits, amounting to many thousands of 
dollars, to employes of the house. This was 
one of the reasons why everyone. in the es- 
tablishment was happy at Christmas. 

California jewelers visiting the trade re- 
cently include M. Lichtenstein, of the Lich- 
tenstein Co., Bakersfield; R. and Mrs. R. H. 
Welford, of the Hanford Jewelry Co., Han- 
ford; C. S. Oberlin, of Oberlin Bros. Co., 
Fresno, and J. G. Heermance & Son, of 
Sisson. 

“Although reports come from some sec- 
tions of the country of business being quiet, 
wages reduced and factories closing, there 
are, at present, practically no salary reduc- 
tions being made in California, which still 
continues to be a bright spot on the map,” 
said T. Huggins, vice-president of A. I. 
Hall & Son, who added: “I am glad to be 
a messenger of good tidings.” 

Sydney Weinshenk, of the well-known 
firm of Mayer & Weinshenk, has announced 
his engagement to Miss M. Schwarzschild. 
The wedding will take place in the very 
near future. Joseph T. Kielty, of the same 
firm, has announced his engagement to Miss 
Constance Callon, a belle of San Francisco’s 
society circle. Dan Cupid has been busy 
with those connected with Mayer & Wein- 
shenk. Only last September, Herbert Wein- 
shenk was married. 

A complimentary luncheon to members of 
the Wholesale Jewelers’ and Silversmiths’ 
Association was held in the rooms of the 
Concordia Club recently. Burr W. Freer, 
president of the organization, presided, and 
about 35 members were present. The affair 
was very successful especially in the amount 
of important matters affecting the trade 
which were discussed. The subjects consid- 
ered included tax legislation, the McFadden 
Bill and assisting the work of the Jewelers’ 
Vigilance Committee of New York. It is 
planned to hold these luncheons at least 
every three months. 
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Announrement 








We take pleasure in advising the 
Trade of the Opening of our New 
Pottery and Show Rooms at Trenton, 
New Jersey, February 1. 


The Annual Spring Exhibit in New 
York will be discontinued. 


We extend to the Trade a cordial 
invitation to inspect our New Plant 
and view our complete line for 1921. 


Lenox, Incorporated 
Trenton, N. J. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 


bers of the trade generally communicate with Tuz 
Jewerers’ Crrcutar regarding any advantageous 





nection wi 





device or yay which they are utilizing in con- 
their business. 























Putting Life Into a Sluggish Season 





Written Expressly for The Jewelers’ Circular 

















We are all looking for information along 
the same line. We all want to know 
how te get more business so as to make 
more money. If every jeweler were so sit- 
uated that he could drop into a club for 
luncheon every day or two and visit with 
other jewelers from other cities, talking 
with them about what they do to get more 
business, how they handle their line so as 
to make greater profits, wouldn’t it be a 
pretty good thing for him? 

Unfortunately there are scarcely any of 
us who can do just that, and for most of 
us, the next best thing is a paper, like THE 
JeweELers’ CircuLar that is a sort of club 
or forum for the interchange of ideas 
among men in the trade. 

You enjoy and you profit. by what you 
read here that is contributed by others, have 
you ever thought that it would help the 
game along for you to write out some of 
your own profitable plans and give them to 
your fellows? If you were profiting by 
that luncheon plan regularly, you would 
expects to contribute some ideas each time 
yourself. You can help by giving this paper 
some of your good ideas to sort of square 
up for what some of your fellow readers 
have done. 

Why not write out what you are doing in 
the way of a post-holiday sale and give 
others a chance to file your ideas for use 
another year? 


Post-Holiday Sales 

Keep your eyes open this year for any- 
thing unique or different done by any store, 
jewelry store or others, in the way of after 
Christmas sales or pre-inventory sales. 
Clip out any good ideas or good advertise- 
ments along that line and save them for 
your own help a year from now. 

The price feature must enter very strong- 
ly into early January sales. The public is 


pretty well fed up in buying. It requires 
extra strong inducements to interest people 
in jewelry shopping right now. And more 
than that, the history of merchandising is 
such that everybody expects price reduc- 
tions to be an important feature in January 
selling. This winter the condition is such 


that even greater reductions than usual are 
looked for by the public. 

Early new year advertising and sales 
plans, then, must show good values and 
certain inducements in prices. Even in go- 
ing after the business of the people who have 
plenty of money, or who have Christmas 
money in their pockets to spend, that feel- 
ing of expectation of lowered prices is going 
to be strong. It is important, of course, 
to bear on hard on quality and service, 
but it is impossible to get away from the 
mental attitude of the people. 

The advertising of post-holiday sales, too, 
needs to be quite prominent. Through De- 
cember the public is given full pages and 
large space, all out of proportion to the 
usual space occupied by many stores. 
Everyone will drop in the size of advertise- 
ments in january, but for all that, the ad- 
vertisement that is to get attention and 
bring trade, must be a larger and more con- 
spicuous ad than the one that might have 
served in October, 

Your January selling will be to a con- 
siderable extent sacrifice selling. That is, 
you will have more or less stock you are 
anxious to get rid of, even though you net 
little profit or none on it. Then you can 
afford to spend more money for advertis- 
ing, if it will. make sales. The main thing 
is to make sales and clean out the stock. 


Getting Rid of the Stickers 


If you were wise, you made it a point to 
unload a lot of the so-called stickers during 
the holiday season. They made good pur- 
chases for people who were not so particu- 
lar about style or some other phase, but 
wanted to get a good bargain. As a mat- 
ter of fact, January is not the easiest time 
in the year to unload stickers, for the 
simple reason that you are trying to sell 
the hardest goods to sell at the time when 
people are the least inclined to buy and re- 
quire the greatest inducements. 

Stickers have this one advantage, how- 
ever, you cam slash the price on them. You 
can cut them down to where they are good 
values because you have long since made 
up your mind to take a loss on them. 


In getting ready to move off the stickers, 
make every piece of them look its very best. 
There is nothing more fatal to the sale of 
old stock than allowing it to look old. Put 
each of those stickers into the best appear- 
ing condition possible. Polish and rub and 
scrub and get the new finish back, and then 
some. It will probably be the case that 
some of these old items of stock may be 
separated and sold bit by bit to advantage. 
Sets or combinations may be broken up and 
the individual pieces sold at bargain prices 
when the whole outfit would not go even at 
the cut price. 

Don’t advertise the fact that the old 
goods are old. Make them look new and, 
aside from such pieces as are obviously as 
much out of date as a pickle castor, make 
them move as new, without advertising 
them in any way that falsifies the facts 
about them. 

Some of the less expensive stickers may 
be used as premiums to help move higher 
priced goods, giving the sticker with the 
purchase of other goods. You might make 
a window display of certain goods, with a 
premium or free piece attached to each item 
offered for sale. 

Jewelers have worked off old stock with 
grab bag sales, a window filled with pack- 
ages, your choice for a certain:sum, and a 
guarantee that no package contains less 
than value, while some contain great bar- 
gains. You cannot advertise such a sale 
in the mails, but the human element in- 
jected into the deal will pull money right 
and left from people who really do not 
want to buy anything in your stock. 


Selling More Watches 

There are doubtless right now in your 
Vicinity a good many people who are think- 
ing of buying new watches or who need 
new watches or who might easily be in- 
duced to consider their purchase. 

You don’t know who they are—most of 
them. Some of those whom you have been 
trying to sell, who are obvious prospects, 
are harder to land than some of the others 
you have never thought about. 

How are you going to find out what 
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¢| Hawkes Handles to the Rescue | 
D t 
If you have money tied up in china and crystal y | 
i plates let us help you sell them. 
f Order a few of our Hawkes Plate Handles in nl Glass 
\ nickel silver or plated gold. They are so con- Rock Crystal 
() structed that when once they are attached the Glass 
(} plate is absolutely secure. + me Silver. ) 
oun’ Glass 
i Choose a plate which has been slow to sell and Decorated Gold | 
° attach the handle. Now you have no longer Glass ) 
W an unspecialized plate, but a sandwich plate, a E ry 
i) cake tray, or a bon-bon dish, depending upon ia rman 4 
f its size and shape. The customer who passed Desk Sets 
\ sisiieisillintie indifferently yesterday will stop today to admire Cigarette Boxes 
Number A 300, it and ask the price. ———, 
e . . ravi an i) 
p , we ey ‘» You will find Hawkes Handles equivalent to Gold Decorated 
; 12 —. an extra sales person in your china and crystal os ee Glass ff 
From : : glish and 
) $2.50 each net. department Bere gy , 
eriod Glass 
Q : 4 
° Odd M 4 
Y) T. G. Hawkes & Company, Corning, N. Y. Pe — . 
Vv Pacific Coast Office: 140 Geary St., San Francisco, Cal. tees of” Hawkes Fa h|) 
i) 3 Mixing "Bottle. — ‘ 
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. Manufacturers of Our Special Order Work 
A complete line of is of best workmanship, 


all kinds of Ar- Gold and Platmum prompt delivery and 


tistic Mountings on good service. A trial will 


eis Diamond Mountings we 
SPECIAL ORDER 


Cortland 5560 141 Fulton Street, New York WORK 


One of our men will call on you with our complete line of mountings 























The BUYERS’ DIRECTORY 


PRICE, $1.00 
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Storekeeping Department. 
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Je are possible watch buyers and how 
going to get them to buy? 

If you will take pains to make up some 
interesting watch window displays, showing 
good watches and explaining why they are 
so good, showing the woftking parts of 
watches and the advantages of certain con- 
¢ruction, you will find possible purchasers 
inspecting the displays carefully. Some of 
them you will know at sight and you may 
thus learn to whom to send personal letters 
about watches you offer for sale. 

A good many men can be drawn in to 
talk about watches if you will use a show 
window announcement along the following 


line : 


| What’s the Number of 
Your Watch? 


Bring in your watch and let us 
register the number. 

We are going to give away a good 
watch the first of next month to the 
man whose watch bears the number 
nearest.to that on the works in the 
Blank watch shown in our window. 














This plan is perfectly simple. You 
display a watch such as you are willing to 
‘give as a premium. Put it in the window 
in an attractive case, making it look as at- 
tractive as you can. Offer to give that 
watch as above to the person coming in 
and registering the number of his or her 
watch, the winner to be the one whose 
number is nearest to that on the watch 
shown. Do not advertise this in your news- 
paper or by letter, for according to the postal 
laws it would be unmailable. Have the watch 
sealed into a glass case or sealed so it 
obviously cannot be opened for examination. 


Every person who is interested and comes 
in, gets into conversation with you about 
watches, right over your watch display 
case. You have that person’s watch in 
your hands, opened for examination. You 
can to a great extent delay the conversation 
as long as you desire because you hold the 
watch. The least interest in getting a 
watch ought to come to light in those 
circumstances. If the man talks of buying 
but wants to wait and see if he wins the 
other watch, agree to refund his money if 
he is the winner, or agree to take the watch 
he wins at a certain price, but don’t let 
that keep you from getting pay for the 
watch you sell. 

The big thing is to devise some means of 
getting people to come in and talk watches 
with you. In that way you get a personal 
hold on them and interest them personally 
in your store and in your watch stock. 

If you do not want to give away a watch, 
you can. offer a chain or a fob or something 
else to the person with the nearest to a 
duplicate number. 

If you can get to talking about watches 
with people who come in, and if you can 
get enough of them in to talk, you are good 
enough salesman to make sales. Selling 
watches is a matter of salesmanship when 
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you once get a chance to talk on the sub- 
ject. 





This Timely and Spectacular Display 
Required a Special Police Guard 





HERE is a most remarkable window dis- 

play made recently by Henry Birks & 
Sons at their store in Winnipeg, Manitoba. 
The display which was shown in the dia- 
mond window caused a great deal of favor- 
able comment. A special guard was de- 
tailed from the Central Police Station to 
stay constantly on hand to protect the win- 











A $30,000 sANTA CLAUS 


dow and control the crowds that were con- 
stantly gathering around. Santa Claus was 
made of diamonds, rubies, sapphires, pearls 
and emeralds. His cap was made of rubies 
lined with sapphires and trimmed with em- 
eralds and pearls. Of course, this Santa 
Claus was somewhat of a Lilliputian, being 
only eight inches high, but he was big 
enough when we consider that his valuation 
is placed at $30,000. He remained in the 
window several days and did his job well. 





“Is Mr. Hansen courting you?” 

“Not exactly, yet. But he is approaching 
it step by step. When he first called he 
sat all the evening with the album in his 
lap. Next time he sat with my poodle in 
his lap. Next time he took my little bro- 
ther in his lap. So, you see, I hope it will 
soon be my turn!” 
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An Effective and Simple, Yet Origi- 
nal Window Display 





A WINDOW layout that has good value 

yet which deviates from the common- 
place in a marked way can be found in the 
following plan. It consists of placing an 
attractive dictionary in the center of the 
window, the dictionary being opened and 
facing towards the street. To gain the best 
effect possible the dictionary should be sup- 
ported by some sort of a pedestal to give it 
a raised effect. From the center of the dic- 
tionary where the pages are opened, a thin 
ribbon should appear, one end of which is 
attached to some word in the dictionary, 
“Sincerity” for example, the other end 
terminating in an article for display such as 
“Pearls.” In a like manner a series of 
other ribbons should be shown, these rib- 
bons coming from various parts of the dic- 
tionary and each one terminating in a smalf 
card on which the word represented is clear- 
ly lettered and in front of which the article 
expressed by this word appears. In this 
novel manner attention can be drawn to va- 
rious articles displayed and the value of 
such articles expressed in the words asso- 
ciated with them. As suggested, the word 
“Sincerity” can be expressed in the exhibi- 
tion of some pearls; the word “Value” may 
be symbolized by diamonds; the word “Fra- 
ternity” by a display “of lodge emblems. 
Other words which may likewise be illus- 
trated are as follows: 


Pe ra oaks as .Wedding Rings 
Piges.... Engagement Rings 
Responsibility. .Clocks or Watches 
PRCT SS Bracelets 


Thoughtfulness. . . . Engraved Cards 


Environment V ases 


Other words that can be chosen in place 
of these mentioned or for the purpose of 
supplementing them will readily suggest 
themselves and can include such adjectives 
as cheerfulness, reward, encouragement, 
contentment and so on, each word being 
iliustrated by some appropriate article im 
stock. This exhibit can be arranged by any 
jeweler either on a large or small scale 
and aside from being attractive through its 
originality, is also of value in the good 
sales thought contained.—C. T. H. 





Too Much for Him 

Two Highland brothers sat every night, 
one each side of the fireplace, smoking 
his pipe and drinking his whiskey—without 
ever saying a word. 

One night one brother said, “Jock, Mrs. 
McTavish’s cow was in the wee meadow 
last night.” 

No answer. 

The next night the other brother said, 
“Sandy, it wasna’ Mrs. McTavish’s cow 
that was in the wee meadow—it was Mrs. 
MacGregor’s.” 

No answer. 

. The next night Jock started packing his 
carpet bag. Sandy asked, “Jock, are ye 
awa?” Jock said “Aye!” Sandy asked, 
“Why?” Jock replied, “I canna’ stand this 
continued argument about that cow in’ the 
wee meadow.”—The Dominion. 




















‘of forms. 

































Color — Variety — Style 


These are the features that render STEIN- 
MAKE Ostrich Feather Fans so valuable for 


display purposes in Jewelers’ windows. 


In solid and pastel colors not attempted by 
other manufacturers. In a matchless variety 
In a range of styles that are in 


every instance authoritative and ‘“‘correct.” 


Rich individuality of handles, a STEIN- 
MAKE specialty. 


shell, and pearl. 


Plain or jeweled amber, 
Color dyeing to order 
without extra charge. 


Send for an assortment 


J. A. STEIN 
7 East 37th Street, New York 
Established since 1882 
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Ask Your Jobber to Shout : 
You These Exclusive | 
Designs in Rings 





Made in 14K White and Green Gold and Belais 
18K White Gold 


The kind that are different 
from all others. 


BRESLAVSKY BROS. 


41-43 Maiden Lane New York 
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OVER 1000 DESIGNS 
yrageate RINGS "S88" 


Original artistic ideas of high character carried 
out by the best craftsmen in the trade. 














SPECIAL and EXCLUSIVE designs for Manufacturers 
and Jobbers. 


Sample packages for selection sent on approval to reliable wholesalers. 


STAR RING MFG. CO. 
534 Maid Street BUFFALO, N. Y. 


















Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 
are in a position to furnish 
fine melee for: your special 


order work at low prices ‘ J 
SIMMONS & ZAWOLKOW 


Platinumsmiths 
31 N. State St. CHICAGO 
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| Make Your Daily Letters an Asset 


Let Your Correspondence Harmonize With Your Advertising 





Written Expressly for The Jewelers’ Circular 




















_———————— 

HERE are three kinds of advertising— 
T general advertising, which includes 
newspaper, periodical and display advertis- 
ing; direct by mail advertising and personal 
salesmanship advertising. Included in the 
second form—direct-by-mail advertising — 
should be daily correspondence. For by 
means of your daily correspondence with 
customers and others you advertise your 
methods, service, good will and ways and 
means, of transacting business. 

“Many merchants as well as firms who 
spend thousands of dollars for general ad- 
vertising and salesmanship effort give but 
scarce attention to their daily correspond- 
ence which in many cases is so far neglected 
that it loses much of the trade so expen- 
sively secured. 

Through your daily correspondence with 
your customers or others on the subjects 
of business, collections, adjustments or in- 
quiries you either build up or destroy your 
good will. The subject of letter writing is 
being given such serious attention by large 
firms throughout the country as well as 
smaller business houses and others that the 
merchant who neglects this portion of his 
business is apt to find himself undermining 
results which he strives hard for through 
other means. Several universities are de- 
voting courses to letter writing and busi- 
ness correspondence, to say nothing of the 
many special schools devoted to this subject. 
Two organizations exist which meet twice 
a year in convention—and are well repre- 
sented—on the subjects of Business Corre- 
spondence. It is a highly important subject 
which the jeweler should consider vital to 
the interests of increased sales through ad- 
vertising—for general correspondence is 
really a part of a store’s advertising. 

Routine correspondence when kept en- 
tirely routine is apt to produce routine re- 
sults. General correspondence should har- 
monize with the principles that are back 
of a store’s advertising and selling offers. 
If you, as a jeweler, feature service and 
quality in your announcements you should 
be careful not to destroy such offers 
in your daily correspondence. Compare 
your daily letters and see whether in tone 
and message they compare with the thoughts 
back of your newspaper advertising. Do 
your letters like your general advertising 
create good will? Do they breathe service? 
Are they courteous? Or are they hum- 
drum, routine, hackneyed things? 

If it is worth the while of large corpora- 
tions to engage correspondence supervisers 
and consulting mail experts it should be 
worth the retail jew@er’s time and effort to 
improve his daily correspondence as far as 
possible. Letters can be made an asset. 
The cost of letter writing can be made an 
investment in advertising instead of an added 


expense in the transaction of business. 
While a knowledge of the factors which 
go towards making successful letters is 
helpful and commendable the will and de- 
sire to write good business letters is in it- 
self a big stride in the right direction. 
While the jeweler may have less corre- 
spondence to attend to than most merchants, 
the very fact that the selling of jewelry is 
such a high grade business, one which calls 
for a recognition of character and quality, 
the value of writing quality letters is read- 
ily seen. It will even pay the jeweler to 
practice good letter writing in his corre- 
spondence with other firms—firms from 


which he purchases his stock. The good - 


will of manufacturers and salesmen is some- 
times quite as important as the good will 
of customers. 

The jeweler anxious to improve his daily 
correspondence can well consider the worth- 
whileness of writing good acknowledg- 
ments—letters which acknowledge checks 
received in payment, testimonial letters, 
goods returned, information sought and so 
on. Following is an example of letter 
acknowledgment which is very common 
among merchants and many ‘ business 
houses. There is nothing discourteous with 
such a type of acknowledgment. Its use 
breaks no rules of business. But this form 
of acknowledgment does not build good 
will. In no way does it create favorable 
thoughts towards the store or its writer. 
It is but mere form and as automatic as 
some of the business “thank you’s” extended 
by retail salesmen at the conclusion of a 
sale: 


Dear Sir: 

Your favor of the 14th instant duly 
received with check enclosed. We re- 
turn herewith receipt properly signed. 
Trusting you will find it in good order, 
I am, Yours truly 


Put yourself in the place of your customer 
and decide which acknowledgment you 
would like to receive—the one quoted above, 
or—— 


Dear Mr. Williams: 

Please accept: our acknowledgment 
for your letter of November 26th, en- 
closing a check in payment of the 
pearl necklace recently purchased. 

Your punctual remittance is very 
much appreciated. We esteem in- 
deed the opportunity of serving you 
and I am sure the selection and quality 
of pearls you accepted. will render a 
pleasing service. 

Please be assured that we are at all 
times willing to render our counsel on 
jewelry matters and should you ever 
have cause to be dissatisfied with any 


purchases do 
know. 


not hesitate to let us 
Very sincerely yours, 


One letter of this type written to a cus- 
tomer will not bring about double sales for 
the jeweler but a constant use of this type 
of friendly correspondence will produce 
impressions much in favor of increased re- 
sponse. 

Similar effort can be applied with good 
return to all other letters forming a neces- 
sary part of daily correspondence. Every 
jeweler has occasion to answer letters from 
customers inquiring when certain article 
left for repair, engraving or adjustment 
will be ready. Here is another good op- 
portunity to build good will. It is not un- 
common for customers to receive letters of 
the following order in response to such 
communications written: ’ 


Dear Sir:- 

Beg to acknowledge receipt of your 
letter of the 29th instant. 

Wish to advise the watch you refer 
to 1s now being attended to and will * 
be finished next week. 

Trusting this will be satisfactory, 
we remain, 

Yours truly, 


There is nothing in the above letter to 
offend a customer. Moreover, with the ex- 
ception of a few customers who might be 
sensitive on the subject of letter writing, 
perhaps being students of the subject them- 
selves, the reply would undoubtedly in most 
cases answer. But what a better impres- 
sion and what better results a reply of the 
following kind would produce: 


Dear Mr. Savoy:- 

Replying to your friendly letter of 
October 29th, inquiring about the 
watch you left with us for adjustment, 
this is something that is having our 
careful attention. The watch should 
be entirely adjusted and ready to give 
you the good service you expect by 
next Friday sure. 

Is this too late? If it is imperative 
that you have it sooner just let us 
know by return mail or telephone and 
we will have special attention given to 
hustling the work along. 

I can appreciate how anxious you 
are to have the watch. I know I miss 
mine, even for one day. But we want 
to do the job right and as watch ad- 
justing is painstaking work you will 
readily understand, I am sure, why it 
takes all this time to do the work. 

Assuring you that it will be ready 
next Friday without fail and with kind 
wishes, I remain, 

Very truly yours, 


A reply of this sort makes the customer 
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‘You have proved 
the power of Advertising 


One of my clients confronted with the problem of pay- 
ing a 100 per cent rent increase or moving from a loca- 
tion occupied for 18 years, said: 


“Mr. Williams, this is by far the best location in the 
city for a jewelry store, but you have proved so con- 
clusively the power of advertising I am not afraid to 
move anywhere.” 


You, in 1921, will need as never before my advice, ex- 
perience, ability and service, which proves conclusively 
the power of advertising. To wait is to waste both 
time and money. Act now. 


Norman R. Williams 


Specialist in Jewelry Store Advertising 
1434 Marshall Field Annex Building, 
Chicago 
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357 MULBERRY STREET 
NEWARK, N. J. 


We MANUFACTURE in 10 K and 14 K for the 
Jobbers Only 
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We Pay SPOT CASH 
. FOR DIAMONDS 


¢¢¢ 
SINGLE STONES OR IN PARCELS 
: ¢¢ ¢ 
We Also Buy Old Mine Diamonds 
¢¢ ¢ 


Send us your Diamonds. We will 
make you an offer by return mail. 


A. JAFFE & SON few vorx cry 


NEW YORK CITY 





Reference 


National Jewelers 
Board of Trade 




































ARTHUR JOHNSON MFG. CO., Inc 


14-16 Church St., New York 



























co Class Pins, 
Ve Rings, Medals 
Emblematic Pins and Ringg 


Football, Basketball and Baseball Charms 
We manufacture to the trade exclusively 


Send design, sample or specification 
We'll do the rest. 


S. KAPLAN 


108 Fulton St., New York 
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e SAhbters 
Ve elry Cratts 3 “ 


We are now in a position to fur- 
nish fine melee to our custom- 
ers on special orders as well as 
for our regular stock at low 
prices. 











The = “Dorothy” Ribbon Bracelet in 


Safe, strong, inexpensive and 
well made in the finest of rolled 
gold plate. 


Write us for the name of a job- 
ber near you who has them for 
Fall delivery. 


R.A.Shaw & Co., Attleboro, Mass. Waruescterere of Emblem Ribbon 
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We are equipped to furnish artistic designs to decorate the better 
lines of Jewelry and Silv verware. 


Write us about your needs. We cheerfully submit Prices and Design Patterns. 
95 Chestnut Street, 


EARL R. MULCHAHEY provipence: 
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There has been created a big 
demand for this Mazuza Charm. 















cates of ge in your show window, 
a Full Sised~ will bring more sales to you. 
Plain 14K Gold ....... 3 cach §=©6 Set_ with Diamond, 14K 
Engine Terned 14K Geld.$2.50 each = Gold ....ccccecees 
Zienist Emblom 14K Geld.$2.50 cash bmp GIN cccccccs 1.00 cash 
Sterling Silver with Zion ist Emblem ......... 1.35 eash 








Made by LIEBERFREUND BROS. Manufacturing Jewelers 
Originators of this Mazuza Charm—Sole red and distributors. 
40 MAIDEN LANE - NEW YORK 














Our Specialties “The Line That Moves” 
La Valli > 

La Valles |  Grodnitz & Company 
Scarf Pins Canal Jewelers’ Court 

mrgneeee 336-340 Canal St., New York 
ee, Get our Samples and Prices First and 
a — Then place your order. You will not 

eneneeton. od be fair to yourself otherwise. 
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feel that he really is “somebody.” He 
warms up to the store and its management. 
Such letters make him exclaim mentally— 
“These folks are all right. 

To write such letters does not call for 
a Miracle Man. It is simply the outcome 
of putting yourself | in your customer's 
place and then writing to the customer. 
Remember he is not interested in you or 
~ your store other than how your establish- 
ment can help him. The fact that you are 
rushed to death and cannot get his watch 
ready does not satisfy him. But when he 
learns that by waiting until Friday he can 
profit in better attention given his watch 
his regard for your store increases by at 
least “something” per cent. And all these 
little things have a tendency to form im- 
pressions which materially helps in holding 
as well as increasing business. 

Make your letters friendly. This does 
not mean to make them familiar. But 
write to the customer in the manner you 
would like to talk to him. Eliminate the 
old fashioned and useless letter phrases 
such as “beg to advise,” “instant,” “favor,” 
“ultimo,” “would state,” “contents noted.” 
They have no value. They mean nothing 
and you will find them removed from all 
the better correspondence’ of today. Try 
and avoid getting too many “we’s” in your 
letters to customers. Get in more “you’s.” 
Don’t talk too much about your store, your 
service and your reputation. This is all 
right to a certain extent but the customer 
is more interested in himself and what you 
can do for him—not what he can do for 
you. 

When replying to inquiries follow the 
good practice illustrated in the second letter 
produced above in reply to the customer 
who inquired regarding a watch being re- 
paired. In this letter it will be observed 
that the full answer was given in the first 
paragraph. The customer did not have to 
read all through the letter to find out what 
you were going to do for him. His an- 
swer was right at the beginning. Try this 
in all your correspondence and you will 
discover that if a man receives the answer 
he is looking for in the first paragraph 
he will in nearly all cases finish reading the 
entire communication. 

Great possibilities lie in the improvement 
of routine correspondence. The jeweler 
anxious to obtain the best results can add 
to his achievement by routing out routine 
correspondence and substituting in the place 
of mechanical letters the application of 
good will messages—messages that will 
build business by favorable impressions. 





Sam: “Dat turkey we had fo’ dinnah 
wuz hatched by an incubatha, all right, 
Mose.” 


Mose Parchment: “How does yo’ 
know ?” 
Sam: “No turkey dat eber knowed a 


motha’s care would’ve turned out as tough 
as dat one wuz.” 
x ok Ok 
“Willie,” asked the pretty teacher, “what 
is the plural of man?” 
* “Men,” answered the small pupil. 
“And the plural of child?” 
“Twins.’—The Dominion. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























A Novel Display 


GOME opticians are attracting unusual at- 

tention to their show windows by showing 
paintings of prominent persons wearing eye 
glasses. A well known eye glass frame 
equipped with lenses is skillfully fitted to 
the eyes of the painting and looks very 
natural. When the painting is viewed from 
a distance, it is very life-like. 

A. suggestion lies here for jewelers to 
apply this idea to the display of pearls, 
lavallieres, diamond necklaces, brooches, 
wrist watches, etc., in the same way. Paint- 
ings of prominent moving picture actresses 
might be used for women’s jewelry and 
paintings of prominent men for men’s 
jewelry. Waldemar chains, scarf pins, links 
and other dress requisites might be dis- 
played very advantageously in this unique 
way. 


Taking an Inventory of Good Will 


DEs!RousS of knowing just where they 
stood with their customers a large 
wholesale rubber manufacturing concern de- 
cided to take an inventory of good will. A 
special form letter was prepared which was 
sent to each customer throughout the coun- 
try. This letter explained that as the firm 
was taking an inventory of all its stock, as- 
sets and liabilities, it was thought, in order 
to complete the work in a helpful manner, 
that an inventory of good will should also 
be taken and that with such purpose in 
mind the customer was asked for his ex- 
pressions as to how the service of this com- 
pany appealed to him. In answer to these 
letters the company received direct replies 
from 8&5 per cent of the customers. By ex- 
amining and tabulating the information 
found in these return letters the company 
was able to arrive at a true value of their 
good will and in some cases: opportunity 
was so provided for its improvement.— 
a. oe 
Just as Advertised 
LTHOUGH situated in a small town 
there is a jeweler in Northern Con- 
necticut who makes the most of his display 
newspaper advertisements by featuring a 
copy of each orie in his window displays, 
having such advertisements exhibited in neat 
frames. Right before the framed adver- 
tisement he places the article described. If, 
for example, his newspaper advertisement 
deals with silver sugar bowls and contains 
a cut showing a picture of one of these 
bowls being offered he places the actual 
product in front of the advertisement and 
in this way reminds the shopper of his of- 
ferings by calling direct attention to the 
article advertised. This plan also doubles 
the value of his newspaper advertisements 
and incidentally furnishes good material for 
novel window displays.——C. T. H. 
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Ash Trays . 

DESIRING to find some feature regard- 

ing ash trays which when properly ex- 
hibited would arouse attention, a jeweler 
hit upon the plan of exhibiting large size 
ash trays in his windows. This: jeweler 
contended that the average ash tray was 
too small to be of real service, but not 
wishing to call attention to this fact he suc- 
ceeded in keeping his appeal positive by dis- 
playing the large sized ones, placing on each 
one the number of cigars which indicated 
the contents of the trays. For example, the . 
center tray contained seven cigars with this 
small sign placed immediately in back of 
the tray. 





“This Tray Is Guaranteed 
to Hold the Ashes of Seven 
Cigars” 











In a similar manner attention was called 
to the other trays.—C. T. H. 





Sees Danger in Price Slashing 





PP HERE is danger in too elaborate adver- 

tising of price slashing, in the opinion of 
Jean R. Tack, of Newark, N. J., president 
of the New Jersey Retail Jewelers’ Associa- 
tion and first vice-president of the Ameri- 
can National Retail Jewelers’ Association. 
He said: 

“Take, for example, the clothing trade. 
Clothing dealers have advertised extensively 
great price-cutting sales. They hoped to 
clean their shelves of present stock, though 
they purchased it when prices were high. 
What was the result? Such stress was laid 
on falling prices that the advertising cam- 
paign has defeated its own aim. 

“The public got the idea that, great as has 
been the drop, prices were going still lower, 
and they would wait for the lowest prices, 
though by doing so they would have to wait 
several weeks longer for new clothes they 
really need now. 

“Thus the advertising intended to bring 
about a big increase in sales, has resulted in 
stagnation of business. 

“Jewelry is not the same as clothing, but 
there is a lesson here for jewelers. Instead 
of talking falling prices—and losing trade, 
it is, in my opinion, better to talk of high 
grade goods, and honest values. - But don’t 
give the idea that prices are going lower.” 





Truths 
But true expression, like the unchanging 
‘sun, 
Clears and improves whate’er it shines 
upon.—Pope. 





I have six honest serving men 
(They taught me all I knew) ; 
Their names are What and Why and 
When, 
And How and Where and Who.— 
Kipling. 





It is with ideas as with pieces of money; 
those of the least value generally circulate 
the most.—Punch. 
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ANIA EWS INVA Ni AE 
VAG STIS: 


TO GRACE A WATCH CASE— 
“THE LEAF THAT NEVER DIED” 


Exemplifying the Wadsworth art of fashioning cases 
for the leading watch movements 




















It chanced one day in the fifth century B.C.,that | Watch cases and watch movements are scarcely 
Callimachus, a famous Corinthian architect, ever made by the same manufacturer. 

sed by a maiden’s tomb and noticed thereon The making of the movement requires the 
a tile over which an acanthus plant had spread highest degree of mechanical skill. No lesser 
its foliage. q skill, however, is required of the case maker, for 

Pleased with the beauty of the leafy contour, watch service and watch satisfaction depend in no 
hecopied it, and uponerectingcolumnsat Corinth small measure upon the proper casing of. the 
shortly after, capped them with his newly dis- delicate watch hani: And to this skill 
covered design. ‘Thus, according to tradition, was ‘must be added. the artistry which makes the case 
ee nat a thing of beauty as well as utility, 

jorning classic friezes, vases ronzes, dom P 

traced upon the works of gold and silver smith- Movement makers ve make cases : 
craft, the acanthus leaf has lived through the suc- “Thus it is that for thirty years leading manufac 
ceeding ages—it is “the leaf that never died.” turers and importers have turned to Wadsworth 

Today, in the men’s and women’s cases shown _for their cases. Many of the most beautiful, most 
above, Wadsworth artists have adapted this rare popular designs with which you are acquainted. 
design so h d by the ancient * are Wadsworth creations. 


Whether the choice be a woman's wristlet, When you buy a watch, select a movement that 
jewel-frosted or of chaste simplicity, a clean-lined your jeweler will recommend and have him 
strap or pocket watch for men, there will befound “dress” it in a Wadsworth case. The Wadsworth 
in the creations of the Wadsworth artists a case name is your assurance not only of correct design, 
for every taste, a case for every purse. but of the finest in ial and k hip. 


THE WADSWORTH WATCH CASE co., CINCINNATI, OHIG. 
Makers of watch cases exclusively. 
Factories: Dayton, Ky. 


Wadsworth Cases , 










































































FOR FINE “WATCHES 
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, is a reproduction of the full-page Wadsworth advertisement 


which appears in the Saturday Evening Post of January 1st. This is 
the first of the 1921 series which is going to tell the Wadsworth 
story every month in a most unusual and effective way, a series that 
is going to open the path to higher opportunities for the jeweler who 
handles Wadsworth Cases for Fine Watches. 


THe Wapswortu WatcH Case Co., Cincinnati, Onto. 
Makers of watch cases exclusively 


Factories: Dayton, Ky. 
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Properties of Metals Used in 
Horology 





By T. D. Wright in the London Horological Journal. 




















peox is an elementary body of great ten- 
acity and toughness, capable of being 
welded at a white heat. It is not used in 
watch-work in its simple form, but it is 
used in large clocks. Its quality may be 
judged by the fracture—if good it is charac- 
terised by long twisted fibres of a brilliant 
white color. 

Steel is a combination of iron and carbon, 
containing about one per cent of carbon. 
It is prepared in various ways, but good 
cast steel is considered best for most horo- 
logical purposes. Its fracture should be 
smooth, compact, and of a white-grey color 
resembling coke. After hardening it can be 
highly and uniformly polished, but care 
must be taken not to heat it too much or it 
will be deteriorated. It should not be 
heated beyond a cherry red or it may be- 
come “burnt.” 

Cast iron is, like steel, a compound body 
consisting of iron and carbon, but contains 
a larger proportion of carbon than steel 
does. The proportion varies, but it usually 
contains from two to five per cent. of car- 
bon. The carbon acts as a flux and renders 
the metal fusible, so that excellent castings 
can be made. It offers great resistance 
against crushing, and is valuable for many 
parts of large clocks, but it is not easily 
workable, and therefore is not good for 
pieces that need to be turned true or filed. 

Copper is an elementary body of great 
toughness, and ranking next to iron for 
tenacity. It is not much used in horology 
except when alloyed with other metals. It 
is used for the plates and feet of watch 
dials, because its expansion is about the 
same as the enamel used, which therefore 
does not crack in cooling. 

Zinc is an elementary body neither very 
tenacious nor tough. It melts at a compara- 
tively low temperature and enters into the 
composition of many alloys. It is used in 
its simple form for the tubes or rods of 
compensation pendulums and sometimes for 
the bobs of pendulums. 

Brass is an alloy of copper and zinc con- 
taining about two parts of copper to one 
of zinc. The addition of about one per 
cent of lead imparts a degree of brittleness 


that makes it easier to turn and file. Ifa 
portion of the lead is replaced by tin the 
metal becomes more malleable. It is inval- 
uable in horology, being far more useful 
than either copper or zinc alone. It is eas- 
ier to turn and file, and harder than copper; 
it is not so brittle as zinc. 

Aluminium bronze is an alloy of copper 
and aluminium, The best proportion for 
horological purposes has been found to be 
nine parts of copper to one of aluminium; 
it is harder and more durable than brass, 
and is used for the lever, roller, and pallets 
of non-magnetizable watches. It is a good 
material to use for the escape wheels of 
lever watches. 

Palladium alloys have been very largely 
used of late years for balance springs and 
for the compensation balances of non-mag- 
netizable watches. No other material has 
been so successful for the latter purpose. 
It is not affected by magnetism and does 
not rust—two valuable properties. Its 
elastic properties are inferior to those of 
steel, and, like many alloys, there appears 
to be an element of uncertainty in its com- 
position, and especially in the constancy 
of its elastic properties. For a high-class 
adjusted watch not liable to come under the 
influence of magnetism there is no doubt 
that steel is better for both balance and 
spring, but where the wearers of watches 
are frequently within influence of electric 
currents palladium alloy is, so far, the best 
material to use. 

Dr. Guillaume’s nickel-steel, commercially 
known as “Invar,” is a very remarkable 
alloy. It does not rust so easily as steel, 
it is not so susceptible to magnetism, but 
its most remarkable characteristic is that, 
when mixed in certain proportions, it is al- 
most insensible to changes of temperature. 
When the proportions are about 36 per cent 
nickel and 64 per cent steel the co-efficient 
of expansion is extremely small; some spec- 
imens have been produced having no appar- 
ent change within fairly wide ranges of 
temperature, and I am informed that some 
have even a minus co-efficient. It is valua- 
ble for the balances and balance springs of 
watches, and for pendulum rods. Compen- 


sation balances of this material have been 
very successful, but, as with palladium al- 
loy, there is some uncertainty, and every 
specimen must be tested. Balance springs 
for high-class watches have not been so 
successful, as there appears to be some un- 
certainty and irregularity, but for the every- 
day watch of commerce thé temperature er- 
ror is to a large extent eliminated. 

If steel be heated to a red-heat and then 
suddenly chilled it becomes-very hard and 
brittle. The degree of hardness imparted to 
it depends upon the nature and tempera- 
ture of the material into which it is plunged. 
If plunged in oil or tallow it will be too 
hard to file, but will retain some degree of 
toughness and will not be excessively brit- 
tle. If plunged in cold water it will be 
harder and more brittle. Salt water, sul- 
phuric acid, mercury, nitric acid, and cyan- 
ide will make it respectively harder and 
more brittle. Drills and cutting tools to be 
used on soft steel may be hardened in oil 
or tallow and used without tempering. If 
required: for low tempered steel they may 
be left hard from cold water, and if re- 
quired for harder steel they should be hard- 
ened in one of the other materials according 
to circumstances. Hard steel would be too 
brittle to use for springs, pinions, screws, 
or pieces liable to be subjected to bending 
strains. If hardened steel be re-heated it 
will become “tempered” and lose its brittle- 
ness, the degree of temper depending upon 
the amount of heat imparted to it. If 
heated to a red-heat and allowed to cool 
gradually it would become as soft as be- 
fore it was hardened. The degree of tem- 
per is perhaps best judged by observing the 
change of color that the steel undergoes 
during the process of re-heating; the film 
or scale produced on the surface in harden- 
ing being first removed with an emery stick 
or some similar cleansing appliance. When 
the clean hard steel is heated to a tempera- 
ture of about 430° F. it begins to turn of 
a pale yellow color, as the heat increases 
the yellow becomes deeper in tint until it 
is almost brown, merging into a purple, 
which grows darker and darker until it be- 
comes dark blue (570° F.), the blue grows 
pale until it fades away into a greenish grey, 
after which no further change of color is 
observable. 

Steel has two objectionable qualities, it 
is liable to rust and to become magnetized. 
These faults may seriously affect the rate 
of a watch. If rust attacks the pinions, or 
springs, or parts of the escapement of a 
watch, there is no cure—the old pieces must 
be discarded and new ones substituted. Ex- 
periments have been made with steel to ren- 
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OPPENSTEIN BROS. 


11244 WALNUT STREET 


Swartchild & Co., 
Chicago, Ill. 


Gentiemen; 


We have just received a shipment of "Black Shieid" 
Mainsprings and we thank you for your promptness in 
executing this order. 

You will undoubtedly be pleased to know that we have 
been using your mainsprings exclusively and find they are 
superior to any other mainsprings that we have ever tried. 

Notwithstanding that they have unqualified guar- 
antee, it has never been necessary to even make use of 
this, as we have found no come-back whatsoever. The 
mainsprings are eVen, time the watches properly, and you 
Sure have the beSt Mainsprings that We have eVer uSed. 

Yours very truly, 
(Signed) OPPENSTEIN BROS. 


Kansas City, Mo. 


Our unqualified 
superior Black 
Shield Main- 
springs are en- 
dorsed by thou- 
sands of Jewel- 
ers. Read this 
letter! 
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he IS OBVIOUS that the use of a good Mainspring 
will soon become an asset to your repair depart- 
ment, help build it up and establish for you a good 
reputation. 

That is the reason we recommend Black Shield. Main- 
springs, knowing of none to equal them in quality, 
accuracy and reliability. 


The Dozen - $2.00 





Black Shield Mainsprings are made of the finest 
quality steel and finished to the absolute correct meas- 
urements with minute accuracy. 


Black Shield Mainsprings are instinctively chosen by 
thousands of particular repair men because they have 
proven to be the best and most economical to use. 


The Gross - $21.60 


Orders for Half Gross and up to One Full Gross Will Be Charged at the Rate of $22.75 Per Gross 


SWARTCHILD & COMPANY 


Sonn MUNN 00M TAT 


29 East Madison Street 
CHICAGO 
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der it rust-proof, but the best preventive is 
to take care that the watch is never exposed 
to the danger of becoming rusty. I am told 
that it is a good plan to lightly paint all the 
steel work with raw linseed oil, using a 
camel-hair brush. The oil quickly dries. 
It has been used for turret clocks, and for 
the balance springs of marine chronometers. 

The parts of a watch are liable to become 
magnetized if the wearer ventures very close 
to the machinery used in electric lighting 
or to any other powerful source of elec- 
tricity. Unless the balance, balance spring, 
pallets, lever and roller, or other quick- 
moving parts of an escapement are made 
of some material not sensibly affected by 
magnetism, the time-keeping properties are 
destroyed until the magnetized pieces are 
deprived of their magnetism. The most 
satisfactory and easiest method of demag- 
netizing a watch, at present known, is to 
place it—complete, in its case—for a few 
seconds inside a coil of wire (a solenoid), 
through which an alternating current of 


electricity is passing. The watch must be ~ 


removed slowly while the current is flowing, 
and it will be completely demagnetized. 
The demagnetizing coil should be placed 
with its axis in a horizontal line at right 
angles to the magnetic meridian, so that 
the watch in passing through the coil moves 
in a straight line at right angles to the com- 
pass needle. It should be withdrawn along 
this line until it is several feet from the coil 
before the current is switched off. With the 
modern coils of very fine wire the current 
should be switched off directly the opera- 
tion is completed, as the wire gets hot very 
rapidly and would soon spoil. 
(To be continued.) 





Keeping in Step 





By Ralph Howard, in Scientific American. 


HE latest departure in synchronous 
motor application is the installation of 

a very small self-starting motor in a clock, 
where it is used, in connection with a high 
grade clock movement, to compare the 
speed of a synchronous generator with 
exact time, in order to give a continuous 
check on generator frequency. Since any 
change in the speed of the generator is re- 
flected in the speed of this small. motor, 
whereas the clock speed remains constant, 
the combination forms an accurate method 
of maintaining constant average frequency. 

These small motors can also be used on 
the system in place of clock mechanisms to 
drive graphic recording instruments, de- 
mand meters and time switches. By the use 
of this motor the synchronization of records 
from graphic meters and demand meters 
will be made possible; something that has 
always been desirable, but somewhat diffi- 
cult of accomplishment heretofore. 

In practice, a master clock containing 
two movements, one electrical, and one 
pendulum-operated, is located near the 
switchboard. The face is equipped with 
two pointers, one black, the other gold, 
rotating independently about the same cen- 
ter, on a dial, called the operating dial. 
The black pointer is so geared to the pendu- 
lum clock, as to make one complete revolu- 
tion every five minutes. The gold pointer 
is geared to the small synchronous motor, 
so that when the frequency is correct it will 
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rotate at the same speed as the black hand. 
All that the operator has to do is to hold 
the two pointers together—he will then have 
a fixed relation maintained between stand- 
ard time, and generator speed, or cycles and 
time. This can be done by adjusting the 
speed governors of the prime movers. The 
master clock does not obviate the use of a 
frequency meter, or indicator, since it will 
not show instantaneous fluctuations in speed. 
Moreover, by using a frequency indicator 
near the master clock, the latter may be 
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type, both the motor and the clock mechan- 
ism act on the same index hand, through 
gearing, so that the synchronous motor 
tends to drive the hand in one direction, 
while the clock mechanism tends to drive it 
in the opposite direction. 

If the rate of the clock and motor are the 
same the hand rests at zero on the scale, but 
if the speed of the motor varies the hand 
is moved slowly in a clockwise or counter 
clockwise direction according to whether the 
variation is a gain or loss in speed. In this 




















Left: Front view of the master clock. 


Upper right: The motor for the master clock. 


Lower right: Movement of the master clock. 
THE MOTOR-CONTROLLED SYNCHRONIZING CLOCK 


used as a constant check on the accuracy 
of the former. 

The little synchronous motor which is the 
vital part of the electric component of the 
clock is only 2% by 2% by 2 9/16 inches in 
size, and is wound for operation on a 110- 
volt circuit. It consumes less than 4 watts 
at 110 volts, 60 cycles, but can be made for 
any one of the standard commercial fre- 
quencies. It is self-starting under load, 
reaches synchronous speed in less than a 
second and holds speed as long as the cur- 
rent is uninterrupted. It is simple in con- 
struction, and since its gearing runs per- 
manently immersed in oil it requires but 
little attention to keep it functioning prop- 
erly for an indefinite period. 

There have been developed two forms 
of master clock, known as the type “A” 
and type “B.” The principal differenece in 
operation of these two is that in the “B” 


way the clock is caused to indicate varia- 
tions in average frequency. The “A” type 
is that first described, in which control of 
the two speeds comes from comparison of 
two hands. 

The installation of these master clocks 
will not eliminate fluctuations which are 
dependent to some degree on load varia- 
tions, speed governor response, or steam 
pressure—features of operation which are 
more or less constantly encountered; but it 
does insure the maintenance of a more uni- 
form as well as correct average frequency. 








Kasper Bros., Cleveland, O., report 
their window was smashed one morning 
recently and a number of mesh bags, 
gold and silver, brooches, bar pins, and 
two strings of Richelieu pearls were 
stolen worth about $200. There are: ap- 
parently no clues. 
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WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 





The Herpers’ Catch 
e) ay 


CLOSED OPEN 


99 9s 9 9 a 


i289, S15 761 800 80l 655 Wt 


No. 855 May Be Had Assembled 


IN STOCK IN GOLD 
PLATINUM AND SILVER 


HERPERS BROS. 


18 CRAWFORD ST. NEWARK, N. J. 
ESTABLISHED 1865 
































Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sis. 
NEWARK, N. J. 














Refiners 


~ Gold 
Silver 
Platinum 


HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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TRADE CONDITIONS 


Business with the Louisville jewelers since the 
first of January has been very fair as a whole, 
and is holding right up along with the business 

at the same period of last year according to 
— of the larger Fourth Avenue houses, which 
ecard up their volume in high class trade. nor 
smaller stores which draw from the working 
classes things have not been especially active, as 
many industrial concerns are working part time, 
and ‘a good many men are out of work. 





Charles Schlenker, Hickman, Ky., was 
recently in the city in an effort to secure 
additional merchandise to replenish his 
stock. He reports a good holiday trade. 

Shelby Van Hoy, Shelbyville, Ky., was 
in Louisville on Jan. 7. Mr. Van Hoy 
has been having a very fair business, but 
conditions in his section are not entirely 

O. K. Rowe, of James K. Lemon & 
Son, is back at his desk after being 
away for a few days on account of illness, 
brought on by overwork during the rush. 

isfactory. 

* Willian F. Krebs, of the Martin & 
Krebs Co., was recently home for a 
couple of days as a result of overwork 
during the holiday rush, but is back on 
the job again. 

Recent ‘visitors to Louisville from 
southern Indiana points included C. V. 
Entemann, Henryville, and J. J. Moon, 
Sellersburg. C. W. Edwards, Scottsburg, 
was also here. 

Wm. R. Keeley, who has been with the 
Merry Optical Co., jobbers and manu- 
facturers, has gone with the new jewelry 
and optical store of Roth Bros., retailers, 
in the Rialto Theater building. 

Local jobbers report that holiday busi- 
ness must have been good with the re- 
tailers, as collections are fine, and some 
jewelers are paying accounts in full, 
upon which there have been balances 
carried for a long time past. 

Henry A. Greenwald, Jr., an engraver 
for John Strubel, local jeweler, died in 
France of pneumonia while with the 
A. E. F., on Oct. 28, 1918. The remains 
were received in Louisville on Jan. 7, 
and interment ‘was made in St. Michael’s 
Cemetery, Jan. 8, 1921. ’ 

F. W. Shields, 1200 W. Chestnut St., 
jeweler and optician, was called upon to 
remove a cinder from the eye of a negro 
woman on Jan. 5. While attending to 
the patient a man who entered the store 
with the woman cleaned a tray of jewelry 
in the safe. Just prior to the entrance 
of this pair another couple had entered 
the store and asked to see jewelry, and 
probably secured the lay of the land. 

Miss Lena Bair, who has been with the 
H. H. Newmark Co., since it was first 
established as the Gem Jewelry & Nov- 
elty Co., and who has been active man- 
ager of the store under President H. H. 
Newmark, has resigned as of Jan. 1, it 
having been announced that she was to 
be married. Marshall Newmark, Mr. 
Newmark’s brother, who has been with 
the store for about four years, has taken 
up the active management. 

The Merry Optical Co. arranged an 
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educational program at its headquarters 
on Friday evening, Jan. 7, and has an- 
nounced that a meeting will be held 
every Friday night, all opticians of the 
district being invited to attend, for dis~- 
cussions and lectures on technical sub- 
jects. 








Birmingham, Ala. 





TRADE CONDITIONS 

As a whole, the jewelry business during the 
past month was a great deal better than that of 
1919, and the merchants of this city have no rea- 
son to complain, as sales are very satisfactory. 
The holiday business is said to have been better 
in the past year than ever before, though most 
of the gifts were of medium price. The people 
have not kicked much about the prices any more 
than they did in 1919. The past year has been 
a very prosperous one, and strange to say, the 
holiday business is continuing in this month so 
far. The Birmingham district, which is the im- 
perial county of Jefferson, and takes in Bessemer 
and Insley, is in a particularly happy and pros- 
perous condition, as her many industries are 
running full blast and the salaries and payrolls 
are enormous. The prices for coal and iron as 
well as cast-iron pipe fittings, soil pipe, brick tile 
and steel products has held up fine, which in- 
sures highest wages and all merchants report ex- 
cellent business. .There has not been any tightness 
of money nor falling off in the retail business. 
The wholesale firms have cause for complaint, 
due to poor conditions from agricultural districts 
and low price of cotton as well as loss in reduc- 
tion in values. The prospects for business here in 
1921 are excellent. - 





Miss Muriel Bromberg was married last 
month to Frank Miller and will be missed 
by her many friends. 

M. B. Eiseman, local manager for Norris- 
Alister-Ball Co., reports a good business in 
this district, but quiet business in the agri- 
cultural sections. 

Frank M. Lynch, former president of the 
Alabama Retail Jewelers’ Association and 
one of the most popular men in the State, 
was recently married, the wedding taking 
place in Memphis, Tenn. 

F. W. Bromberg is in Mobile on busi- 
ness connected with the Bromberg Co. at 
Chickasaw where the U. S. Steel Corp. 
manufacture ships. He will attend the Chi- 
cago Jewelers’ Convention banquet Jan. 21. 

Robert K. Bromberg is the Alabama dele- 
gate to Havana, Cuba, to the D. K. E. 
Convention this month. The delegates will 
be met by a Cuban war vessel at Key West 
and be the guests of the President of Cuba 
for five days. 

Julius Jaffee, I. R. Rubenstein and E. F. 
Herzog will spend next week on the Gulf 
Coast fishing for large salt water fish and 
are planning a big time; they think a rest 
is coming to them after the biggest holiday 
business they have ever experienced. 

The Jewelers’ Association of this city 
had a special meeting in the past week, and 
the members decided to cut the price of 
flatware 20 per cent. in accordance with the 
notices sent out by the silversmiths. They 
will use the Gorham Blue Book as a stand- 
ard price list. A substantial sum of money 
was subscribed for advertising jewelry in 
all newspapers of this district. The money 
so far expended is considered well spent 
and-helped make jewelry very popular. 

W. G. Bromberg, of the Bromberg 


Jewelry Co., had the honor of designing 
the pin that was presented to the retiring 
president of the International Kiwanis Club, 
Henry J. Elliott, King’s Councilor, Mont- 
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real, Can., at the recent international con- 
vention of the Kiwanis clubs. More’ than 
100 designs were offered by men through- 
out the United States and Canada from 
which the selection was made. Mr. Brom- 
berg’s design was chosen unanimously by 
the club officials and the trustees. The 
badge is described as being hand-engraved 
and hand-chased, with a “K” studded with 
diamonds as a background of navy blue 
enamel, with “Kiwanis Club, International” 
engraved on it, and a scroll across the cen- 
ter with “past president” inscribed thereon. 








San Diego, Cal. 





TRADE CONDITIONS 


All of the local jewelers report a very satisfac- 
tory Christmas season, with liberal buying and 
ready money to pay for the purchases. In fact, 
the good run of business seemed to continue even 
past the holidays. This, in a measure, may be 
attributed to the spending of cash which was given 
for Christmas presents to an extent much larger 
than is usual, according to the banks, upon whom 
calls were made for crisp currency to be used for 
that purpose. 





The Bowers Jewelry Co., C. E. W. Bow- 
ers, manager, has moved from 1162 5th St. 
to 1164 4th St. 

Mrs. Rebecca Schiller, mother of Leo M. 
Schiller, local jeweler and watch dealer, 
died at her home here on Jan. 3. She was 
a native of Germany and was in her 78th 
year. 

Lieut. Lawrence Muth, an officer of the 
United States Marines, who is reported to 
have been butchered by a band of natives 
in Hayti, was formerly a resident of San 
Diego and was employed as a salesman in 
the store of J. Jessop & Sons for more than 
a year before entering the service. 

Claude D. Ledger, clockmaker, recently 
completed 25 years of continuous service 
with J. Jessop & Sons, and as a Christmas- 
time recognition of this long period, Armand 
Jessop, in the presence of the full sales and 
shop forces, presented Mr. Ledger with a 
handsome gold watch, suitably engraved. 








Pacific Coast Notes. 





Fred E. Marney, retail jeweler of Ava- 
lon, Catalina Island, discontinued his busi- 
ness on Jan. 1; 1921, when his lease ex- 
pired. 

Roy L. and Ralph L. Cole, who are be- 
ginning their ninth year as jewelers in 
Whittier, Cal., had their store entirely made 
over for the holiday season. 

The Better Business Bureau of Portland, 
Ore., is preparing to prosecute a number of 
cases of alleged misleading advertising, ac- 
cording to Charles W. English, manager of 
the bureau. 

Victor E. Campbell, retail jeweler of 
Calistoga, Cal., has sold a one-half interest 
in his business to Katherine Campbell, his 
wife. The business will be continued in the 
name of Victor E. Campbell, as heretofore. 

The jewelry firm of Stalnaker & League, 
which recently moved into the New Geer 
building, Turlock, Cal., is stated to be doing 
an excellent business in its new quarters. 
Until two years ago, J. H. League was an 
engineer with the Irrigation District. G. W. 
Stalnaker has had 25 years’ experience in 
the jewelry business. 
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] We Purchase Protions Metals for Cash 


Collect everything about your store or your shop that contains gold 
silver or platinum, and is not salable otherwise, and send it to us 
to be refined. For the fine gold contents of your scrap, polishings, 
waste, filings, sweeps and “dead stock,” we pay you the highest 
Cash Price. 


We Assay and Refine Anything That Contains 
Gold, Silver or Platinum 


Instruct us to assay your shipment at a reasonable charge. In that way 
you will receive exactly just what its full value entitles you to. 


Look Around and Bundle Together Everything That Isn’t Paying You a Profit and Ship It to Us Today 


CONLEY & STRAIGHT, 236 Eddy St., Providence, R. I, 


























PIERCING OAWS 
PRICES REDUCED 


All sizes, 8/0 to 6 $1.00 per gross 
In lots of 10 gross CU 
(We Do Not Sell Less Than One Gross of a Number) 


SWEEPS *25* 
ASSET 
Let There Be No Doubt as to Returns 
SEND THEM TO US 








Results by Assay 


Years of Experience 
Modern and Enlarged Plant 
Warrant 


Worthington & Raymond, Inc. 


71 Murray St. NEW YORK 








MAXIMUM RETURNS 
Headwork vs. Guesswork 


Careful selection of materials builds an appreci- 
ative and lasting trade. Don’t guess about your 
mainsprings. Obtain them through us exclusively 
and enjoy the constant advantages our reliable 
service insures. 





Send for Shipping Tags 





American Platinum Works We carry a full line of Genuine American Main- 
225-231 N. J. R. R. Ave., Newark, N. J. springs. 


GEO. J. DOEHRMANN 


51 MAIDEN LANE, NEW YORK 


New York Office—Charles Engelhard, 30 Church St. 


























For Accurate and Prompt Returns 


SHIP YOUR 
: | Old Gold, Silver, Platinum Scraps, Filings, 
y= Polishings, Sweepings, Etc. 
, FOR REFINING TO 


YONOVER BROTHERS 


| Assayers—Smelters—Refiners 
dm 1637 West Roosevelt CHICAGO, ILL. 














